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Aim to have a Portfolio 


Suited for all Market Conditions 





International Equity Gold 


Debt Domestic Equity 


Past performance may or may not be sustained in future and the same may not necessarily 
provide the basis for comparison with other investment. 

Source: Bloomberg. 



Nippon India Multi Asset Fund 

(An open ended scheme investing in Equity, Debt and Exchange Traded Commodity Derivatives and Gold ETF) 


A Multi Asset Fund which invests in a combination of Equity, Debt, International Equity and 
Gold ETF/ Exchange Traded Commodity Derivatives (ETCD) and other ETCDs as permitted by 
SEBI from time to time. These asset classes are weakly/ negatively co-related and tend to 
perform at different periods of time. Aim to benefit from portfolio diversification. 

* Gold Futures prices from MCX. 

The scheme will invest in Gold ETF/ETCD/Sovereign Gold Bonds. Investors are requested to note that investment into physical Gold 

is neither envisaged nor is part of the core investment strategy in the scheme 


7 Aug, 2020 


21 Aug, 2020 


Contact your financial advisor I Visit www.nipponindiamf.com 


This product is suitable for investors who are seeking* 

• Long term capital growth 

• Investment in equity and equity related securities, debt & money market instruments and Exchange 
Traded Commodity Derivatives and Gold ETF 

investors should consult their financial advisors if in doubt about whether the product is suitable for them. 



Investors understand that their principal will be at Moderately High risk 


Mutual Fund investments are subject to market risks, read all scheme related documents carefully. 

























OPINION, P6 


ASHOK GULATI 

India’s agri-markets 

need temporal & 
spatial integration 


EDITORIAL 


ECONOMY, P2 

STANDING STRONG 


Faceless tax assessment 
good, but taxmen need 
to be penalised for 
harassment of taxpayers 


Govt may not need to 
infuse fresh capital in 
PSBs this fiscal 


AHMEDABAD, MONDAY, AUGUST 17, 2020 



INTERNATIONAL, P1A 5 . 

POLL PROMISE 

If elected, will stand with ^ 

India in confronting 

threats, says Biden # 
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B IN THE NEWS ROOM'S DUES 


NBA-FUNDED SOUTH SIDE STORY 


M-cap: Six of 10 
top-valued firms 
lose over ?78k-cr 

SIX OF the 10 most-valued 
domestic firms witnessed a 
combined erosion of 
^78,275.12 crore in market 
valuation last week, pulled 
down largely by 
heavyweights Reliance 
Industries and Tata 
Consultancy Services, 
reports PTI. During the last 
week, the Sensex declined 
163.23 points or 0.42%. 
Reliance Industries Limited 
(RIL),Tata Consultancy 
Services (TCS), HDFC Bank, 
Hindustan Unilever Limited, 
Bharti Airtel and Kotak 
Mahindra Bank were among 
the losers. 

Peak power 
demand falls so 
far in August 

THE SLUMP in peak power 
demand has widened to 
5.65% in the first fortnight of 
August from 2.61% drop 
recorded in July, according 
to the power ministry data, 
reports PTI. 

Re-examining 
biz, operating 
models: ALL chief 

HINDUJA GROUP flagship 
Ashok Leyland is re¬ 
examining the business and 
operating models in the 
wake of the Covid-19 
outbreak, a top official has 
said, reports PTI. 


DoT can serve RJio 
?13,000-cr AGR bill 



RCorm's 
AGR dues is 

f25,194 cr 

Jio had acquired 
47.50 Mhz 

spectrum in 800 
Mhz band from RCom in 
January-March, 2016 

to clear dues at the time 
of selling 




Any past dues 
arising after trade, 
makes even buyer 
liable to pay for it 

The spectrum 
sharing deal 
between Jio & 
RCom should have been 
cancelled by DoT when 
RCom shut down 

For spectrum 
sharing both 
operators need 

to be in operation 




The licensor reserves its right to recover the dues 
which were not known to the parties at the time of 
the effective date oftrade, from the Buyer or Seller, 
jointly or severally at its discretion as per Para -11 of 
theTrading Guidelines, dated 12 October, 2015 




The telecom dept’s 
May 20,2016 letter 
to the two firms 
states it can recover 
dues from either 
party; DoT has not 
placed the 
document in court 


RISHI RAJ 

New Delhi, August 16 

THE DEPARTMENT OF 

telecommunications (DoT) 
can charge Reliance Jio 
around ?13,000 crore as dues 
for adjusted gross revenues, if 
its wants, as the company had 
acquired 47.50 Mhz spec¬ 
trum in the 800 Mhz band 
from Reliance Communica¬ 
tions (RCom) through a trad¬ 
ing pact between January- 
March, 2016. 

The spectrum was 
acquired across 13 circles and 
is currently being used by Jio 
to provide 4G services. 

In addition, Jio is sharing 
spectrum with RCom in 15 
circles. As such, a total of 
58.75 Mhz spectrum from 
RCom in the 800 Mhz band is 
currently being used by Jio. 

RCom’s total AGR dues are 
around ?25,194.58 crore and 
the Supreme Court had, on 


August 14, asked the parties 
— RCom, Jio, and DoT — why 
the dues should not be paid 
by Jio if it is using the spec¬ 
trum. The SC asked the par¬ 
ties to present all related doc¬ 
uments on Monday when the 
case is due to be heard again. 

It remains to be seen 
whether the DoT submits, 
before the apex court, its let¬ 
ter dated May 20, 2016 
granting approval to the 
spectrum trading between 
the two companies. 

The letter is crucial to the 


case as clause 6 of it reads: 
“The licensor reserves the 
right to recover the dues 
which were not known to the 
parties at the time of the 
effective date of trade, from 
the buyer or seller, jointly or 
severally at its discretion 
as per para 11 of the 
trading guidelines, dated 12 
October, 2015. 

Jio and RCom, on their 
part, gave an undertaking to 
the DoT on January 20,2016. 


Continued on Page 13 


covid-19 saliva Andhra Pradesh emerges 

test gets FDA ° 

authorisation clS I1GW COrOTlcl IlOtSpOt 


YUEQI YANG 
New York, August 16, 


A COVID-19 TEST that 
processes saliva samples and 
doesn’t require special swabs 
or collection devices received 
emergency-use authorisation 
by the US Food and Drug 
Administration on Saturday. 

Research for the test was 
done by Yale University’s School 
of Public Health and was partly 
funded by the National Basket¬ 
ball Association and the union 
representing NBA players. 

The rapid detection test, 
known as SalivaDirect, “is 
groundbreaking in terms of 
efficiency and avoiding 
shortages of crucial test com¬ 
ponents like reagents,” FDA 
Commissioner Stephen Hahn 
said in a statement. 

The FDA says while it has 
seen “variable performance” 
in tests using saliva, Yale’s test 
is accurate enough to meet 
the criteria for emergency 
authorization based on data 
submitted. Yale plans to pro¬ 
vide the test protocol to inter¬ 
ested labs under an “open- 
source” arrangement that 
doesn’t rely on any propri¬ 
etary equipment from Yale, 
according to the FDA. The Yale 
researchers said they aren’t 
seeking to commercialize the 
method, according to the uni¬ 
versity’s website. 


Continued on Page 2 


In last one month, 
of 16,20,806 new 
cases, 15% came 
from AP, 19% from 
Maharashtra and 
2% from Delhi 


ISHAAN GERA 
New Delhi, August 16 


WITH ALMOST 9,000 fresh 
infections every day, Andhra 
Pradesh is India’s new corona 
hotspot. While Maharashtra 
beats AP with 12,020 cases, 
keep in mind that a month ago 
Maharashtra had 7,975 cases 
every day while AP had a mere 
2,432. In another 8-10 days, it 
is possible AP will beat Maha¬ 
rashtra and will contribute the 
most Covid-19 infections in the 
country every day. 

In the last one month, India 
added 16,20,806 cases. Of these, 
15% came from AP, 19% from 
Maharashtra and 2% from 
Delhi. In the monthbefore this — 
that is, June 16 to July 16 — 2 7% 
of India’s 625,507 case came 
from Maharashtra, 13% from 
Delhi and 4% from AP. Indeed, of 
the 56 districts in the country 
that have more than 10,000 
Covid-affected persons, the top 
10 have a daily growth rate of 
more than 7.5%; and eight of 
these 10 districts are in AP. 


Continued on Page 2 


India's most infected states 



India 

24,61,190 

Maharashtra 

5 , 60,126 

Tamil Nadu 

3 , 20,355 

AP 

2 , 64,142 

Karnataka 

2 , 03,200 

Source: MoHFW 


Districts with over 10k 
cases triple in a month 


ISHAAN GERA 

New Delhi, August 16 


UNTIL A MONTH ago, none of 
the rural districts and only one 
semi-urban district had over 
10,000 cases. But as India inches 
closer to 3 million infections and 
records nearly 65,000 cases 
daily, the number of districts 
with 10,000caseshastrebledto 
5 6. Rural areas now have three 
districts with over 10,000 cases 
and four others with over 5,000 
cases; semi-urban areas have 17 
districts with over 5,000 cases 
and 10 of those have crossed the 
10,000 mark. 

It is, therefore, not surprising 
that mral and semi-urban cen¬ 
tres now account for 3 6.6% of 
India’s total infections; this share 


COVID-19 UPDATE 


26 , 42,344 

TOTAL CASES 

50,951. 

DEATHS SO FAR 

56,507 NEW CASES' 



was just 21.1% on July 13.The 
total number of districts with 
1,000cases has increased to 372 
as compared to 104 a month 
ago. Daily growth rate of infec¬ 
tions at 2.8% is more than twice 
that of Brazil which is 1.3%. 
India tops the chart in terms of 
freshinfections,itadded 1.1 lakh 
more cases than Brazil in the last 
weekdtwill surpass Brazil within 
first week of September. 
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■ BRANDWAGON, P10 

Bouncing back with IPL 

Experts debate on whether the cricketing event can 
help revive media spends this year 


BIZ BOOST 

Land bank ready: 5L 
hectare up for grabs 



ILLUSTRATION: ROHNIT PHORE 


■ eFE, P8 

Digitalisation is today's need 

A digital twin is an excellent guide to a firm's digital 
transformation, says Siemens' Tony Hemmelgarn 

■ PERSONAL FINANCE, P9 

Book profits from gold ETF now 

If rising gold prices have resulted in an increased 
allocation to the metal, investors can book profits 


■ INFRASTRUCTURE, Pll 

Data-driven ops will deliver better 

A push for sounder technological infrastructure is vital 
in context of the upcoming national logistics policy 


■ SCIENCE & TECH, P12 

Bonding over ice 

Access to the US's cutting edge instrumentations and 
underwater technology, would help Indian researchers 


BANIKINKAR PATTANAYAK 
New Delhi, August 16 


THE GOVERNMENT HAS 

mapped as much as five lakh 
hectares of land — more than 
fourtimes the size of Hong Kong 
— spread across 3,390 indus¬ 
trial belts and special economic 
zones (SEZs) in the country, as it 
prepares a national land bank 
portal to woo investors, a senior 
government official told FE. 

While the Modi govern¬ 
ment’s bid to tweak land 
acquisition rules through an 
Ordinance in 2014 were mired 
in political slugfest, the move 
to set up a land bank will com¬ 
plement its latest efforts to 
shed rigidities in labour laws to 
boost domestic manufactur¬ 
ing and lure foreign investors 
amid growing anti-China sen¬ 
timents globally. 

The portal is being designed 


Land of 
opportunities 


Land with 3,390 
industrial belts and SEZs 

to be part of the national 
land bank portal 


[ft 



Investors can locate the 
land and have access to 

details of logistics, land, 
rail & air connectivity and even raw 
material supply 

21 states have GIS- 
enabled land banks, 

which are being 
integrated; a mobile app of the 
land bank will also be launched 



in such a manner that investors 
will be able to locate the land and 
have access to a plethora of 
details. 


Continued on Page 13 


LOCKDOWN EFFECT 
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July 24 

Dil Bechara. 


With theatres closed, OTTs make hay 


August 14 

Khuda 
Haafiz 


July 31 

Lootcase 


June 12 

GulaboSitabo 


July 31 

Shakuntala 

Devi 


August 12 

Gunjan Saxena: 
The Kargil Girl 


ASMITA DEY 
New Delhi, August 16 


DIL BECHARA —Sushant Singh 
Rajput’s last film — has under¬ 
standably been a big hit with 
viewers thronging to the Dis¬ 
ney+Hotstar platform. Given the 
circumstances, it would proba¬ 
bly have drawn crowds even if it 
had been first released in the the¬ 
atres. However, a crop of digital- 
first releases is attracting a size¬ 
able audience that might not 
have been the case had they been 
screened in the theatres first. 

To be sure, the genuine view- 
ership data for OTT screenings is 
not available and the numbers 


being put out are merely esti¬ 
mates. Also, the population of 
paid subscribers is very small 
though a connection, is more 


often than not, shared by two or 
three people. Analysts at 
research firm Media Partners 
Asia estimate that India had 27 


million paid online video sub 
scribers in April. 


Continued on Page 2 
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« RESET MODE 

Dheeraj G Hinduja, chairman, Ashok Leyland 

On an assessment of the short- and long-term 
prospects, a series of initiatives has been set in 
motion to reconfigure the company aimed at 
sustainable growth while minimising the adverse 
impact of economic cycles 


• ONE-TIME LOAN RESTRUCTURING 

Govt may not need to infuse fresh 
capital in PSU banks this fiscal 


PRESS TRUST OF INDIA 
New Delhi, August 16 


THE GOVERNMENT MAY not 

have to inject fresh capital into 
the public sector banks (PSBs) 
as one-time loan restructuring 
permitted by the RBI has 
reduced additional fund 
requirement by them. 

Also the poor credit offtake 
on account of coronavirus pan¬ 
demic may obliterate the need 
for significant growth capital 
during the current fiscal, 
sources said. 

There may not be a sudden 
surge in non-performing assets 
(NPAs) after the six months 
moratorium comes to an end 
this month as it is followed by 
one-time loan restructuring, 
sources said, adding, provision- 
ingrequirement is also quite low 


for the debt recast accounts. 

Moreover, most of the public 
sector banks have taken approval 
in advance for raising Tier I and 
Tier II capital duringthe current 
fiscal depending on the need. 

Despite all these, sources 
said, if at all there is a need for 
regulatory capital requirement 
by some public sector banks 
towards the end of the current 
fiscal, the government will pro¬ 
vide that like it has done in the 
past. In 2019-20, the govern¬ 
ment infused f70,000crore into 
PSBs to boost credit for a strong 
impetus to the economy. 

However, the government 
refrained from committing any 
capital in the Budget 2020-21 
for the PSBs, hoping that the 
lenders will raise hinds from the 
market depending on the 
requirement. 



After the second quarter 
numbers are out, the govern¬ 
ment may do performance 
appraisal and assess the capi¬ 
tal position of the public sec¬ 
tor banks. 

According to a senior official 
of a public sector bank, loan 
restructuringswill act as balm for 
the economy reeling under 
stress due to Covid-19 crisis. 

Many borrowers are under 


stress because their businesses 
are running at 50% of total 
capacity despite unlock impact¬ 
ing their cash flow, the banker 
said,addingtheircapacityto ser¬ 
vice debt thus have been com¬ 
promised. 

Banks, under a board- 
approved loan restructuring 
programme, at this point can 
save such accounts turning 
bad by extending the repay¬ 
ment period, reduce interest 
rates or offer an extension of 
the moratorium to avoid an 
immediate shock. 

Still some of the accounts 
would turn NPAs especially 
those which were under stress 
even before the outbreak of the 
pandemic and banks are gearing 
up for meeting that challenge, 
the official added. 

According to global rating 


agency Fitch the restructuring 
scheme maybe designed to give 
banks more time to raise capital 
to address the impact of the cri¬ 
sis on loan portfolios. 

"Raising capital remains 
challenging in the current envi¬ 
ronment. However,the newpol- 
icy will reduce transparency over 
asset quality, which could fur¬ 
ther hinder some paths for capi¬ 
tal-raising," Fitch said. 

Earlier this month, the RBI 
permitted banks to go for one¬ 
time restructuring of loans 
that are facing stress due to the 
Covid-19 crisis with a view to 
mitigating risks to financial 
stability. 

The RBI's recent proposal to 
allowbanks to restmcture many 
types of loans will extend uncer¬ 
tainty over the banking sector's 
asset quality, Fitch said. 


Airtel will stop premium plan if Trai wants 


KIRAN RATHEE 
New Delhi, August 16 


TIRED OFTHE Telecom Regula- 
toryAuthority of India (Trai) con¬ 
stantly asking for more and 
more clarifications, Bharti Airtel 
has decided that it will stop its 
‘priority 4G network’ service for 
premium customers, if the reg¬ 
ulator is adamant and wants that 
the service is not offered to con¬ 
sumers. However, the company 
is clear that it has not violated 
any regulatory tariff guidelines 
and has provided all the details 
of the plan as asked for. 

In the early part of last week, 
Bharti Airtel had given apresen- 


tation to Trai officials, explaining 
the technical and other details 
about its offering for Platinum 
customers on ?499 and above 
plans. Trai has put the plan on 
hold till the time it completes its 
probe. Vodafone Idea, too had 
shared details about its RedX 
plantoTraibuttheregulatorhas 
so farnotbeen satisfied with the 
replies. According to sources, 
Bharti Airtel reportedly told Trai 
that it launched the plan on the 
lines of Vodafone Idea RedX 
offering, which has been in the 
market for over eight months. 
Also, the company has under¬ 
taken various pilots before 
rolling out the plan commer¬ 


cially. “During the pilots also, it 
emerged that the quality of ser¬ 
vice of the non-premium users 
was not impacted...the Airtel 
networkhasbeenrankedbestby 
many global analytic firms,” Air¬ 
tel executives told Trai.The com¬ 
pany has also shared data to back 
its claims. 

Duringthe discussion,Airtel 
raised the point that Vodafone 
Idea’s plan was in the market for 
so long and since no objection 
was raisedby the regulator, it also 
launched a similar plan, giving 
priority 4G speed to premium 
customers. While Vodafone 
Idea’s RedX plan has been in the 
market since November 2019, 


with some modifications made 
in May 2020, Airtel launched its 
Platinum plan on July 3,2020. 

Airtel also reiterated that its 
plan was in complete compli¬ 
ance with tariff guidelines of 
Trai. The telco said it has only 
promised to give priority net- 
workto premium customers but 
not made a promise to guaran¬ 
tee any minimum speed as the 
same is difficult to be ascer¬ 
tained in a wireless network. 

Airtel did not comment on 
the query regarding the issue. 
The company though said, “We 
are passionate about delivering 
the best network and service 
experience to all our customers. 
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This is why we have a relentless 
obsession to eliminate faults.. .At 
the same time, we want to keep 
raising the bar for our postpaid 
customers in terms of service 
and responsiveness. This is an 
ongoing effort at our end.” But 
even after meeting officials from 
Airtel and Vodafone Idea, Trai is 
not satisfied and has sought 
more details. Sources in Trai said 
the operators were not able to 
provide satisfactory answers to 
technical queries. 

It must be mentioned that 
Trai on July 11 had asked Voda¬ 
fone Idea and Bharti Airtel to 
immediately stop their pre¬ 
mium plans. As per Airtel, its 
postpaid customers on ?499 
and above plans, designated as 
Platinum, would get several pref¬ 
erential benefits, including 
faster 4G speeds, as part of its 
Thanks programme. The exclu¬ 
sive benefits include a preferen¬ 
tial service at call centres and 
retail stores, a customised user 
interface on the Thanks app and 
faster 4G speeds by giving them 
preference on the network. 


Covid-19 
saliva test 
gets FDA 
authorisation 

While this is the fifth test 
that the FDA has authorised 
that uses saliva as a sample 
for testing, it may be the 
“lowest cost test to hit mar¬ 
ket with ability to be pooled,” 
Scott Gottlieb, former head 
of the U.S. Food and Drug 
Administration, said in a 
tweet on Aug. 8. The research 
team at the Yale School of 
Public Health expects labs to 
charge about $ 10 per sample. 
Alow-cost test will make pos¬ 
sible frequent testing of peo¬ 
ple, an important step as 
businesses, schools and com¬ 
panies plan to reopen. 

—Bloomberg 

With theatres 
closed, OTTs 
make hay 

Given that people have been 
loclced-in at home these past 
few months that number 
would have gone up. Amazon 
Prime Video has a share of 
nearly 45%, Disney+Hotstar 
an estimated 30% while Net- 
flix has a share of about 14% 
of the market of paying view¬ 
ers. The rest of the pie is 
owned by a clutch of players. 

The total theatre seating 
capacity with the Inox and 
PVR chains is around 3.25 
lakh. Experts say that in the 
first week of a release, a film 
is typically screened for four 
to five shows. The average 
occupancy is 50-60% and if 
the film features top stars 
and does well, that could 
increase to around 9 5 -100% 
over the weekends. 

However, mid-budget films 
like Amazon Prime Video’s 
Shalcuntala Devi and Netflix’s 


Private train operators 
given freedom to choose 
halt stations: Railways 


ANANYASENGUPTA 
New Delhi, August 16 


PRIVATE OPERATORS WHO 

will be handed over 150 trains 
to ply on 109 routesby the Rail¬ 
ways will have the freedom to 
choose halt stations of the 
trains they operate, documents 
released by the national trans¬ 
porter have shown. 

However, the private opera¬ 
tors have to submit in advance 
to the Railways the list of such 
intermediate stations on the 
trains' paths where they are 
proposing halts. 

The private operators also 
have to provide the time in and 
time out at the intermediate 
railway stations, which shall 
form part of the train operation 
plan.This has to be submitted in 
advance and will be in place for 
at least a year, after which it can 
be revised, a draft of the Con¬ 
cession Agreement has said. 


train toilets would be evacu¬ 
ated. 

The private operator how¬ 
ever may also be permitted to 
stop at railway station(s) not 
forming part of the train oper¬ 
ation plan, if made necessary 
due to operational exigencies, 
the Railways has said. 

As earlier reported, the fares 
for private trains that are sched¬ 
uled to begin operations by 
2023 will not be regulated by 
any authority and will be 
decidedby the private operators 
depending on market condi¬ 
tions. 

BombardierTransportation 
India, Siemens Limited, Alstom 
Transport India Ltd are among 
the 23 firms that have evinced 
interest in running private 
trains. 

A first-of-its-kind venture, 
the project to bring in private 
players to run trains is expected 
to see private sector investment 



"The Concessionaire shall 
have the flexibility in deciding 
the stops/ halts in accordance 
with the terms and conditions 
of the Concession Agreement," 
the Railways has said in reply to 
a query by one of the private 
players who attended the pre- 
application meetings. 

The Railways has also said 
the number of such halts of the 
private trains will not be more 
than the number of existing 
halts of the fastest train of the 
Railways operating in that 
route. The train operation plan 
submitted by private operators 
will also have to include the sta¬ 
tions at which the water tanks 
in the trains need to be filled 
and also the railway stations, 
washing lines or stabling lines, 
as the case maybe, at which the 


of around f30,000 crore. 

The 109 pairs of routes have 
been formed into 12 clusters 
that will cover majorparts of the 
Indian Railways network. The 
aim of the project is to upgrade 
passenger experience on the 
railway network to world-class 
standards, with modern train 
rakes, most of which will be 
manufactured in the country 
under the 'Make in India' 
initiative. 

Indian Railways will earn by 
charging the private entity 
fixed haulage charges and 
energy charges as per actual 
consumption. 

The national transporter 
will also get a share in the gross 
revenue which will be decided 
through a transparent bidding 
process. - PTI 


High-value 
transactions 
to be used to 
identify tax 
defaulters 

FE BUREAU 

New Delhi, August 16 


THE PROPOSED ADDITION to 

the list of high-valued transac¬ 
tions would be used by tax 
department to identify those 
who avoid filing income-tax 
returns or underreport income 
even if they file returns, finance 
ministry sources have said. 
However, they clarified that the 
onus of reporting such transac¬ 
tion won’t be on the taxpayers 
but it would be reported to IT 
department by third parties. 

These transactions will 
include purchase of white 
goods, jewellery,paintings over 
f 1 lakh, payment of educa¬ 
tional fees/donations above tl 
lakh per annum, payment to 
hotels above ^20,000, life 
insurance premium payment 
above ?5 0,000 and electricity 
consumption above ^1 lakh 
per annum. 

These transactions would 
be part of specified financial 
transactions and would appear 
in a taxpayer’s form 2 6A. 

Sources said that it was 
imperative that IT department 
have a broader SFT report by 
third party about those persons 
who undertake high value 
transactions but still do not pay 
income-tax. For example, a per¬ 
son who is paying school fee or 
donation of say f 5 lakh per 
annum and still does not file 
income-tax return by claiming 
that his income is not taxable is 
actually trying to dodge the 
income-tax system. Similarly, a 
person who has made purchases 
of luxury items or spent sizeable 
amount for hotel bills are poten¬ 
tial taxpayers and should file 
their income-tax return. 

“No doubt, the third party 
reporting of high value trans¬ 
actions made by such non-fil¬ 
ers would allow the depart¬ 
ment to nudge such persons to 
file their returns and pay their 
due tax,” an official added. Ear¬ 
lier this year, the government 
had already made it mandatory 
for those paying electricity bill 
of over lakh in a year and 
expense of over lakh in for¬ 
eign travel to file returns. 


From the Front Page 


Andhra Pradesh emerges 
as new corona hotspot 


These top 10 districts added 
170,454 cases in the last one 
month and, of these, 
148,851 came from AP. 

On the face of things, the 
more than doubling of test¬ 
ing — 22,200 per day on July 
16 rose to 53,712 on August 
16 — in AP is the reason for 
the jump in new infections 
from the state. But other 
states have increased their 
testing too — Maharashtra’s 
daily tests rose from 31,075 
to 68,3 91 in the same period. 
Yet, AP’s positivity — fresh 
cases as a share of fresh tests 


Raat Akeli Hai, they feel, would 
have been watched at best by 5 
lakh people in a week — 
roughly 2 lakh on weekdays 
and around 3 lakh on the 
weekends. In contrast, the 
viewership — based on surveys 
— for these films on the OTT 
platforms has been estimated 
at 2 5 lakh over a week.Akshaye 
Rathi, director at Saroj Screens 
told FE that Shalcuntala Devi 
and Raat Akeli Hai would have 
done “very well” at the multi¬ 
plexes without specifying the 
numbers. 

Again, a film like Dis¬ 
ney+Hotstar’s Lootcase, which 
features no big stars, they 
point out, is unlikely to have 
attracted much of a crowd in 
the cinema halls. However, the 
comedy seems to have fared 
well on the streaming plat¬ 
form; data provided by Ormax 
Media shows as many as 30 
lakh people may have seen it 
over a week between July 31 
and August 7. 

Shailesh Kapoor, CEO at 
Ormax Media said biopics 
have typically been crowd 


— rose from 11.5% to 17% 
while Maharashtra’s fell 
from 2 2% to 18% and Delhi 
from 30% to 6%. Delhi’s 
sharper fall, of course, is also 
due to the fact that it does a 
lot more Rapid Antigen Tests 
than others do — 62% of 
Delhi’s tests are RAT — 
which detect fewer infec¬ 
tions than the conventional 
RT-PCRdoes. 

Vizianagaram, with 12,245 
cases, has witnessed a daily 
growth of 9.7% in cases. 
Infections in Visakhapat- 
nam (24,296) has grown 

pullers, which probably 
explained the success of 
Amazon Prime Video’s 
Shalcuntala Devi.The success 
of Lootcase, he felt could 
partly be attributed to the 
huge subscriber base of Dis- 
ney+Hotstar given the plat¬ 
form’s sports content. 

Kapoor says viewership on 
OTT depends on content, 
rather than the star cast. “Had 
Raat Akeli Hai released in the 
theatres, the opening would 
have been better than Loot- 
case due to its bigger star cast. 
Gulabo Sitabo, the data shows 
has garnered an estimated 
L20 lakh views over the June 
L 2-August 7period. 

As experts say, streaming 
platforms allow viewers to try 
out films.Also, a Bollywood film 
may not always draw in a big 
audience, in the south, if the 
release coincides with a local 
blockbuster. With OTT plat¬ 
forms offering several sub¬ 
scriber options, consumers are 
being encouraged to sign on. 
Prime Video comes at a 
monthly price of ?129 while 


9.4% and in East Godavari 
(39,418) by 8.8%. Mean¬ 
while, SPS Nellore (16,741) 
has registered a daily growth 
rate in cases of 8.7%. 

More important, unlike other 
states, infections are spread 
more evenly across the state. 
All the 13 districts in Andhra 
Pradesh have over 10,000 
cases, and seven of those 
account for 7 0% of the infec¬ 
tions. In the case of Karnataka, 
41% of infections come from 
Bengaluru and similarly, 
Chennai’s share in Tamil 
Nadu’s infections is 33%. 


Netflix’s cheapest pack within 
its slate of monthly offerings — 
the mobile-only pack — is 
priced at f 199. Disney+Hot- 
star’s monthly subscription 
costs ^299 but a cheaper vari¬ 
ant of its annual pack, with 
select content,is pricedat f399. 
Also, Netflix’s standard plan can 
be accessed by two devices at 
the same time while the pre¬ 
mium plan can be availed by 
four devices simultaneously. 
Prime Video allows up to three 
members to stream content at 
the same time. However, the 
same title can be watched by 
only two people at one time. 

Ajay Shah, partner, EY, 
observes that while viewer- 
ship may be bigger on OTT 
platforms, especially in the 
current circumstances, it’s 
the revenues that would 
decide on the channel of 
release. Clearly, that tilts the 
scale in favour of theatres. A 
recent report by Deloitte put 
the average ticket prices at 
f 192-197 in the first half of 
FY20 compared with ?170- 
188 in FY16. 
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ECONOMY 3 


• LOCKDOWN IMPACT 

Peak power demand drops further 
to 5.65% in 1st fortnight of Aug 


PRESS TRUST OF INDIA 
New Delhi, August 16 


THE SLUMP IN peak power de¬ 
mand has widened to 5.65% in 
the first fortnight of August 
from 2.61% drop recorded in 
July, according to the power 
ministry data. 

Peak power demand met, 
which is the highest energy sup¬ 
ply during a day across the 
country, was at 167.49 GW in 
the first fortnight of August, 
down by 5.65% from 177.52 
GW recorded in August last year. 

Peak power demand met 
was recorded at 170.54 GW in 
July thisyear,down 2.61% com¬ 
pared to 175.12 GWinthe same 
month last year. 

Industry experts said that 
power demand has been stabil¬ 
ising since May this year follow¬ 



ing easing the lockdown by the 
government to boost commer¬ 
cial and industrial activities. 

The government had im¬ 
posed the lockdown to contain 
Covid-19 on March 25,2020, 
which resulted in lower com¬ 
mercial and industrial demand 
of power. 

The power demand declined 
by around 2 5 % in April. 

The electricity demand rose 
May onwards after easing of the 
lockdown for more commercial 


and industrial activities. The 
spurt in electricity demand 
from May onwards raised hopes 
that it will touch normal levels 
(recorded in same month last 
year) from August onwards in 
the country. 

Experts further said that 
the power consumption as 
well as demand expected to 
touch normal level (recorded 
in same month last year) this 
month onwards and the exact 
position would be known only 
after the end of August when 
complete monthly data would 
be available. 

In June this year, peak 
power demand met had 
dipped by 9.6% to 164.98 
GW, as compared to 182.45 
GW in June 2019. In May this 
year, the peak power demand 
met stood at 166.22 GW, 


8.9% less than 182.53 GW in 
the year-ago period. 

While, in April it stood at 
132.73 GW,around 25% lower 
than 176.81 GW recorded in 
the corresponding month a year 
earlier mainly due to lower com¬ 
mercial and industrial demand 
due to lockdown. 

The data also showed the 
slump in power consumption 
has narrowed to just 3.6% in 
July at 112.24 billion units (BU) 
as compared to 116.48 BU in 
same month last year. 

Power consumption in June 
had declined by 10.93% to 
105.08 BU, as compared to 
117.98 BU in the same month 
last year. 

Similarly, power consump¬ 
tion in the country was down by 
14.86% in May and 23.21% 
April this year. 


UP cabinet minister Chetan 
Chauhan succumbs to Covid 


PRESS TRUST OF INDIA 
New Delhi, August 16 


ONE OF INDIAN CRICKET'S 

most well-known batsmen 
without an international hun¬ 
dred, former opener Chetan 
Chauhan died on Sunday due 
to Covid-19-related complica¬ 
tions after being put on life 
support for nearly 3 6 hours. 

Chauhan, who was 73, was 
serving as the minister of 
sainik welfare, home guards, 
and civil security in the Uttar 
Pradesh cabinet. He is survived 
by his wife and son Vinayak. 

"My elder brother Shri 
Chetan Chauhan has left us to¬ 
day after fighting a good battle. 
I sincerely thank everyone who 
had prayed for his recovery. His 
son Vinayak will be reaching 
anytime and we will then per¬ 
form last rites,” his younger 
brother Pushpendra told PTI. 

Chauhan, who was the leg¬ 
endary Sunil Gavaskar’s longest 
serving opening partner, was 


Chetan Chauhan 

admitted to Sanjay Gandhi PGI 
in Lucknow on July 12 after be¬ 
ing testing positive for Covid- 
19. Due to kidney-related ail¬ 
ments, his health deteriorated 
and he was shifted to Medanta 
hospital in Gurugram. 

On Friday night, he had a 
multi-organ failure and was 
put on ventilator support. 

“Shri Chetan Chauhan Ji 
distinguished himself as a 
wonderful cricketer and later 
as a diligent political leader. He 
made effective contributions 
to public service and strength¬ 
ening the BJP in UP. Anguished 
by his passing away,” Modi 
posted on Twitter. 



Natural gas prices may be 
cut to decade low of $1.9; 
dent ONGC revenues 


PRESS TRUST OF INDIA 
New Delhi, August 16 


PRICES OF NATURAL gas in 

India are likely to be cut to 
$1.9-1.94 (f142.26-145.26) 
— the lowest in more than a 
decade — from October, dent¬ 
ing revenues of producers such 
as ONGC who are already in¬ 
curring huge losses on gas pro¬ 
duction. 

A gas price revision is due 
from October 1 and going by 
the changes in the bench¬ 
mark rate in gas exporting 
nations, the price is likely to 
be anywhere between $1.90 
and $ 1.94 per million British 
thermal unit (mmBtu), 
sources privy to the develop¬ 
ment said. 

This will be the third 


straight reduction in rates in 
one year. Prices were cut by a 
steep 26% to $2.39 per 
mmBtu in April. 

Prices of natural gas, which 
is used to produce fertiliser 
and generate electricity and is 
also converted into CNG for 
use in automobiles as fuel and 
cooking gas for households, 
are set every six months — on 
April 1 and October 1 each 
year. Sources said the cut in 
prices would mean a widening 
of losses for India's top oil and 
gas producer ONGC. 

Oil and Natural Gas Corp 
(ONGC) had posted ?4,272 
crore loss on gas business in 
2017-18, which is likely to 
widen to over f 6,000 crore in 
the current fiscal (April 2020 
to March 2021), they said. 


FPIs invest ?28,203 cr 
in August so far; turn 
net investor in debt 
after 5 months 


PRESS TRUST OF INDIA 
New Delhi, August 16 


FOREIGN PORTFOLIO IN¬ 
VESTORS (FPI) remained net in¬ 
vestors in Indian markets in the 
first half of August, pumping in 
^28,203 crore in debt and equi¬ 
ties on net basis in the period, ac- 
cordingtothe depositories data. 

Also, FPIs turned net in¬ 
vestors in the debt segment in 
August after a gap of five 
months. Market experts attrib¬ 
uted the inflows to better-than- 
expected corporate earnings 
and increasing global liquidity. 

Depositories data showed 
thatanet sum of ^26,147 crore 
was invested in equities and 
f2,056 crore in the debt seg¬ 
ment by FPIs between Aug 3 and 
14. This translated into a total 
net investment of ^28,203 
crore. In the debt segment, over¬ 
seas investors turned net in¬ 
vestors after a gap of five 
months. Before this, FPIs had in¬ 
vested ?4,734 crore in February. 
FPIs have been net buyers for 
two consecutive months priorto 
this.They invested ?3,301 crore 
in July and f24,053 crore in 
June on net basis. 



Himanshu Srivastava, asso¬ 
ciate director - manager re¬ 
search, Morningstar India, said, 
“Acombination of global and do¬ 
mestic factors has resulted in 
huge net inflows from FPIs in In¬ 
dian equities.” He said there has 
been excess liquidity available in 
the global markets with major 
central banks pushing aggres¬ 
sive stimulus measures to com¬ 
bat the coronavirus pandemic 
and support their dwindling 
economies. This surplus liquid¬ 
ity, due to the quantitative eas¬ 
ing measures by developed 
economies, is finding its way 
into other markets with India 
too receiving its share and on the 
domestic front, better-than-ex- 
pected corporate earnings have 
led to capital flows in Indian 
markets, Srivastava added. 


Gold imports dip 81% 
in Apr-Jul to $2.47 bn 


PRESS TRUST OF INDIA 
New Delhi, August 16 


INDIA'S GOLD IMPORTS,which 
have a bearing on the current ac¬ 
count deficit (CAD), plunged 
81.22% to $2.47 billion (about 
f18,5 90 crore) duringApril-July 
period of 2020-21 due to a sig¬ 
nificant fall in demand in the 
wake of Covid-19 pandemic, ac¬ 
cording to data from the com¬ 
merce ministry. 

Imports of the yellow metal 
stood at $13.16 billion (about 
^91,440 crore) in the corre¬ 
sponding period of2019-20. 

Similarly, silver imports dur¬ 


ing the first four months of the 
current financial year also 
dipped 56.5% to $685.32 mil¬ 
lion (?5,185 crore). The decline 
in gold and silver imports has 
helped in narrowing the coun¬ 
try's trade deficit, difference be¬ 
tween imports and exports, to 
$ 13.9 5 billion duringApril-July 
2020-21, against $59.4 billion 
in the year-ago period. 

Gold imports have been 
recording a negative growth 
since December lastyear.The fall 
in March, April, May and June 
was to the tune of 62.6%, 
99.93%, 98.4% and 77.5%, re¬ 
spectively. 


PS IT INFRASTRUCTURE & SERVICES LIMITED 

Regd. Office : 308, B2B Agarwal Centre, Near Malad Industrial Estate, 
Kanchpada, Mumbai: 400064 
CIN : L72900MH1982PLC027146, 

Email: psitinfra@gmail.com, Website : www.psitinfrastructure.co.in 
STATEMENT OF UN-AUDITED FINANCIAL RESULTS FOR THE QUARTER ENDED 30TH JUNE 2020 

(Rs. in Lacs) 




Quarter 

Quarter 

-fear 



ended 

ended 

Ended 

SI. 

PARTICULARS 

30th June 

30th June 

31st March 



2020 

2019 

2020 



Un-All 

airea - 

Audited 

1 

lotai income Trom uperations (Net) 

— 

3.5U 

U.U5 

2 

Net Profit / (Loss) for the period (before 





Tax, Exceptional and/or Extraordinary items 

(6.05) 

(3.36) 

(35.41) 

3 

Net Profit / (Loss) for the period before tax 





(after Exceptional and/or Extraordinary items 

(6.05) 

(3.36) 

(35.41) 

4 

Net Profit / (Loss) for the period after tax 





(after Exceptional and/or Extraordinary items 

(6.05) 

(3.36) 

(35.41) 

5 

Total Comprehensive Income for the period 





[Comprising Profit / (Loss) for the period 





(after tax) and Other Comprehensive Income 





(aftertax)] 

.... 

.... 

.... 

6 

Paid-up Equity Share Capital 





(Face Value of Rs. 10/- each) 

5,376.000 

5,376.000 

5,376.000 

7 

Other Equity 



193.829 

8 

Earning Per Share (before Extra-Ordinary 





items) of Rs. 10/- each (for continuing 





and discontinued operations) 




(i) 

a) Basic 

(0.01) 

(0.01) 

(0.07) 


b) Diluted 

(0.01) 

(0.01) 

(0.07) 

NOTES: 


The above is an extract of the detailed format of Standalone Un-Audited Financial 
Results for the quarter ended 30th June 2020 filed with the Stock Exchange/s 
under Regulation 33 of the SEBI LODR Regulations, 2015. The full format of the 
Un-Audited results for the Quarter ended 30th June 2020 is available on the 
Company website "www.psitinfrastructure.co.in" and on the Stock Exchange 
website i.e. www.bseindia.com. 

For PS IT Infrastructure & Services Limited 

Sd/- 

Kawarlal K. Ojha 


Place : Mumbai 
Date : August 14, 2020 


Managing Director 
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Rashtriya Shikshcm Man dal's 

Chetan Dattaj Gaikwad Institute of 
Management Studies 

25, Kanre Rd. Ayurved ftasashala Campus, Pune - 411004. 


WALK IN INTERVIEW 


CDGIMS invrteg Gliginle candidates tor the* post of Associate Professor & 
Asst. Professor, lor Master of Business Administration program gffli nlod 
to Savilribai Phu e Puce University tor the academic year 2020-21. Eligible 
candidates should remain present along with the relevant documents on 
2G h August, 202:0 between 10.00 a, m. to 01.00 pm. at CDGSMS campus. 

Pr&sid&nt 

(RSM) 


1“^ TYT T Dr. ^ Patil Unitech Society 

JJ P U ! DEtfc. V. PAT1L INSTITUTE OF 

PHARMACEUTICAL SCIENCES fit RESEARCH 
PIMPRI, PUNE - IS, 

Telephone No.- 020-6711 *41 7, 27 SO5 29 2 

IVtbvle:- www. phew maty.dypvp.ed min. Ema I i nfrs.p h Brmacy@dypvp.e-du. in 

AFFilifltod t* 5FPU and M5BTE,Approved by AlCTifc PCI Now Delhi. 
NBA & NAAC {A) A«rcditod 


APPOINTMENTS 


Ajipliuulicms iiro invited from eligible rinuiiiljtes turlhe Ikllmviii” 
posts at this, institute for the academic year 2020-2021 within 
10 dayg of dole of advertisement through online mode on 
hr.phiiTticteyiif dyjiYji.edu.in (Qualifications anti Pay Scale is ns per 
the flofins of A1CTE/PC1/UGC and Govt, of Mahatashlra). 

A) Course: B. phsrm, /M- Phnrnn/ Pharm, II & I), Pharm. 

Post: Assistant Professor* / Lecturer in 

11 Fhai macculics Z) Pharmaceutical Chemistry 

3) Phanuaceut ical. Qua 1 1 ty Assurance 4) Pharmacognosy 
5) Pharmacology 6) Pharmacy Practice - Phami. D. 

"Note; Pmfcicncc will be given to candidate with Pit. D qualiEication. 

0) Computer Lab. Assistant/ Lab oratory Assistant 

i MCA BCA/B.Sc (Computer)/D. Pharm../Q. Plunn. M.Sc.'j 


Dr. S. S Chitlange 
Principal 


Dr. P, D. FntiE 

Chairman 


Report: Demand for tech-enabled health 
care solutions rising due to Covid impact 


PRESS TRUST OF INDIA 
New Delhi, August 16 

THE OUTBREAK OFCovid- 

19 has led to a change in con¬ 
sumer preferences and prior¬ 
ities as the focus now shifts 
towards the use of technol¬ 
ogy and contact-less health 
care, a report by consultancy 
services firm Deloitte India 
said. 

Home health care has 
taken prominence as con¬ 
sumer receptiveness towards 
out-of-hospital, at-home ser¬ 
vices across the care contin¬ 
uum - consultation, diagnos¬ 
tics, and in-patient care has 
shot up, it added. 

The report, “Changing 
consumer preferences to¬ 
wards healthcare services: 
The impact of COVID-19”, 
said social distancing and a 
fear-led mindset have re¬ 
sulted in consumers prefer¬ 
ring online consultations 
over in-person interactions. 

“Consumers are increas¬ 
ingly preferring to have their 
health care needs met re¬ 
motely or from the comfort 
and safety of their homes. 
They expect their health care 
service providers to prioritise 
adherence to safety proto¬ 
cols,” the report noted. 

The demand for telemed¬ 
icine services is expected to 
continue, driven by an in- 



Civil defence members and counsellors work at the 
Covid-19 district surveillance and telemedicine hub at a 
school in New Delhi bloomberg 

crease in consumer prefer- managing the shift in con- 
ence for an efficient consul- sumer preferences, 
tation setting that elimi- “We believe this will help 
nates 
commute 
and waiting 
time, it 
added. 

Deloitte 
India partner 
Anupama 
Joshi said the 
report lists 
the opportu¬ 
nities and 
challenges 
for the health 
care sector in 


organisations in the health¬ 
care ecosystem to create bet¬ 
ter business strategies, col¬ 
laborate with startups, and 
continue to thrive post 
COVID-19 by exploring new 
settings and delivery chan¬ 
nels across the continuum of 
care,” she added. 

Going forward, health 
management will become a 
lot more integrated, with 
players offering different 
services coming together and 
offering the consumers the 
care they need, the report 
said. 

Organisations that accept 
these changes and think of 
them as opportunities to 
evolve will benefit, while 
those that resist the change 
and simply wait for the pre- 
COVID world to return will 
find the going increasingly 
tough over time, it added. 



Pun pith A. Sind Ikjiik 

lA i*L ul *-dln UiuJcijrainyl 

HO Marketing 4 Irsurarie Befurl»em 
fl tertoRm M hxr ir-HiSiS;' 


TENDER NOTICE 

Sea ltd lenders are invited for 
Selection of a General 
Insurance Company to provide 
"Personal Accidental Death 
Insurance Cover & Permanent 
Total Disability Insurance 
Cover in Salary Accounts of 
Employees of various 
Corpora tes/Government 
Departments" vide RFP NO- 
PSB/RFP/PA & PTD/ 
17/08/2020. 

For specifications & other 
relevant details, RFP may be 
downloaded from Bank's 
website www.psbindia.com. 
Any further change related to 
(ho said Ten dor s ha 11 be postsd 
on Bank's website only. 

AGM [M&l) 


SUPRA PACIFIC MANAGEMENT CONSULTANCY LIMITED 
CIN: L7414QM H1H6PLC039547 
Fegd. Office: 1/203, Vishal Complex. Nursing Lane S V Road 
Malad (West), Mumbai - 400 0&4 
Tet: 022 23240444/ 2321673^. Email: cs@suprapacific.com, 
Webgitei www.suprapacific.com 



EXTRACT OF STATEMENT OF STANDALONE UNAUDITED FINANCIAL RESULTS 


for “rue quarter enoe& sqth June soso 



(R&. In lakhs) 

Sr. 

Ha- 


Quarier Ended 

Year ended 

Particulars 

30,06.2020 

31.03 2020 

3QM2Q19 

ai.63.2020 


(Unaurliledf 

[Audited) 

[Unaudited) 

[Arrdtedl 

1 

Tola! 1‘ncamB ftem Operations 

7.5S 

S.48 

6.00 


2 

Nel Profil ((LessJ lor Ihe period 
ihetr.inj Exotfjiirjrtaf Items and Tax) 

45& 

1174 

(211) 

(7.7S) 

3 

Nfti Pmiii i 1 (Loss) lor the pened before fax 

i.xMr-r.tj^ al te-nsi 

A56 

11.74 

(2-11) 

(7.751 

4 

Nel Profit f (Loss) for Ehe period alter Tax 
laher EHjeptional Sens) 

£S2 

1.66 

(2.11) 

(S.1S) 

5 

Tone Ccrrc-mhersve Income farihe period 
cdmflfising prcjfrl(less) for the period (afterllx) 

irid Other Comprehensive Income (aflofTax) 

152 

1 ,-BG 

(211) 

(9-15) 

e 

fquily Sham Capilal [lace ualuftOf R& 10 mKh) 

550. Oft 


5fjj.r£i 

550 C0 

7 

Other Equ'y (Excluding revaluation reserve) 




11S.B5I 


Earnings Per Share [of Ra. 1 0f- each! 

|nd annualFZBd) [in R&.j- 
1. Baac 

0,06 

0.03 

(0 04) 

(0.17) 


2 DArted 

006 

003 

___ 

(004) 

(0.17) 


Mol as: 

1. The above is an extras! at the netsJed format ot Quarterly results hied wilft the Stock exchanges under 

Ftagutaltori 33 of :i>p SEBI Oblations and DesckjsureF^tKjuirtn-nsnls) P@gulaisfts,2015 The full 
formal:at Cre Quarterly resutls avaJabte on the stock erahangs webs-te of ose (www.b3erdia.com) and on 
GOtfAfyarrylS 1 ' ihwnv.jaj[ 1 rjfccii;jhf: nm ) 

2. The Unauciled linancia! reEull5 tor Ihe quarter endec otlth June, 2020 mere reviewed ny the Auat Committee 
nl Ihe Hciarrt and approved by fre Board of D rectors nl Ihe Company at Iher mealing held on 141h Augual 
220 

3. Prewaua year's figures have been rearranged : ■'eg rouped wherever ccnadereiJ necessary So confirm to Ihe 

presonlalinn In r E m ojrrenl period, 

For Supr.i PrsL-ilic Mit|-:!:ru;»l Ccmrtul Inncy Limited 

Sir- 

Place: KOCHI UOBY OEOHdE 

Date: 14.OS.2Q2D Chairman arm Managing Director 


A vaccine for Covid-19: 
how soon, and how effective? 

express. # . , . 

^explainecLLive 

with 

Dr Gagandeep Kang 

Professor, CMC Vellore 

Never before has the quest for a vaccine been so aggressive, 
the need so urgent, the wait so restless. 

Early indicators suggest an unprecedented speed of development. 

How is this being achieved? How effective is the vaccine likely to be? Are we 
taking any ethical or regulatory shortcuts? How long before it is distributed 
across the country? And until it is ubiquitous, how do we keep our families safe? 

To discuss these, and other issues, join us for an explained Jive with one of 
India's most authoritative voices on vaccines and infectious diseases. 

Dr Kang wifi be En conversation with 

Amitabh Sinha 

Resident Editor, Pune, The Indian Express 

Join us on 

^ zoom 

To register, SMS - IEEXP <space> TE" <space> "Your name and email ID" to 56161 

Confirmation SMS will be your registration. 

^ The Indian EXPRESS 
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NOTICE 

Notice? is heroby given that. pursuant In Regulation 20 and 33 read with 
Regulation 47ft) dF the SEBtjListing Obligations and Disclosure 
Requirements) Regulations, 2015 n meeting of the Board of Directors of 
the Company .5 scheduled to he hetd on Saturday, August 22, 2020. 
through Video Conferencing mode, inter etia, to consider and approve 
the Unaudited Financial Results (Standalone & Consolidated) of the 
Company, for the quarter ended June 30, 2020 

The information is a so available on the website oF the Company 
(www.cleducare.qam),of BSF I mated jwww.bseindia.com), and of 
the Mationa I Stock Exchange of 3nd;ia Limited (www.nsemdia.com). 

For CL Educate Limited 


M B PARiKH FINSTOCKS LIMITED 

CIN:L51t09WBtfl34PUC0#81&7 

Regd Office : 705 r Galav C h ambers, Sayajiggnj Vadocaiii 390005. 

Tel. : 0265-2362909 J E-mail: corpurat sfljJm b prii Titrn 
Wettsite; www mbufin.com 

NOTICE TO THE SHAREHOLDERS 

This ts lo inform that 26* Annual General Meeting of the Company was sched¬ 
uled to be held on Friday, 14* August, 2020 at T1:00 AM through VC / OAVM. 
however in want of quorum ns. required under Section 10-3 oF the L-noipames 
Act, ?f!13, this meeting could not be h$d. hence is adjourned to Friday, 2T ; 
August, 2020 at 4.30 PMand accondingfyrnow the 26* 1 Annual General Meeting 
of the Company will be held on Friday. 2 1 s! August, 2020 at 4,30 PM. through 
VC / OAVM. The agenda lor the meeting would remain same as per AGM 
nulice dated 20' July. 2t)2C. 

For K B PARIKH FINSTOCKS LIMITED 

Srt- 

Place : MumhBt Slinlu Mishra 

Date: 14“ August, 2020 Company Secretary & Compliance Officer 


Place: New Delhi 

Date: August 14. 2020 


5df; 

GautamPuri 

Vice Chairman &, Managing Dlr&ctor 


Limited 


egd. Office : 601. Everest 0pp. Shashi Maidan. Rj|hob360 001. Pti. 026l 2226097 Fax; 2232910 

E-mail: myesifrrinlo#MfrM)te*.o«n Wet; www. 3 cesoften.coni CIN: L? 2 Z<Ki$Jf 99 JFLCfl 22 rfii _ 

STATEMENT OF UNAUDITED FINANCIAL RESULTS FOR THE QUARTER ENDED 30 th JUNE, 2020 

_Ja m Lats Mccpt per tfart <Ma 


STANDALONE 


CONSOLIDATED 


Particulars w M-06-20K 

Nrij 

UFn-AinSrted 

t Total fleome iron operations ine!) 203,03 


NdProIr! it®:Ijltiepeiod' bi. 

lusfldUi ;-i: ii ti 


Nfl Piflj ft It period Mr Tu 
iita Et and'a Erticn rjrf torai 
Nei PrtOi fljst te the strife Tu 
ijt|p tiaBtcnH ntHF Ednlnri rttmt 


Total CdmorehefTSiii 1 * reome 1 rn the 
period iComprihrTfl PitilH'lLosi: tv the 
Pffiod liler Ijj-i and One? 
Cvnvthflnsjn income- (grtirr &<! 


Equity Sh ar e Capital _ 

Reserves ipiiJudnkj Revaluation 
Resf'nrt as slrown to (ht Audited 
Balance Sheet of premous year) 

Earnings Per Share 

(lor ncurti nuiruj operatwnsl 

(of te. IDA flachl _ I 


(0 4 a 


(0.4B 


(0 4fl 


20 29 


(214.91) 

(214.91) 


(276.3) 


Qd&ltf foM 

issf puled 

fluufta endsd 

w 3H6-7D19 

(.•fi 31-03-2020 

or- 30-06 KI2C 

Un- Audited 

Audita) 

Llfl-Audited 

17&.38 

832.81 

205.53 

7.67 

(205J9) 

(205.19) 

(7,33) 

7.67 

fj ^Tl 

7.67 

{205.19) 

(7.33) 

8.09 

(277.96) 

1470 

468 00 

468 0Q 



GALAXY AGRICO EXPORTS UN IS 


Htf*1 Jar KhstUri Musbres Lrtiln. 
Survey No,234. fletw+d Murwnar we«h findpr 
yerardl (Shapar) Orel -R. - * V 
Ph 91-2627 2520716,252991k fax 254371 
f-Mwl rmhe^gfllaxrsvw com 
tilDSf’galH** qritE.£am 

im>: www ci.i 

cnuniioGjiMiPLCoei3e4 


326.48 


>-Audrted [ AuckttH) 
192,95 1015 57 



12.51) (07.93) (349 34) 


41+6,00 


468.00 


468.00 


1.464,92 


Basic & Diluted: (0 01) 


(4.59) 


14 38) 


(0.16) 


(0.16) 


(0.37) 


( 5 . 82 ) 


HCVT'E . |.i i Tfh! iUspve ie wr ri1r.K:t (ri Lin: ili’LinIrrl locmxt o4 Stengalone & Du .bliclatrO LNi ■ audilntl Fin^ncuM Resuhs lor qu.irtri iiiid .1 30th Junr. 2020 tilnrt 
wllh Ifli ShX* EiChange under Fkgulaliwi 3a ol the SEBI ( Liatinq UlriigaLioni and DtbttiRurt Rtqui'irthtnis ) Requtabbftt, 2015. The Full refflifll of I he 
ator+isaid ikiaudilsd Financial Result* it araiMtile Oil tM Slock Enchant 1 uvetbsilc ol SSL pi www bsre mSm cgnr and company's website it 
ufiww i+ci:so((ftK com fbt The fjiionr->3i resulb haw been prepared o» accordantR with p»? CwnpiflnHrs (Imbim Accounting Slandardi) Rtfes. 20t5 jiflO AS) 
preuctmwd under section 133 uF tut t^wnpanies Act TUI3 ic) The consolidriled Financial Resulls. tor the quarter ended June 30, 2019 and March 31. 
2020 were not subjected to hmNed review by the Statutory Auditors ol the Company and are prepared by she management 

ra Place: RAJKOT ,y i '" am e . s »"p h »™ |J 

Lt| Date: 14 - 08-2020 DEN:O 01 S 3 ai 8 j 




^ Nippon ir 


Mutual Fund 

Weatbh you Free 


MUTUAL 


'JNLO 


Nippon LiFe India Asset Management Limited 

(Formerly known as Reliance Nippon Life Asset Management Limited) 

(CIN - L65910MH1995PLC220793) 

Registered Office: 4th Floor, Tower A, Peninsula Business Park, Ganapatrao Kadam Marg, Lower Parel (W), 
Mumbai - 400 013. Tel No.+91 022 6808 7000 • Fax No.+91 022 6808 7097 • www.nipponindiamf.com 

^ Record Date" 

DIVIDEND DECLARATION ^ August 21,2020 


NOTICE NO. 49 


Notice is hereby given that the Trustee of Nippon India Mutual Fund ("NIMF") has approved declaration of dividend 
on the face value of Rs. 10/- per unit in the undernoted scheme of NIMF, with August 21, 2020 as the record date: 


Name of the Scheme(s) 

Dividend 
(? per unit)* 

NAV as on August 
13,2020 (? per unit) 

Nippon India Fixed Horizon Fund XXXII - Series 
9 - Dividend Payout Option 

Entire distributable 
surplus available in 

12.7167 

Nippon India Fixed Horizon Fund XXXII - Series 
9 - Direct Plan - Dividend Payout Option 

the scheme as on 
the Record date 

12.7376 


*lncome distribution will be done/dividend will be paid, net of tax deducted at source, as applicable. 

Pursuant to payment of dividend, the NAV of the Scheme will fall to the extent of payout, 
and statutory levy, if any. 

For units in demat form : Dividend will be paid to those Unitholders/Beneficial Owners whose names appear in 
the statement of beneficial owners maintained by the Depositories under dividend plan/option of the Scheme 
as on record date. 

All unit holders under the dividend plan/option of the above mentioned scheme, whose names appear on the 
register of unit holders on the aforesaid record date, will be entitled to receive the dividend. 

For Nippon Life India Asset Management Limited 

(Formerly known as Reliance Nippon Life Asset Management Limited) 
(Asset Management Company for Nippon India Mutual Fund) 
Mumbai Sd/- 

August 15,2020 Authorised Signatory 


Ml 


Make even idle money work! Invest in Mutual Funds 


Mutual Fund investments are subject to market risks, read all scheme related documents carefully. 


NOTICE 


Welle* a bKefly griffin Thai irurelif^ ei f>r 
Ei;,vd d 1 R.jyi:tnrs el thr cofnpnny mi be 
^ +10 Tuedijy, 25 r Avgust 2U7U it 
IFh negtslemd (Mice gr Hie (nmtufy 
4 m urn iu riHHldtiT and jito oEiRtHiUnt 
Un-iWiiNHi Fliuncml Hi-suH nT ini' comF+'y 
tor nil* QuflrlBT i)itd*d 30' June. 2020 

B~ For GALAXY ftCRICD EXPORTS LUTED 

Rfi+E k’-etivid iBtarvii'i H. Shah 

a*,- ■ vim 7Q.TJ Whoi* Twni Pirveuy 


"■FORM HO. URC-r 

Adierliiserii-i it giving .'mLivc jbciul 
rcgis.iralion under Pari I of Chapter XXI 
□f lha Act 

(Pumuant to soolksn ottlw 
Cdiripartiei Art. Ml 3 and *ul* 4(1} «r tha 
CtMnpuniea- FAuthurised L-l RegiatErl 
Rules, 2DH] 

1 Notes is-heraby given in pureuawe ot 
sub-seclion (2} *i aec^ion 3ti6 or ctve 
Companies Ad. £2-13, an appfcHBori la 
prepiOsct! Lg lx; raiade K J lGr ■'illeeii ii;:ya 

hul Kefcirrt tin expiry cf hiirly riny^ han*jnsf1er 
to Ihp Rr<]inf'er el Gujavnl lhal M's Avpgp 
Oevai-opnenl LLP a Li Tilted Liasilhy 
Partnership rr-a^Pe rasirelered under F'arl I or 
ChapTSrXXI d il^ CempanfeaAcL 2D13, as 4 
PrivirlK- C; .1 i::,ji limited by Sha-es 

2 l>e ^nnersal Ot^erts of lhs CoTp^nrj' ar» 

asloiows - 

Ta i:rdrry tin the business or ncul estiito 
inunKlrrcnl mnl nsheto finrmre ■ i ,I'r;: 1 .1ri ::I■ i::: 

deveopTent. e&toto deveidpsrs erto 
derveflopars tuHflers. contractors property 
devoid para, project mana-pemeil a^rs 
oonsu lancy. inrra^lructuie developara, 

brdieridiidulhir' tehsic:' ;:::liv!h(.::; 

3 A copy pf Ihe draft rTEenrcirandum eng 
arLdes ot asscoatcn ol the proposes 
company may be In3peeled a! ite crtice ol E 
Ce.Vury VsuktiL, Outoide Pie-inDarwa a 
Ah™d;ilxrrl TlSOnClS. 

■t wptiCB re hereby @rveri m-at any person 
objecting to this application! may 
tJCrTirnun/patsf their objection n wrilii-ij Id lire 
R(-:yislr;ir ,il Cenlnd Rtrgislraliixi Cui-iln: 
rCRC] Indian -slilulf! cti Crr-jin-nik: AHn rs 
(liCAj Ploi no- G.7.S. Sflclo-'S. ihIT Ms mso' 
Gcaacn. +ar^aha Irtoia. 1 *ilhin 

twenty ona cave Lon ;na cate or pLislicalion 
or Ihe notice. rtlBi a copy id Ihe corn pan y at 

iLs nsgiuerad onici:. 

iNanele)criAppi-^nt 
1. AvVieesh Aebok A^arwai 
?. Astiifc Kr^nkiiTvir ftggnwa' 

Date: 17.CS 2020 


PUBLIC ANNOUNCEMENT 
Ifttguliliom )1(2)rt«4 wuh 
17 pf the ItisslTrtfMy iiMJft*r«lmip(cy 
Eojrd of liwiiii ILiquidartHn PWh«u 1 
HequiatHHi 201& 

FOHTHE ATTTNTIOK OF IHE STAILtHOLDERS 
01 ACE T(WHS WORLDWIDE UrtiTf D M 
LIQUIDATION 

PurstHi* to Heguldi on )i a - ' nso ■ enry jnc 
B^nkriptcy 6-jjrd af !han!' ufli canal N-x«ss 
RcciJi.il ons '6, Putin. A/inoufEirTcnl rs , »fKDi 
nape Ehjl the L Gt d O' ACE Toun 

Worldwide limiled - in liqi»dalior 
("Cgrporale Debtor') Itfi been pupocl hf 
the Inquiftator, which been -wtn 
Natonil Owraany Lav* Intnif il. 

Bendi: 'Hon d* Wi an istb July 2020 . 
As there s ra JuSTfidnal Afftute o’^Ihe Ccrpaai* 
Debtor, Frencethe List Ef^UsreihcidarisfmT^ 
rgmpipi? details: of !he srnwnt ria ^ 
arfmktHf by the Liquidator FnTrnt onto jii+ ^-n- 
■ he rtaim;. jre secured. de'3'h of 

StakPuiMwi and praefe admitted rejected la 

parr jniJ there (vhuily rejected, if any. ejft be 
viewed oh Gdot[l* Dth* UnA of the Lnturdatpr 
On Ihe fal awiri; imlr Claims of Financial 
Creditors / Dporation CmSrtaire WofftmsnT 
and EmployffiUnk 

litlpi^futfiiit-iso^lt^otii/dn'ef/foldfrsv 

1 N h n F H-J QimAA U J b Mi qfrOR K Kw Kelt 

L(r07usp sharing 

The Stjkrhdlders are rurihe 1 nc: 'kd that ary 
mndditatim of entry n [he t ht of ^taiedglCfr-. 
OS filed wnh (he HmlXe SCIt. Ahmedatad Dentb 
can bf nvdf dnty by filir-q, an applkafigr. 
the Hon'tfe NCLT, Ahmedatad Bench and wd be 
made available qn. the yn** Goq<^* Lnl * fw 
iilxhic and m the nwer ieetltd Sy if* Beotb. 
Sd Sunif Kunur K*dU. tiqktdatsr 
AC! itmfs WCdtfatde' tamreed 
IF No: IBEt.lP* «I IF' FmnyTOMrl J.'HBW, 
jin R2^T(TNnmyiu^i^t:iMtA. 
PIHCj HOAD. %*A‘ .Tllttj. enO\- 234S627 
JtflJIM: WHu UffiiLt W*}\}m 
ReijiT (mailshMrtfil®! btria I*04vy4to*rsm 

P1j(( IupH i.vre mhAuflusjXiJa 


xelp 


XELPMOC DESIGN AND TECH LIMITED 

CIN: L722QQKA2015PLC082873 

Registeied Office: #17 4* Floor Agies Build ng, 1 : A Cross. 5 Bigck. Koramangalg, Bengaluru - KjO 034k 
K arnataka Inda Tel. No: CtiC 4J7D &S&J: E-mail: vai&hali.kondbhar.§Kelpmcc.in; Website: SMVftv.xelpmoc.in 


[| STATEMENT OF UNAUDITED STANDALONE AND CONSOLIDATED FINANCIAL RESULTS FOR THE QUARTER ENDED JUNE 30 r 2020 ||| 


(Rupees tri IODD ’5 except per^tiare d^e) 


si 

Particulars 

Standalone 

Consolidated 

NO 


Quarter ended 

Quarter ended 

Quarter eneiftd 

Voar ended 

Quarter ended 

Quarter ended 

Quarter ended 

Veer ended 



June 34) 20211 

March 31. 2020 

June 3ft. 2013 

Martti31. 2020 

June 23 2025 

March 31,.24)20 

June 30. 2613 

March 11,2020 



(Unaudited) 

(Unaudited) 

(Unaudited! 

(Audited) 

(Unaudited) 

(Unaudited) 

(Unaudited) 

(Audited) 

1 

incorM from operations 

33.iM3.54 

32,593.22 

12,090.75 

61.113.29 

15,053.54 

32,591.22 

12.090.75 

01,111.29 

2 

Net Prc'il tar ’hft pe-ltid (batara lax, txiceotibnal 
aito.'a' ExIrSUrditiary itaiftS) 

17.7ig.43 

f5.53b.4D 

{13,537.27) 

(20,711.15) 

17.B75.4f 

5,434.50 

(13,730.40) 

(21,133.30) 

3 

Nat Pro'll lor Lhe period b&far-e lax (after Excaptional 
andtor Etdraordinary items!- 

17,720.43 

6.536.4D 

{f 3.537.27) 

(2D.711.15) 

17,575.41 

5,434.50 

(13,739.49) 

_ 

(21,133.30) 

4 

Nat Praiil lor Lie period after lax (after EacsiSra'ial 
andi'bf Lxtaurc "ary items!- 

16.761.43 

4.751.07 

{13.657.23) 

(21,306.74) 

15,707.4 T 

4,659.15 

(13,359.50) 

(21,731.39) 

_ 

5 

talal Comprehensive Iriceme lur tile ceriodlCtimprismg 
PrdiL lor tile Leriod (after lax) arid Other 

CompralMiiaffl inooms (after lax}| 

16,761.43 

51.630.37 

\ 13.496.46) 

42,405.59 

16.707.4T 

61,526.46 

(13,606.66) 

41,933.04 

6 

E-quity share capital 

1,37.032.96 

1,37,052.96 

1,37,052.90 

1,37,052.96 

Ll7,D52..9tt 

1,37,052.96 

1,37,052.96 

1,37,052.06 

7 

Raserres Bxduding ranalodtion reserves as, par Ifia 
balance ^haet af Ihe previous yaar 



3,11,365.34 



1,11,330.30 

B 

Ea^nrigs par share Ct (Rs. IQ ea(3i) ” 










a) Basic (ffc) 

1,22 

0.35 

{1,00) 

(1.55) 

1.22 

0.34 

(1.01) 

(1.59) 


b) Diluted (Rs.) 

1.22 

0.35 

(1.00) 

(1.55) 

1.22 

0.34 

(1,01) 

(1.50) 


l * not snnuslised forqueffler ended June 30, 21120, March 3L 2020 and June 30, 20-19. 

Note: 

1 Tre above is an c^trac: of thedeia od fenma-1 ofCuanerly Ficsancal Resuls tiled wilh the Stock Exchsigcs under Regulation 13 c-'me SEBI (List -*g Obligations arid Disclosure Requirement) Rcgulolions. 2C-15 The full 
fcmiat of Ihe Quwlerty Fwancial ^esu is &'e ava; able on ihe websites of Ihe Stoci Exchange(s) wwy<.bseind a .com 3 *wv ise idia.ccm and on the we&sile of the Company wwti nelpmoc :n j ider nvestor Re afsxi Seclion. 

2 Tre s- aiemenl of unaudited tinanciDi results J or tne quarte’' ended June 30.2020 has beei reviewed by (he Audit Comm itee and approved &y ihe Bo&nj of Directors at Slxnr respoetj-.-e- meetings hot on AlijjsI 14.2020. The 
StalutayAuditors have ocnducted a ’Limited re-xiew" of ihese results in terns cr Pegulelior. 33 of SEBi (Listing Obl^alions and Discbsure Reqo-'enrents;i RegulEtions 2015 

For and on talialf of the- bo^rd of dirootons of 
Jfolpmot Doslqn and Ttrch Ltmitid 

sov- 

5 r iriivas KaOra 

Place: htyderabad Whole Tune Director and Chief Fiiandai Officer 

Data. August 14.2020 DIN: 07227584 



DATIWARE MARITIME INFRA LIMITED 

(iurnflerh KruniLAsRuleAqjeciiltjrtFiriiuLtd) 

I FIctjt A4um Cutiri. tfeulrr Ruad, [hu4: 411 IMS t.iiiiiil vl i 11 C<i;L: lLiIli^-li r.:. uh'i rrl 
C[N: LOtSOOOPIM 1992PLC177oW websibe: www.dalw-ant.aim 
L SAUDI TED ST A S' DA LOS E H.S I \L MM 11 s FOR Qit \H IER I: S |] ED IlMW'TtHrli 


PsmtUiilRr Quarter Quqiler TcprErHkd 

endlag Hiring 3lrtB,i20J9 

jc-uth'nne 


T«il income ftiini oyvinthin: InKJ 


7\:-~ Fin'll \ I Ire'iiTi iiiiliii:n>. : 11 : 11 111 : - 
iiICci I:n, 


Nnr hutli (Lrwwt fur lire period uriler i jx 
i 'her E.i1n!.TiJiiiurY ilvm?I 


I ■ 1111 CJ. liliure- C'i|:4Li' /}'wv VVilus Rc.jftJ J 


PlIk n.™ i.ci.iEi*3in|i Etcvnluriiun fewri-it I 


b.iin: .!■>'. I'cr Shurv [htl'iKLSviliHirdinir, 

PCIIV.J [flf' Xl'-iJ.iJI'l 

ELihc 


Dik-jil e.ftS | (ft. LI) (OMy 

Ift'i Shiirv IfeivK linrl Pily,tcrl {1.03 j (0,0jj) (0431 

IViMvi.- 1, rhe -ftmvc rcS-ulJli .■ c ntvic*cil h> Ihv liuJil iiui ii 5 like .‘nil ppri.rtvi.1 !<■. the lli'yiy Pj 
□ imLlcnM jc ili; moclinj held on 3Jlh A nr u d 2020. 2.Figures hu heen n^noupod •' n:nroD|C(l f 
rtv i. : .i lisJ ivu.iiilrer! p-liypri-H ivceesv-iv .4.The 'O'jr'kl Health th^aiumtiMi^iinCAiiirtitl ;■ jukiiisil 
hc&llfi (rwsjjeniy JiM I,' j new^ftni n pfcciinnDV .m* (ItTV ITi-l0"jjini5i Iriisiflcrl Ihkciulhreak :,;.i 
paridemlr in Vlan’h 2020 tolln'.vin^ ■a.'lnch limvmmtirri ij! India Limumnccd ;i Luunlryrvidic 

1 1. L 1 1: '.-L -| ftilivi Mlih. -| 24 , Mljll IJ :!■.■ (A 11 ■ 1111■ i' i, V .ln|i|'.jn L > 4 it rt^L-rhllOIK, CJlllb'l'. VJImmJ IN 

l.akli I AppmijctiuId tih I Ih wnuilcJ in (J I I 'V 20-21 nnrl ilu neft piivipimcid in QI FV 20-21.4. 

The linnreinl tefuha for rbe above petiodt tmeobeen prepared in rtcconlMoe with Ihe Compukini 
Mndun Ac c nun liny. SkinclnKl»l RuSra.203 5 I tnti ASj u prescribed under NKtiixi I3J af llic 
Gon^nnief Act 30L J read wiiSr iIk rok'.etn i lilies mhJ clieulm it-;uc d (herHindef. Sc^rncniu-isc 
Itcsulss ji e uLinc hed. 

I'lnct: Tu nc- Fm ;m ;l uU thbaLf ul I Iil Ruabd 

Pal* ' H.flB.iniD \lr(. rsr.shri.-v P^tjl, AFunsrainR PirtelW 


JMD VENTURES LIMITED 

Regd. Office : Unit No. 323/324, 3rd Floor, Building No. 9, Laxmi Plaza, 
New Link Road, Andheri (West), Mumbai-400053. 

CIN : L67190MH2000PLC033180, 

Email: jmdtele@gmail.com, Website : www.jmdlimited.com 
STATEMENT OF UN-AUDITED FINANCIAL RESULTS FOR THE QUARTER ENDED 30TH JUNE 2020 

(Rs. in Lacs) 



■TNIT-M 

■■ |i| m !■ 

—Year 


ended 

ended 

Ended 

f PARTICULARS 

30th June 

30th June 

31st March 


2020 

2019 

2020 


Un-At 

idited 

Audited 


|MC]|| ([Mi | area | ft] a ilffj *13 jfsll [•] (Kfll f [ 3*1 


Net Profit / (Loss) for the period (before Tax, 
Exceptional and/or Extraordinary items 

(4.39) 

Net Profit / (Loss) for the period before tax 
(after Exceptional and/or Extraordinary items 

(4.39) 

Net Profit / (Loss) for the period after tax 
(after Exceptional and/or Extraordinary items 

(304.39) 

Total Comprehensive Income for the 
period [Comprising Profit / (Loss) for the 
period (after tax) and Other Comprehensive 
Income (after tax)] 


Paid-up Equity Share Capital 
(Face Value of Rs. 10/- each) 

1,442.920 

Other Equity 

Earning Per Share (before Extra-Ordinary 
items) of Rs. 10/- each (for continuing 
and discontinued operations) 
a) Basic 

(0.03) 

b) Diluted 

(0.03) 



1. The above is an extract of the detailed format of Standalone Un-Audited Financial 
Results for the quarter ended 30th June 2020 filed with the Stock Exchange/s 
under Regulation 33 of the SEBI LODR Regulations, 2015. The full format of the 
Un-Audited results for the Quarter ended 30th June 2020 is available on the 
Company website "www.jmdlimited.com" and on the Stock Exchange website 
i.e. www.bseindia.com. 

For JMD VENTURES LIMITED 

S/d- 

Place : Mumbai Dhruva Narayan Jha 

Date : August 14, 2020 Managing Director 


Tllll Ihrk .III. FljliilFirtijvuy. 3rd Finer. 
Ttiyanesftwar Radika Ctiuat F. C. Read 
Cfi:Lfi5l9dWH2nnflG£llHSaH Si™| NaijBr, hint- 4 v uili 


POSSESSION 

NOTICE 


WTtffit as Ills; undesigned being The Authorized Officer of ID HI Bank Ltd., under 
thu Securitization and Reccngtructinn n' Financial Assets and Enforcement of 
Sflcvfitjf imerest Act, 2002, (the Act), and In exercise of the powers conierrefl 
under EecliDn 13 (12) read with rule 3 of Security Interest fEnfurcement) F.ules. 
20(1?, (the Rules), issued n demand nohef under Section 13 (2) tn horronveng. as 
listed below, calling upon ihe borrowers to repay the amount mentioned in the 
notice within 6D days from the dale of receipt of the said notice. The borrawss 
mentioned below having tefed so repay ihe said amount, ihe notice is hereby 
given to tlsfi borrowers mentioned below and tite public m general, that the 
Authorized Gtlicer has ta sen Symbolic Possession of the property mortgaged, \n 
exercise of powers conferred on him under sub-section (4) of section f 3 ol Act 
read with rule a ol the Security Interest (EnloycemejJt) Hules, 2002, ori the dateot 
possession against name of borrowers as detailed below The borrowers ir 
particulars and the public in general is hereby cautioned not to deal with the 
property and any dealings with Ihe property will he subject to the charge oJ the 
IQ 1)1 Bank Ltd. Agamstthc name ot borrowers, for an amount mentioned below- 
and interest and charps Iherawi. The borrowers attention is invited lo provisions 
of sub section (S) of section 13 of Ihe Act, in respect of time available, to redeem 
the secured assets 
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Super Age 
Borivali (E) 

Phone : 42872727 

Express Advertising, 

Borivali (W), 

Phone : 2833 7799 / 2833 9977. 
Mobile: 9820401077 

Falcon Multimedia Pvt. Ltd., 

Borivali (E) 

Mobile: 9833226463 

Jeet Publicity 
Borivali (W), 

Mobile: 9820006816 

Nikharge Advertising, 

Borivali (W), 

Phone : 28921255 

Mobile: 9322210176 

Sarvodaya 
Borivali (W), 

Mobile: 9322139909 

Ad Plus 
Mira Road (E) 

Mobile: 8779657505 

Ashansi Advertising & Press Relations, 
Mira Road (E), 

Phone: 022-28114235 
Mobile: 9833933502 

M.S. Advertising, 

Bhayander (E), 

Phone: 022-28160100 
Mobile: 9769711727 

Sugo Advertising, 

Vasai (W) 

Phone: 7756982329/ 7028565571 

Mayuresh Publicity, 

Virar (W). 

Phone : 0250 - 2503913. 

Mobile: 9923935556 

Plasma Advertising, 

Panvel. 

Phone : 022-27461970 

Ronak Advertising, 

Vashi. 

Phone: 71012345 

Mobile: 9324102060/ 9820152753 

Rahul Advertising 
Vashi, 

Phone: 022-65119998 
Mobile: 9820200044 

S.Kumar Publicity, 

Vashi, 

Phone : 27898472 

Mobile: 9820889848 

Siba Ads & Communications, 

Vashi, 

Phone: 27892555/ 61372555 

A.M. Corporation, 

Thane (W). 

Phone: 67311000. 

Advait Advertising, 

Thane (W). 

Phone : 25345294 / 25380080. 

Ashwini Communication, 

Thane (W). 

Phone: 2544 5007 
Mobile : 9820927100 

Mangal Advtg & Consultancy, 

Thane (W). 

Phone: 2538 8134 
Mobile: 9869197367 

Sahil Advertising 
Thane (W), 

Phone: 25406749, 

Mobile: 9223355732 

Sarathi Enterprises, 

Thane (W), 

Phone: 25426604 
Mobile: 9920003886 

Shireen Advertising, 

Thane (W). 

Phone : 25343648 / 25341538 

Surbhi Advertising 
Thane (W). 

Phone: 67924448/9, 66743142 

Swati Advertisers, 

Thane (W), 

Phone : 9820786203 

Mayekar's Ad Junction, 

Dombivli (E). 

Phone : 0251-2862551 
Mobile: 9870017985 

Aries Media, 

Dombivali (E), 

Phone : 0251 - 2430030 
Mobile: 9892333300 

Budhkar Publicity Pvt. Ltd., 

Kalyan (W). 

Phone: 0251-2205995 
Mobile: 9322400262 

Dimensions Advertising, 

Dombivli (E) . 

Phone : 0251-2445074 
Mobile: 9322597885 

Prabhakar Advertisers, 

Dombivli (E). 

Phone: 0251-2448917 
Mobile: 9819575111 

Radha Advertising, 

Dombivli (E). 

Mobile: 9920909141 
9833555898 

Bajaj Publicity 
Dombivli (E) 

Miblie: 9320962437 

Y.B.Kulkarni Advertising, 

Dombivali (W). 

Phone : 0251 - 2480136 

Mobile: 9821467209 

Pinky Advertising, 

Ambernath (E), 

Mobile: 9322681423 

Ambition Advertising, 

Ghatkopar (E), 

Phone : 24210792 / 94. 

Dattaguru Advertising 
Ghatkopar (W), 

Mobile: 9870528143 

K. Parth Publicity, 

Ghatkopar (E), 

Phone : 2501 3939 / 2501 2323 

Sanjeevani Advtg. 

Kanjurmarg, LBS Marg, 

Phone: 022-25776168 
Mobile: 9819091044 

Sandip Advtg. 

Bhandup (W), 

Phone: 022-25946518 
Mobile: 9820750922 

Mahesh Advertising & Designing, 
Mulund (W), 

Phone : 25622469 / 25682469 

Pratik Advertising, 

Mulund (W). 

Phone : 25911666 

Mobile: 9821154666 

Shree Mahapragya 
Mulund (E) 

Phone: 21634727 
Mobile: 9930350884 

Synthesis Communications 
Mulund (E) 

Phone: 25638364/65 

Riyo Advertising, 

Ghatkopar (W), 

Phone : 67704000/ 6500 

Mobile: 9821306406 
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EXTRACT OF UNAUDITED STANDALONE AND CONSOLIDATED FINANCIAL RESULTS 

FOR THE QUARTER ENDED 30™ JUNE, 2020 



5l;irnl;il Ji:ir 


Hirw Mapltisj Chrnc Mnnlhd 


Total income Pom eparations 
(Net) 


Net Prnfit after lax " 


Trcfal Cnn'pre^isnFive Income fr>r 
the period (Comprising protit for 
frie pernd (aftB. r lex) end other 
comprising income (after tax)) 


Paid-up Equity Share Capital 

[Face Value Rs. 57- each; 


Gloer equity 


ft Earning freer Share {he f ore and 
after extraord nary items) 

Basic and Diluted (Rs.) 


InJtil 
20 Jb-114: zn 


(Unaudited | 


3.052 


LllJtll 

30 Jinif: IS 


EiiUe-J 


(f hi L;-klir;, pur lliMrd dafja) 


Cui^ullU.itt-il 


Thmc-Jflgnths. Thuc Mflnrttis 


Unaudited! 

1 

Audited ( 

J Unaudited 

1 

& 


Jft-Jlinc-.SO 3flJ(rie-l9 


UnnuEitdi 


Vtfli 
Eitded 
31 Mnr 20 


B 

I 



2. DO 7.0ft 


' T herrio is no uxira orU nary: tam during ttie quarter a nd yuf;r ended. 

Nota: 

1. The a boue results -were reviewed by Ihe Audi: Committee and approved by the Beard of Direc-ars in their meeting held 
on 14 August. 2020 and Ihe Slsimcry Auditors of Lhe Company have earned out limited Review'of the earns. 

2 The above is an exlractof thedefa lec formal afF na ncial Results filed v>ithBtaqk Exchange under Regulation 33 of 
the 3 EE I, Listing and Other 0 setosure Requirements) Regulations., 2015 Ttiefull rorrnat of Lhc Financial Rasulls 
a?e avyUabAe on me Stock Exchanges websile (www.us-eiridi 3 .com, www.nsointrls.cem) and 00 Company's 
website iwww.ti indc 0 mpo. com). 

3. The outbreak of Cavid 19 pandemic globally in: un ng nlnd-a has ledlo a natinrwide lockdown, The management 
apart from curuiidu r ir'ig thtr internal anciuxternu! infcurFration uplo the date or approval 0 ' thtfae f irioneia! reaolls. the 
managemenl has e.lsn performed sensitivity analysis on ?he nssiimplipns iised ^nd based oo our-rervf .nrticatorg of 
fu:ure eenram - conditions, (he management expects to recover lhe carrying amount of trade raceivab-iaa. 
irwestmenis and reaUisallon of Imranlofles The mpact of Ihe global heollh pandemic may t>s drifereni from that 
estimated as at Ihe da:e cf approval of these consolidated financial resu Is Consider;ng the continuing 
uncertainties, the management wil continue to clueolynTOn L.or any material Changes to future Bconomlcwnditiona 
and does nol anticipate any mnleria I financial nr operations issues in the short lerm aswnl as on a long term basis. 

4 Previous periods 1 fig-ures have been reairarigetf > regrouped wherever considered necessary to conio^m to the 
preaentatiw’i cFlhe current pe tied. All figuresof fine ncisiresu?te nas been rounded eft :c nearesfakhs rupees. 


Place e Mumbai 
Dftied : t4 h Aogtpst, 


For HirtrftfSlari Composites Limited 

P.K. Choudhary 
Managing Director 
(PiH NO.0O53S67G) 
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FINANCIAL EXPRESS 


ADVERTORIAL 

Coaching Institutes Imbue Students with Necessary 
Knowledge for Better Performance in Examinations 

In the cut-throat competitive world of today, it is imperative to have an extra 
edge over your classmates to register a stellar performance in examinations 



OR many of us, learning imparted at 
schools, colleges and universities is 
often not enough or tends to disap¬ 
point us when it comes to its efficacy to 
score good in competitive exams, board 
exams, entrance tests and university ex¬ 
ams. It is due to these shortcomings that 
a parallel education system within the In¬ 
dian education sector was conceived to 
ensure that learning is efficient and as per 
the requirements of students. This parallel 
educational system, better known as 
coaching, has been an integral part of the 
Education sector in India since a long time 
now. Most students now prefer to take ex¬ 
tra classes in form of coaching to stay 
ahead in their studies and secure a better 
performance in exams. 

Over the past 2-3 decades, coaching has 
become an accepted normal and a trend in 
today's competitive world, given the fact 
that coaching provides a boost to the stu¬ 
dents' knowledge, understanding, and in¬ 
formation, in addition to what they learn at 
school. According to an expert, "Initially, 
coaching emerged as a coping mechanism 
for students who were falling behind in 
their performance related to the normal 
curriculum. However, the outlook on coach¬ 
ing has changed completely owing to the 

Coaching institutes 
not just cover all that 
is present in the 
syllabus, but also 
provide students with 
relevant exam- 
oriented suggestions, 
notes, and tips 
according to each 
student's weaknesses. 


fact that nowadays, coaching comes with a 
set of special advantages." 

Students exude deep faith in taking ad¬ 
missions in coaching institutes, believing it 
gives them an edge over the self-studying 
students.There are many benefits of study¬ 
ing at a coaching centre compared with 
self-study. First, coaching institutes not just 
cover all that is present in the syllabus, but 
also provide students with relevant exam- 
oriented suggestions, notes, and tips ac¬ 
cording to each student's weaknesses. Sec¬ 
ond, the coaching guides and materials 
provide right orientation to students in their 
pursuit to excellence in the examinations. 
Third, coaching provides students with a 
more enriching experience as they get more 
personalised time with a subject matter ex¬ 
pert, leading to enhanced discussions on 
topics that they haven't understood or mis¬ 


understood. Fourth, coaching provides stu¬ 
dents with a well-directed approach to¬ 
wards study along with smart-study guides, 
ready reckoners and tips to avoid last- 
minute hassles. 

Coaching institutes certainly provide a 


better guidance to students looking to excel 
in their chosen field. Sometimes, they also 
help students determine what career path 
they can choose based on their strengths 
and academic performance. In a classroom 
setting, it is often difficult for a teacher to 


focus on each student individually. How¬ 
ever, such is not a case at a coaching centre. 
As per their requirements, students get per¬ 
sonalised attention for all the subjects that 
they have chosen to study at the centre, 
thus, getting access to a better and system¬ 
atised learning platform. At coaching cen¬ 
tres, even if a student misses a lecture or 
two on a certain topic, he can take the same 
classes in a different batch. However, such a 
thing is not possible in a classroom envi¬ 
ronment. 

Nowadays, with COVID-19 becoming a 
New Reality and part of our New Normal 
lifestyle, coaching institutions have also 
moved towards making their educational 
offerings online to provide a seamless 
learning experience to students in these 
drastic times. This has come in handy for 
students as there are government man- 


Students get more 
personalised time with 
a subject matter 
expert leading to 
enhanced discussions 
on topics that they 
haven't understood or 
misunderstood. 


dated restrictions owing to COVID-19. On¬ 
line education aggregators have tailor- 
made coaching materials, mock tests, hand¬ 
outs, and other e-coaching services to cater 
to the educational and learning needs of 
students, as the entrance tests are yet to be 
conducted. This facility has led to saving a lot 
of time, energy and travel on part of the stu¬ 
dents who are finding it easier to cope with 
the lockdown blues, in terms of their edu¬ 
cational requirements. 

In the past few months, coaching insti¬ 
tutes have put a lot of concerted efforts to 
acquaint teachers with the new ways of de¬ 
livering education online. They have geared 
up to provide online sessions through every 
possible expert educational assistance un¬ 
der one roof, so that students don't face 
hurdles when it comes to learning.Through 
technology, it has become possible for 
these institutes to assess students' require¬ 
ments in a better way through online feed¬ 
backs. Online education aggregators are 
also offering integrated cloud storage for 
content and access to class recordings for 
future reference. The reach of these coaching 
institutes has also extended beyond urban 
India to reach audience present in rural In¬ 
dia. Though digital divide is significant in 
our country, but this hasn't stopped coach¬ 
ing institutes to improvise and reach out to 
millions of students in far-flung areas of our 
country. 
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Q VACCINE FOR ALL 

Congress leader Rahul Gandhi 

India will be one of the Covid-19 vaccine-producing 
nations. It needs a clearly-defined, inclusive & 
equitable vaccine access strategy ensuring 
availability, affordability & fair distribution 


Fixing tax policy including 
rights for taxpayers critical 


• FROM PLATE TO PLOUGH 

INDIA NEEDS TO NOT ONLY SPATIALLY INTEGRATE ITS AGRI-MARKETS BUT ALSO TEMPORALLY 
INTEGRATE THESE. ONLYTHEN INDIAN FARMERS CAN REALISETHE BEST PRICE FORTHEIR PRODUCE 


Faceless assessment and review good, but harassment 
of taxpayers can’t stop till taxmen are penalised for this 

A N OVERHAUL OF India’s tax administration has been long overdue,both to 
remove routine harassment of the taxpayer as well as to augment the tax base. 
The oft-quoted statistic, of 14 million individuals payingtax in a population of 
1.4 billion is evidence of how the system has been an abysmal failure in terms 
of getting more people to pay taxes. While there was abump in collections post DeMo and 
GST, the tax authorities failed to cash in on the formalisation of the economy thereafter, 
possibly also due to the fact that economic growth has been slowing; tax collections slow 
disproportionately in an economic slowdown. More worrying is the fact that despite the 
government promising to end the adversarial relationship between the taxpayer and the 
taxman, the growth of tax disputes has been roughly equal to that of direct tax collections 
for FY15-19; in FY19, in fact, direct tax disputes rose by around ?1,80,000 crore.As a 
result, disputed taxes are nearly f 9.3 lakh crore and,of this,those on the direct tax side are 
f 8 lakh crore; this works out to around 7 0% of direct tax collections. 

It is in this context that the prime minister, onThursday, spoke of faceless assessments 
and appeals, along with a charter for taxpayers. Faceless assessments are a good idea since, 
the less the interaction of tax officials and taxpayers—and their CAs—the less the chance 
of corruption.The plan to have separate officers and teams assessing and reviewing a case 
is also a good idea, but it won’t necessarily mean the taxpayer will get a better deal since, 
in most cases, the tendency could be to go with the original assessment; after all, all offi¬ 
cials have the same goal of increasing tax collections. Ideally, those reviewing assessments 
should be incentivised with hefty bonuses for successfully poking holes in tax orders; 
given the taxman wins only 3 0- 3 5% or so of the cases in courts, having an internal review 
system that successfully pokes holes in assessments is critical as it also ensures the depart¬ 
ment spends less time litigating case s that it has a smaller chance of winning; for the tax¬ 
payer, getting the tax order fixed within the department itself instead of going to court 
saves valuable time and money. 

If taxpayers are to be saved from arbitrary action by the taxman, it is equally important 
that harsh penalties be levied for harassment or for delaying cases. Today, the taxman can 
keep a case alive by simply raising a routine query from time to time. Ideally, there should 
be a report to Parliament everyyear from aTax Ombudsman detailingthe lapses of the tax- 
man— delays in refunding arrears or indefensible demands for more taxes—and the action 
taken against officials who are responsible. Some years ago, the CAG—which was headed 
by a former finance secretary—pointed out that, to bolster tax revenues, an incorrect 
demand was made, and SBI was forced to make a payment of ?10,000+ crore on March 
3 0; this helped the taxman reach hisyear-end targets and, within a week (in the newfman- 
cial year), the amount was refunded. Till harsh penalties are not levied on such officers, it 
is unlikely harassment of taxpayers will be fixed; in which case, the tax charter may not 
amount to much. Taxmen need to get more revenues—though sometimes the targets 
maybe too steep—but this must be done with better data analytics and other tools, it can¬ 
not be done by harassing those taxpayers that file their returns honestly. 


Make education spend count 

Give EWS parents a choice between govt & pvt schools, with coupons 

N SSO DATA SHOWS private coaching—excluding coaching for entrance 
exams—is on the decline.As perthe survey for 2017-18, justa fifth of the stu¬ 
dents were availing of private coaching, compared to 26% in 2013-14. As a 
result, the share of general-course private coaching in household expendi¬ 
ture on education has shrunk from 16.5% to 12.3% in urban areas and from 14.1% to 
11.2% in rural areas. A significant reason for this is perhaps the shift away from govern¬ 
ment schools towards private schools. While ASER findings over the years clearly under¬ 
score howbadly students in government schools lagtheir peers in private schools in terms 
of learning levels, NSSO’s data for 2014 shows, government-school students were spend¬ 
ing 5 -6 times more on private coachingthan their private school counterparts.The mush¬ 
rooming of budget private schools and the Right to Education law’s quota for EWS admis¬ 
sions into private schools has buoyed the shift to private schools—from a 34% share in 
overall school enrolment in 2014, private (both aided and unaided) schools now account 
for 6 2%; in the case of secondary and senior secondary levels, this has gone up from 44% 
to 61%. In the latest survey, 3.2% of parents listed saving of costs on private coaching as 
one of the primary reasons for preferring private schools. 

Reading the latest NSSO data on household expenditure on education together with 
the ASERfindings shows that the states that listed the worst learning outcomes had higher 
government school enrolment and, barring a few exceptions, tended to exhibit higher 
spending on private coaching. Respondents in Jharkhand and Bihar were earmarking a 
fourth of the total expenditure on education for private coaching, while those in the south¬ 
ern states, which have better learning outcomes than the pan-India figure, listed the low¬ 
est private coaching spends. But private schools—particularly the budget private schools, 
which are an alternative to government schools for the economically weaker classes— 
aren’t addressing the learning gap very effectively either. A recent study by the Central 
Square Foundation (CSF) and the Omidyar Network (ON), read together with ASERfind¬ 
ings, shows that budget private schools in rural areas had only marginally improved learn¬ 
ing outcomes than government schools. As per CSF-ON, 3 5 % of Grade V students in rural 
private schools can’t read a paragraph from a Grade II level text, and nearly 60% of them 
can’t do basic division.Although increasingthe spend on education—this is whatthe new 
National Education Policy envisages—will help,howthe government allocates this money 
would play a larger role in driving up learning outcomes. Instead of pouring more resources 
into government schools, it would perhaps bebetterto give spending coupons to parents, 
to give them the choice of enrolling their wards in private schools. CSF-ON also calls for 
reimaginingthe regulations for budget private schools, which are forcedto dedicate abig 
chunk of their resources to compliance on infrastructure and salaries, and are left with 
precious little resource to dedicate to hiring high-quality staff or adopt new pedagogical 
methods. Spends on education, whether by the government or the households, will have 
little effect without greater flexibility for schools. 


RealLEARNING 

Make online classrooms more interactive; this way, they 
can complement physical classrooms post Covid 

F ROM ISSUES OF access centred on digital connectivity, devices and literacy to 
the fact that it can’t replicate the social-emotional component of classroom 
learning, there are a fair number of criticisms of online learning. However, if edu¬ 
cation hasn’t surrendered completely to the pandemic and the need for dis¬ 
tancing, it is because of online/on-air teaching. So, the effort has to be towards addressing 
its lacuna. Access simply needs enough administrative will to deal with; it is the limita¬ 
tions of technology that will prove challenging. Online education can never replace the 
classroom experience, but Sal Khan of the Khan Academy, writing in The New York Times, 
discussed ways to enrich the virtual classroom experience. 

Given the loss of human connections facilitated bybrick&mortar classrooms,he says, 
teachers will need to go the extra mile to foster social interactions between students sit¬ 
ting remotely from each other. Online sessions should be live, teacher-led conferences, 
ratherthan unidirectional instruction videos or bilateral chats.To foster peer interaction, 
the teacher can, for instance, divide the class into groups and task the groups with solving 
a maths problem. Lessons can be stmctured as group activities—for instance, one group 
couldbe tasked with explainingthe digestive system to the rest of the class, while another 
explains the nervous system, and another the circulatory system, etc. The entire class 
would have learnt about organ systems, with students collaborating in groups while also 
interacting as a class; all the while, the teacher plays a facilitatory and a supervisory role in 
knowledge exchange.To ensure worlds being done in collaboration, as also to keep a check 
on the authenticity of students’work, the teacher can ask them to record their activity. 
Simulating a live classroom in a Zoom call will take imagination, but if this is achieved, 
post the pandemic, online classrooms can keep complementing brick&mortar ones. 


Getting the future of 

agri-markets right 


GULATI 


Infosys Chair Professor for Agriculture, ICRIER 

Views are personal 



O N AUGUST 9, prime 
minister Narendra Modi 
launched the tl lakh 
crore Agriculture Infra¬ 
structure Fund (AIF) to 
be used over the next four years. This 
fund is for building post-harvest storage 
and processing facilities, largely 
anchored at the Farmer Producer 
Organisations (FPOs), but can also be 
availedbyindividualentrepreneurs.The 
point to be noted is that AIF will be used 
as loans to FPOs and other entrepre¬ 
neurs through Primary Agriculture 
Credit Societies (PACS) at concessional 
interest rates. NABARD will steer this in 
association with the ministry of agricul¬ 
ture and farmers welfare. The implica¬ 
tion of this for the central government 
budget is not going to be more than 
f5,000 crore over four years in terms of 
interest subvention subsidy. What this 
presumes is that there is a large pent up 
demand for storage facilities and other 
post-harvest infrastructure. 

This is another major step in the right 
direction to ‘get agri-markets right’. Ear¬ 
lier, the Modi government had issued 
three ordinances related to the legal 
framework of agri-markets with a view 
to bring about some degree of liberalisa¬ 
tion. These ordinances related to the 
amendments in the Essential Com¬ 
modities Act, allowing farmers to sell 
their produce outside the APMC mandi 
yards, and encouraging contract farm¬ 
ing between farmers and processors, 


exporters, retailers, etc. It maybe noted 
that changes in the legal framework are 
a necessary condition, but not a suffi¬ 
cient one to ‘getting agri-markets right’. 
Creation of a post-harvest physical infra¬ 
structure is as important as the changes 
in the legal framework. AIF will help fill 
this gap. Its positive impact will be seenin 
due course, depending upon how fast, 
and how earnestly, they are imple- 
mentedby various states, FPOs, and indi¬ 
vidual entrepreneurs. 

Since NABARD is also responsible for 
the creation of 10,000 more FPOs, it can 
create a package for them for better price 
realisation of their produce. Here are a 
few missing elements of the puzzle. 
There is no doubt that more and better 
storage facilities can help farmers avoid 
distress-selling immediately after the 
harvest when prices are generally at the 
lowest ebb. But, small farmers cannot 
hold stocks for long as their cash needs 
for other family expenditures are urgent. 
Therefore,linkingthese storage facilities 
at the FPO level with a negotiable ware¬ 
house receipt system can add value. 


Under this system, FPOs can give some 
advance to farmers, say, 75-80% of the 
value of the produce at the current mar¬ 
ket price. But to succeed on this path, 
FPOs will need large working capital to 
give advances to farmers against their 
produce as collateral. Unless, NABARD 
ensures that FPOs get their working cap¬ 
ital also at 4% or 7% interest rate, as 
farmers get for their crop loans, just the 
creation of storage facilities will not go 
far enough to benefit farmers. Currently, 
most of the FPOs get a big chunk of their 
loans for working capital from microfi¬ 
nance institutions at rates ranging from 
18-22% per annum.At such rates, stock¬ 
ing is not economically viable unless the 
off-season prices are substantially higher 
than the prices at harvest time. 

This brings me to the second-biggest 
missing piece of the puzzle in ‘getting 
agri-markets right’. And, this is the 
future of the‘agri-futures markets’itself. 
In a market economy, the standard way 
of hedging market risk is through 
vibrant futures markets. Be it China or 
the US, they have extremely large oper¬ 
ations in agri-futures markets, multiple 
times that of India. In India, the value of 
traded contracts on agri-futures in 
NCDEX, which is India’s largest agri¬ 
commodities derivatives exchange, was 
f 18.3 lakh crore in 2012. It fell to just 
f 4.5 lakh crore in 2019, and in 2020 
(upto July 31), it is further down to a 
meagre f 1.5 lakh crore (see graphic). 
Even in volume terms, the number of 
contracts fell from about 44 million in 
2012 to just 12.5 million. In compari¬ 
son, in China, even in 2 015, the volume 
of contracts traded on agri-futures was 
more than 1,000 million, and, in the US, 


more than 300 million. In the US, the 
value of each contract is normally much 
higher than in China and India. 

So, how do we fix this missing piece 
of the puzzle to have a full set of right 
instruments for farmers to minimise 
their market risk and have a better price 
realisation? First, as NABARD forms 
10,000 FPOs and creates basic storage 
facilities through AIF, it should include 
a compulsory training module for FPOs 
that includes how to use negotiable 
warehouse receipt system as well as 
agri-futures to hedge their market risks. 
Second, government agencies dabbling 
in commodity markets, such as the 
Food Corporation of India (FCI), 
National Agricultural Cooperative Mar¬ 
keting Federation of India (NAFED), 
State Trading Corporation (STC), etc, 
should participate more in agri-futures 
derivatives.This is how China deepened 
its agri-futures markets. Third, the 
banks that give loans to FPOs, traders, 
etc, should also participate in commod¬ 
ity futures as‘re-insurers’of sorts forthe 
healthy growth of agri-markets. And 
finally, government policy has to be 
more stable and market-friendly. In the 
past, it has been too restrictive and 
unpredictable. With any rise in agri¬ 
prices, the first victim of government 
policy was agri-futures that facedbans. 
For most Indian policymakers, agri- 
futures are a den of speculators, who are 
blamed for any abnormal price rise or 
fall! Sadly, they don’t realise that these 
are important tools of price discovery. 
By banning/suspending agri-futures at 
the drop of a hat, they literally kill the 
price messenger. Thereafter, their pol¬ 
icy actions on the price front are like 
shooting in the dark, and half the time 
they shoot their own foot! 

The bottom line is that India needs 
to not only spatially integrate its agri¬ 
markets (one nation, one market), but 
also integrate them temporally, with 
spot and futures markets converging. 
Only then Indian farmers can realise 
the best price for their produce and 
hedge market risks. 
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A major tax administration reform 


The transparent taxation platform is an 
attempt to achieve better interaction between 
the taxpayer and tax administration. This will 
go a long way in improving the way in which 
the tax administration works with taxpayers 


NAYAK 

Partner, International Tax Services, 
EY India. Views are personal 



PRIME MINISTER NARENDRA Modi 
launchedtheTransparentTaxation plat¬ 
form on August 13, encompassing face¬ 
less assessments, faceless appeals and 
the taxpayer’s charter. The announce¬ 
ment marks a significant development 
in the area of tax administration reform. 
Tax revenue yield is influenced by both 
the tax policy and the tax administration. 
While tax policy design ensures respon¬ 
siveness of potential revenue to overall 
economic growth,taxbase and tax rates, 
tax administration seeks to secure 
potential tax revenues effectively and 
efficiently. It is because the two are inex¬ 
tricably linked that reform in tax admin¬ 
istration is as important as that in tax 
policy. Most of the government’s recent 
tax refomis—such as the reduction in the 
corporate tax rate, modifying the divi¬ 
dend taxation system, simplified per¬ 
sonal tax regime, etc—are focused on tax 
policy. The government’s current focus 
in reforming tax administration is wel¬ 
come and timely. 

Introduction of a taxpayer charter is 
a recognition of the ‘rights’ of the tax¬ 
payer. In some countries, these rights 
have been codified into tax laws, while in 
others—for example, Australia, Ireland, 
New Zealand, Singapore, and South 
Africa—they have been elaborated upon 
in tax administration documents. The 
taxpayer charter would now provide a 
clear statement of the tax administra¬ 
tion’s commitment to a taxpayer as well 
as the tax administrations expectations 
from a taxpayer. Many tax administra¬ 
tions have special institutional arrange¬ 
ments to deal with taxpayers’ com¬ 
plaints. Dedicated bodies like the 
Ombudsman in Australia, Canada, the 
UK, Brazil, South Africa, and tax media¬ 
tors in Belgium and France look into tax- 
related complaints. These bodies are 
independent of the tax administration. 
In many countries, they have been set up 
under a specific law. The primary pur¬ 


pose of this arrangement is to ensure 
that taxpayers have an opportunity to 
raise matters when they feel they have 
been treated unfairly. The government 
should consider the need to set up the 
office of the Ombudsman in India for 
improving taxpayer service. 

The PM also touched upon the mea¬ 
sures taken up by the government over 
the last few years for creating a non- 
adversarial tax administration.The cred¬ 
ibility of the tax administration of a 
country depends to a very great extent 
upon the credibility of its dispute resolu¬ 
tion mechanism in terms 
of how quick, consistent, 
transparent and fair the 
dispute resolution mech¬ 
anism is in the eyes of the 
taxpayer. The quality of 
the tax administration is 
also influencedby its abil¬ 
ity to ensure that avoid¬ 
able disputes do not occur 
or are not prolonged. This 
requires clarity in laws 
and the adoption of a 
transparent and collabo¬ 
rative approach towards 
taxpayers. While the government needs 
to be applauded for several measures 
taken in recent times, concerns still 
remain. In the wake of the ever-growing 
size and complexity of cross-border 
transactions, this need is strongly felt in 
the area of international taxation. The 
present alternative dispute resolution 
mechanisms, such as the Authority for 
Advance Rulings,Advance PricingAgree- 
ments and Mutual Agreement Proce¬ 
dure still need additional capacity build¬ 
ing to cope with the increasing demand 
from taxpayers. Further, given the nature 
of the issues which often come up, there 
is a need to develop functional speciali¬ 
sation. As the business landscape is 
changing rapidly and complex business 
models are taking shape due to changes 


in technology and global integration, the 
need for tax administrators to develop 
specialised skills and knowledge in spe¬ 
cific areas to make informed decisions is 
increasing. The lack of such specialisa¬ 
tion adversely affects the quality of deci- 
sions.There is also a need forthe govern¬ 
ment to consider introducing arbitration 
and mediation as alternative dispute res¬ 
olution mechanisms. 

It cannot be overemphasised that 
effective communication is fundamen¬ 
tal to tax administration. Several dis¬ 
putes arise due to ambiguity and impre¬ 
cision in laws. Adequate 
care, therefore, needs to be 
taken at the drafting stage 
to ensure that the language 
of the tax provisions is 
unambiguous and consis¬ 
tent with the legislative 
intent. Appropriate proce¬ 
dures should be provided 
for in the legal machinery to 
necessitate consultation 
with stakeholders on the 
draft law, especially in the 
case of a substantive provi¬ 
sion. While one must 
acknowledge the number of areas where 
there has been public consultation over 
the last few years, the manner in which 
the recent expansion of equalisation levy 
was introduced has been a cause of con¬ 
sternation for many stakeholders. 

Tax administrations have tradition¬ 
ally been both the regulator and enforcer 
of tax laws with limited attention to tax¬ 
payer service. The Transparent Taxation 
platform is an attempt to achieve this 
interaction between the taxpayer and tax 
administration to make the tax admin¬ 
istration taxpayer focused. This will go a 
long way in improving the way in which 
the tax administration works with tax¬ 
payers, resulting in not only better cus¬ 
tomer service but also has the potential 
to increase tax revenue. 


The government 
should consider 
creating the office 
of a tax 
ombudsman, 
independent of 
the tax 

administration 
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On disaster manage¬ 
ment of floods 

Climate change induced biblical 
floods and crippling droughts have 
now become a regular 
phenomenon, afflicting almost 
every nations across the globe. 
India's growing vulnerability to 
devastating impacts of climate 
change, particularly the 
debilitating deluge that upends 
the lives and livelihoods of 
hundreds of thousands of people, 
destroys critical infrastructure and 
bio-diversity in states like Assam, 
Kerala, Karnataka, Bihar and 
Maharashtra every year, calls for 
time-bound concrete measures to 
plug glaring gaps in our existing 
flood management system to 
make it more responsive. Flood 
control measures in the country 
have mostly premised itself on 
building dams, embankments, 
reservoir and natural detention 
basins, flood forecasting and 
warning, and flood plain zoning. 
However, when it comes to the 
maintenance and management of 
reservoirs, dams and 
embankments, it leaves a lotto be 
desired. Poor maintenance of 
embankments and reservoirs, 
leading to its breaches during 
heavy downpours, and, thereby 
affecting multitudes, is a recurring 
story in several parts of the country 
and needs no further explanation. 
Going forward, the country needs 
to leverage innovative 
technologies to improve the flood 
forecast and warning system. 
Improvement in data collection on 
river flow, its discharge and silt 
bearing capacity coupled with a 
timely warning about floods to the 
people in a simple and non¬ 
technical language while taking 
steps to establish a robust and 
independent mechanism to 
evaluate the functioning of flood 
forecasting system will go a long 
way in mitigating the disastrous 
repercussions caused by floods. 

— M Jeyaram, Sholavandan 

•Write to us at feletters@expressindia.com 
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Reading the 
dollar 
doldrums 

A sharp decline in the relative value of the dollar this 
year has been met with cheers from those hoping for 
a short-term boost to the US economy, and with 
hand-wringing by those worried about the currency's 
global standing. But while both views reflect 
underlying truths, neither tells the whole story 



A NEAR-10% DROP in the 

value of the US dollar since 
its March high has given rise 
to two distinct narratives. 
The first takes a short-term 
perspective, focusing on how a deprecia¬ 
tion could benefit the US economy and 
markets; the second takes the long view, 
fretting over the dollar’s fragile status as 
the world’s reserve currency. Both narra¬ 
tives contain some truth, but not enough 
to justify the emerging consensus 
around them. 

Several factors have combined to put 
downward pressure on the greenback (as 
measured by the DXY index of trade- 
weighted currencies) in recent weeks, 
resulting in a depreciation that has 
reversed almost half of the appreciation 
of the last ten years within the space of 
just months. 

As the US Federal Reserve has loos¬ 
ened monetary policy (actually and 
prospectively) in response to a worsening 
economic outlook, the income accruing 
to dollar-denominated safe havens, such 
as US government bonds, has declined. 
And with US-based investments having 
lost some of their relative attractiveness, 
there has been a shift in holdings in 
favour of emerging markets and Europe 
(where the European Union last month 
agreed to pursue deeper fiscal integra¬ 
tion). 

There also are indicators of lower cap¬ 
ital inflows into the US. House purchases 
by foreigners appear to have decreased 
again, owing in part to the US govern¬ 
ment’s embrace of inward-looking poli¬ 
cies and the related weaponisation of 
trade and sanction measures. 

With the exception of Lebanon, 
Turkey and a few other countries that 
have experienced even sharper 
exchange-rate depreciations than the US, 
most currencies have strengthened 
against the dollar. But among those with 
appreciating currencies, the reactions to 
this generalised phenomenon have been 
far from uniform. 


Some countries, particularly in the 
developing world, have welcomed the 
reversal, because their previous currency 
weakness had been contributing to 
higher import prices, including for food¬ 
stuff s. Moreover, a weaker dollar provides 
them with greater scope to support 
domestic economic activities through 
more stimulative fiscal and monetary 


measures. 

But the reaction has been less wel¬ 
coming in the other advanced 
economies Japan and Eurozone member 
states, in particular, fear that currency 
appreciation could threaten their own 
economic recovery from the Covid-19 
shock. Also, the Bank of Japan and the 
European Central Bank now have to 


worry that they are not only reaching the 
limits of their policy effectiveness, but 
could also be putting their economies at 
greater risk of collateral damage and 
unintended consequences. 

In the US, meanwhile, the dollar’s 
depreciation has been welcomed as an 
overwhelmingly positive development 
for the economy, at least in the short 
term. After all, economic textbooks tell us 
that a weakening dollar boosts US pro¬ 
ducers’international and domestic com¬ 
petitiveness relative to foreign competi¬ 
tors, makes the country more attractive 
for foreign investors and tourism (in 
price terms), and increases the dollar 
value of revenue earned overseas by 
home-based companies. That is also all 
good for US stock and corporate bond 
markets, which benefit further from the 
greater attractiveness of dollar-denomi¬ 
nated securities when priced in a foreign 
currency. 

The longer-term consensus view is 
less positive for the US. The worry is that 
a dollar depreciation will further erode 
the currency’s global status, which has 
already been weakened by US policies of 
the past three years—from trade protec¬ 
tionism and the weaponisation of sanc¬ 
tions to increasingly bypassing global 
standards and the rule of law. 

The more the dollar’s credibility is 
eroded, the more the US risks losing the 
“exorbitant privilege” that comes with 
issuing the world’s main reserve cur¬ 
rency. A country in this position can 
exchange bits of printed paper or digital 
entries (currency creation) for the goods 
and services that other countries pro¬ 
duce. It enjoys disproportionate influ¬ 
ence over important multilateral deci¬ 
sions and appointments. And it benefits 
from others’willingness to outsource to 
its own institutions the management of 
their financial wealth. 

Both of these (partly true) consensus 
narratives imply further significant dol¬ 
lar depreciation. While the immediate 
effects are theoretically positive, the 
practical situation is likely to be different, 
because so much economic activity is 
currently impaired by government 
restrictions and the reluctance of indi¬ 
viduals and companies to return to pre¬ 
vious consumption and production pat¬ 
terns. Around half of US states have now 
reversed or halted the process of eco¬ 
nomic re-opening. 

Moreover, today’s positive market 
effects demand further qualification 
beyond the health crisis. Owing to the 
reliable and ample provision of liquidity, 
particularly by central banks, most valu¬ 
ations have already decoupled from eco¬ 
nomic and corporate fundamentals. 
Under these financial conditions, it is 
hard to imagine that a dollar depreciation 
will have anymore than a marginal effect 
on real economic performance. 

As for the dollar’s role as a reserve cur¬ 
rency, I am reminded of a simple princi¬ 
ple I learned at university: it is hard to 
replace something with nothing. At this 
time, there simply is no other currency 
that can or will fill the dollar’s shoes. 
Instead, we will continue to see small 
pipes being built around the dollar. And, 
because none of these will be large 
enough to replace it, the eventual result 
will be a more fragmented international 
monetary system. 

As has happened before, the current 
consensus views on the dollar will proba¬ 
bly end up overstating the long-term 
implications of short-term movements. 
Today’s dollarweakness is neither aboon 
to markets and the US economy nor an 
augury of the currency’s global downfall. 
But it is part of a larger, gradual fragmen¬ 
tation of the international economic 
order. The main factor in that process is 
the shocking lack of international policy 
coordination at a time of rising global 
challenges. 
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It will help promote a competency- 
based assessment framework 


T HE ROLE OF assessments in education is finally 
getting the attention it deserves, as evidenced by 
the National Education Policy (the NEP 2020). Its 
focus on assessments and board examination 
reform is a step in the right direction—as they 
play a major role in ensuring students improve academically. 

Grade 10 and 12 board exams represent two of the most 
important milestones in a student life, and are largely based 
on rote learning or memorisation. Teachers and students see 
how performance in board exams can be ‘hacked’ by mem¬ 
orisation even when it comes to application-based subjects. 
Since the aim is to remember facts and procedures, rather 
than understanding them, a parallel tuitions industry has 
developed that encourages students to practice from previ¬ 
ous years’ papers and memorise answers. To date, most of 
the changes in board exams have aimed at making periph¬ 
eral modifications—making these optional—but the hard- 
to-address problems of evaluating students’genuine learn¬ 
ing and conceptual understanding have been untouched. 

The second issue is the absence of rigorous assessments 
at key stages of transition from primary to middle school, 
and then to senior. Lack of student outcome data precludes 
the opportunity for correction in early years. Students carry 
misconceptions and learning gaps till much later in life. 

The way in which the NEP 2020 addresses assessments is 
refreshing; it acknowledges some of the weaknesses in the 
system and offers remedial measures. It lays out a roadmap 
in the way assessments are designed and administered. 
These recommendations are underlined by two broad per¬ 
spectives that have potential in transforming education. 

A competency-based assessment framework 

The NEP recognises the need to evaluate “higher-order 
skills, such as analysis, critical thinking and conceptual clar¬ 
ity,” indicating a shift in the focus of assessments. By empha¬ 
sising the need to redesign progress cards and board exams, 
it encourages testing core competencies to reduce academic 
pressure and the need for coaching classes. It suggests intro¬ 
ducing standardised assessments in grades 3,5,8 to divert 
the pressure from 10th and 12th exam, and to track progress 
at multiple stages to facilitate early course-correction. 

In our partnership with the Haryana government, we 
witnessed the benefits of such an approach. When we began 
ourworkinthe state in 2014,only40-45% of students per¬ 
formed at grade-level competencies. The bigger issue was 
teachers having “syllabus-completion” mindset versus a 
“competency-attainment” mindset. Setting up a system of 
measurement of improvement of learning outcomes at the 
elementary school level meant a remarkable improvement 
in student competency in just a few years. 

An assessment in 2019 showed that 80% of these stu¬ 
dents were meeting or exceeding competency goals. This 
involved training teachers to teach according to the compe¬ 
tency framework developed for each grade and bimonthly 
rounds of standardised assessments across all schools. Fur¬ 
ther, the administrative system was geared to use this aggre¬ 
gate data to troubleshoot in blocks/schools/classrooms 
where children were found to be behind the expected levels. 

Establishing a national assessment centre 

The proposal to set up a national assessment centre, the 
PARAKH (Performance Assessment, Review, and Analysis of 
Knowledge for Holistic Development), as a standard-setting 
body under the Ministry of Education indicates the govern¬ 
ment is keen to provide a regular check on the education sys - 
tern. This can be agame changer as it will not only help states 
offer quality standardised assessments, but also aid in pro¬ 
viding regular data for improving quality. In the long term, 
this could help India align with global benchmarks such as 
the Programme for International Student Assessment. 

At a time when we are racing to ensure students don’t get 
left behind due to Covid-19, this is good news. The NEP’s 
move to prioritise assessments can make India globally com¬ 
petitive in education, giving our students the opportunity 
to be out in front and lead the way for the rest of the world. 


How tech got rural 
kids back to class 

In Bastar, digital tools and devices such as the DIKSHA 
app have stoked students' interest in attending classes 
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Will SPVs for NBFC 
funding help? 

Despite the inherent risks of this approach, the SPVs are a 
step in the right direction for the purpose 
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T HE ADIVASI AND tribal belt of 
Bastar, Chhattisgarh, is 
known all over the world for 
the beautiful Chitrakoot 
waterfalls. The people here 
maintain a simple lifestyle while keep¬ 
ing their culture and traditions alive. As 
a majority of the students come from 
tribal families, education is not given 
primary importance unlike other towns 
where the literacy rate is much higher. 

Educating and creating better 
employment opportunities for the peo¬ 
ple is a key way to uplift these regions. 
However, a challenge faced by officials 
like me is to encourage and ensure stu¬ 
dents attend schools regularly.There are 
over 13,000 students enrolled with 675 
teachers in 230 primary schools, 88 mid¬ 
dle schools and 13 higher secondary gov¬ 
ernment schools in the Lohandiguda 



block, in Bastar. About 120 schools have 
only one teacher. Of the existing number 
of teachers on the roster, a few are well- 
equipped to teach. This has a direct 
impact on daily attendance of students 
as well as their retention ratio. 

With the use of laptops, smart boards, 
and shifting assignments and classes 
online, the urban education system is 
now more technology-inclusive than 
ever. However, there is a vast difference 
in the exposure received by students in 
rural areas compared with cities. The 
technology penetration in these areas is 
also much slower compared to cities. 

Against this backdrop, the head of 
block education in Bastar, with the sup¬ 
port of local government, decided to 
introduce technology and start a smart 
school programme. This includes using 
projectors, smart LEDs and Amazon 
Alexa devices. The limited number of 


teachers is able to engage with nearly 
7,000 students through the DIKSHA 
app, which has enhanced the knowledge 
of both students and teachers. DIKSHA 
app created by the National Council for 
Teacher Education (NCTE) is a platform 
that offers teachers, students and par¬ 
ents engaging learning material relevant 
to the prescribed curriculum. 

With the introduction of technology in 
schools, we have seen a significant increase 
in daily attendance of students.Akey con¬ 
tributor was the introduction of voice 
assistant Alexa in our smart classrooms. In 
these classes, we noticed a huge interest 
from students. We decided to expand the 
Alexa use case to 40 schools in the district. 
With this, the average attendance in our 
schools jumped from 78% to 94% in four 
months. We also saw students were open¬ 
ing up easily and were no longer hesitant 
to ask questions. They ask questions like 
“Howmany teeth does an anaconda have?” 
or “what is menstruation?” and are 
delighted by the response. 

At times, our teachers aren’t equipped 
to teach all subjects—using digital tools 
they are able to equip themselves with 
innovative ways and impart knowledge. 

Digital tools like Alexa and DIKSHA 
empower students to openly ask ques¬ 
tions, play quizzes, listen to music, or 
even dance to it. These not only enable 
overall growth in their educational jour¬ 
ney, but also provide exposure to tech¬ 
nology on a par with leading economies. 
Introducing technology in classrooms 
has helped bridge the gap between rural 
and urban education. I hope to see artifi¬ 
cial intelligence and the Internet of 
things being brought to schools in a sim¬ 
ple and effective manner. This will not 
only make our students job-ready, but 
also inspire them to be future leaders. 


S PECIAL PURPOSE vehicles 
(SPVs), a catchphrase during the 
2008 financial crisis, has again 
taken centre-stage as companies 
and financial institutions scram¬ 
ble for monies in a contracted economy in 
the wake of the pandemicThe key elements 
that led to the popularity of SPVs are bank¬ 
ruptcy-proof, absorptive capacity, flexibility, 
easy multiparty funding, longevity and 
legitimacy. Empirical evidence suggests 
SPVs have served the development commu¬ 
nity andbeneficiaries well, but it remains to 
be seen if these will stand the test of subsist¬ 
ing unprecedented times. 

The shadow financing sector was strug¬ 
gling with funds in light of the IL&FS crisis 
when Covid-19 hit. Pursuant to RBI notifi¬ 
cation, SBICAP, a subsidiary of SBI, setup an 
SPV and operationalised f30,000 crore. It 
shall serve the purpose of purchasing invest¬ 



ment-grade commercial papers and non- 
convertible debentures of NBFCs and HFCs 
until September 30,2020, and is expected 
to recover all dues by December 31,2020. 

At the outset, this scheme acts as an 
enabler for NBFCs/HFCs to get invest¬ 
ment grade or better rating for the bonds 
issued, thereby augmenting the flow of 
funds from the shadow financing sector. 

These measures, however, lack con¬ 
crete action. First, SPVs entail high costs, 
such as cost of incorporation, registration, 
stamp duty at the time of transfer of com¬ 
pany, compliance of FASB Rules. The effi¬ 
cacy of the SPV until September 30 as 
opposed to industry requirement of over 
two years is being criticised. The sector is 
in dire straits for long-term funds so they 
don’t run into an asset-liability mismatch, 
but this move may lead to a vicious cycle 
of extending loans. Second, high thresh¬ 
olds and requirements set by RBI for 


NBFCs and HFCs in terms of registration, 
profitability and other financial consider¬ 
ations are likely to face criticism for the 
reason that many entities in dire need of 
financial support and liquidity will be left 
out of this scheme. Third, the number of 
NBFCs and HFCs availing this scheme shall 
be contingent on the rate and amount 
they receive as part of this scheme, which 
will be a determining factor of whether the 
scheme is a true liquidity potion or just 
another half-baked solution. Fourth, com¬ 
plexity of SPVs—often in the form of lay¬ 
ers upon layers of securitised assets—can 
make it near-impossible to monitor the 
level of risk involved and whom it lies with. 

In theory, SPVs are bankruptcy-proof. 
But there exists a moral hazard, not for 
banks but for end-investors who know 
they have no financial obligation and 
thus little incentive to monitor the credit 
quality of underlying assets. This means 
SPVs could be inefficient, both from a 
risk and regulatory perspective. If the 
SPV is separated from sponsor SBI, albeit 
with regulation, the moral hazard from 
the point of view of SPV investors would 
be removed. In practice, it is not a credi¬ 
ble threat that the sponsor will leave an 
SPV to collapse during difficult times. 

Despite inherent risks, SPVs are a step 
in the right direction enabling large 
NBFCs/HFCs to obtain finances, transfer 
risks and perform other investment 
activities to maintain adequate liquidity 
levels, eliminate or mitigate systemic 
risks, augment lending resources of 
NBFCs/HFCs, although for a short dura¬ 
tion of three months. To mitigate gar¬ 
gantuan effects of pandemic-induced 
depressionary forces on the shadow 
financing sector, the government must 
introduce a dark horse to soothe its long¬ 
term woes, and not a mere quick-fix. 
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* Al & HEALTHCARE 

Kris Gopalakrishnan, Co-founder, Infosys 


Al and healthcare are made for each other. We 
need lots of diverse data from public and private 
sources. And regulations on how data will be used. 


• INTERVIEW: TONY HEMMELGARN, president & CEO, Siemens Digital Industries Software 

Digitalisation is no longer tomorrow’s idea 


While the pandemic has 
impacted the ability of 
many of our customers to 
design and manufacture 
as intended, we've also 
been amazed by some 
of the innovative things 
the Siemens software 
community has done 
in response to this 
global health crisis 



Digital twin is the new buzzword in the tech 
industry these days.According to Tony Hem- 
melgam .president and CEO of Siemens Dig¬ 
ital Industries Software (a computer software 
company and a business unit of Siemens), the 
idea of a comprehensive digital twin can 
make an excellent guide to a company’s digi¬ 
tal transformationfocused on business value. 
“By matching the predictive capability of the 
digital simulation world with the real-world 
impact results in the physical world, compa- 
niescanleam,decideandactfasterthantheir 
competitors; even adapt quickly to keep up 
with changing external factors like a pan¬ 
demic,” he tells Sudhir Chowdhary in an 
interview. Excerpts: 

How has the current scenario affected 
Siemens and its customers? 

Like all companies, Siemens has been 
impactedby the Covidpandemic.Almost all 
our employees have worked remotely at 
some point over the past few months, with 
many still working remotely. We’ve taken 
steps to enable us to continue developing 
and delivering solutions that speed up digi¬ 
tal transformation andbest support our cus¬ 
tomers throughout this period. 

While the pandemic has impacted the 
ability of many of our customers to design 
and manufacture as intended, we’ve also 
been amazed by some of the innovative 
things the Siemens software community 
has done in response to this global health cri¬ 
sis. In response to the urgent need for venti¬ 
lators, automotive and aviation leader Vin- 


fast Group started producing them —this 
required the expedited design and manu¬ 
facturing of entirely new products. The key 
to making this pivot successfully has been 
digitalisation and the use of the digital twin. 
The idea of a comprehensive digital twin can 
make an excellent guide to a company’s dig¬ 
ital transformation focused on business 
value. By matchingthe predictive capability 
of the digital simulation world with the real- 
world impact results in the physical world, 
companies can learn, decide and act faster 
than their competitors—or in this case, 
adapt quickly to keep up with changing 
external factors like a pandemic. 

What has been Siemens’ approach to 
tackle the changingtechnology roadmap? 

Changing work conditions present an 
opportunity for our community to increase 
its skills and abilities with Siemens software. 
We offered free 3 O-day subscriptions to our 
online learning memberships.The commu¬ 
nity had free access to a rich set of video- 
based learning, labs and other engaging 
training content that can improve profi¬ 
ciency in the products they already use and 
build skills in new Siemens solutions. 

Afree version of the Mendix application 
development platform is available for any¬ 
body, and many of our solutions are available 
for free to students and startup companies. 
Siemens also made available to students and 
instructors a free 12-month license of the 
student edition of Mentor’s flagship PADS 
Professional PCB design software. In addi¬ 


tion, we’re working with our customers to 
enable home use of some of our products. 

Howhas Siemens’technology helped cus¬ 
tomers drive business recovery and 
growth during this time? 

In response to the urgent need for venti¬ 
lators, we’ve seen automotive and aviation 
leaders including GM, Ford, Virgin Orbit, 


Israel Aerospace Industries and Vinfast 
Group start to produce them, as well as 
Dyson, whose teams have started to manu¬ 
facture ventilators in the United Kingdom. 
Also in the UK, teams from across Siemens 
have joined other manufacturers—includ¬ 
ing Airbus and Rolls Royce—in a consortium 
to rapidlyscale-up production ofventilators 
for the NHS. Seven Formula One racing 


teams have come together as part of Project 
Pitlane to scale production of existing venti¬ 
lator designs, as well as reverse engineer 
existing medical devices. Volkswagen and 
Faureciahave launcheda joint effort to man¬ 
ufacture personal protective equipment. 

Are companies leveraging additive man¬ 
ufacturing to tackle the pandemic? 

Yes, absolutely. Many companies have 
turned to additive manufacturing to meet 
demand for new products. Worcester Poly¬ 
technic Institute and Boeing are now 3D 
printing face shields. Siemens opened its 
Additive Manufacturing Network to med¬ 
ical providers and 3 D printing suppliers and 
40 different healthcare entities, 20 engi¬ 
neering companies and 120 new suppliers 
have joined the network to help design and 
print needed parts and supplies. After the 
publication of the Medtronic PB5 60 venti¬ 
lator bill of materials, the Siemens Digital 
Industries Software team has converted, 
analysed and created the first assembly 
planning work instructions to help anyone 
workingto create their own ventilator. Some 
companies are now developing tests and 
medical devices in weeks instead of months. 

Siemens Heathineers has developed a 
diagnostic that can identify Covid-19 in 
three hours and Bosch developed a Covid- 
19 rapid test in six weeks. Abbott Labs 
quickly brought to market a molecular 
point-of-care test. Cyienthas partnered with 
Molbio Diagnostics to make Covid-19 test¬ 
ing devices and chips for faster prognosis. 


Tech 




Balakrishnan Anantharaman, VP & MD 
of Sales, India and Saarc, Nutanix 


Hybrid cloud in 
Covid times 

ACCORDING TO GARTNER, by 2021, 
90% of organisations will have deployed 
a multicloud or hybrid cloud model for 
their IT needs. Companies require the 
flexibility of multiple clouds while they 
continue to struggle with the complexity, 
operational silos, and costs of managing 
private and public clouds. Aunified 
solution that provides a consistent 
experience, tooling, and operational 
practices across clouds will allow 
companies to break down silos and 
reduce inefficiencies while enabling the 
advantage of flexibility to choose the 
right cloud for each workload. Towards 
this, enterprise cloud computing firm 
Nutanix has announced the availability 
of Nutanix Clusters on Amazon Web 
Services (AWS) which will increase the 
flexibility and ease of use of Nutanix’s 
Hyperconverged Infrastructure software. 
Basically, Nutanix will deliver a hybrid 
cloud infrastructure—one that allows 
businesses to accelerate their digital 
initiatives and optimise spending, 
priorities further amplified in the age of 
Covid. “Our focus through the pandemic 
has been to provide India’s enterprises 
with the least complex path to a cloud 
environment that works for the unique 
needs of their organization. This solution 
provides scalability, significant cost and 
time savings, and optimises existing 
infrastructure—which is exactly what 
enterprises need at this time,” said 
Balakrishnan Anantharaman, VP & MD 
of Sales, India and Saarc, Nutanix. 

Smart buildings: From 
design to reality 

ENGINEERING SERVICES FIRM L&T 
Technology Services (LTTS) has expanded 
its collaboration with Microsoft and 
launched its latest and enhanced version 
of the i-BEMSTM solution on Microsoft 
Azure to transform buildings into 
future-ready smart campuses. LTTS’ 
Intelligent Building Experience 
Management System (i-BEMSTM) is a 
system-of-systems solution that focuses 
on creating digital experiences and 
intelligent space management. The 
cloud-based smart buildings/ campus/ 
spaces solution helps monitor & manage 
building operations and optimise 
business metrics leveraging advanced 
IoT based Edge Analytics and machine 
learning algorithms. LTTS has earlier 
collaborated with Microsoft to develop a 
smart campus in Israel for a tech firm. 

•• • 
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• VIVO X50 & X50 PRO 

An Instagrammer's delight 


A great camera phone series in a slick design that impresses with its fast performance 


SUDHIR CHOWDHARY 


LET'S FACE IT, we are at a point now 
where some mobile phones often deliver 
better photos and videos than a conven¬ 
tional camera can. Do you need the best 
zoom or ultra-wide camera? Or do you 
just want a phone that can take stellar 
shots whether it’s the middle of the 
day or the dead of night? Trust 
me, mobile phone camera 
technology is developing 
quickly, and with more options 
available than ever. 

Think camera innovation and 
vivo comes to mind. This handset 
maker seems to be sitting pretty 
at the top with its diverse 
offerings (across price 
segments) that enable 
users to capture pro¬ 
fessional-quality pho¬ 
tos and videos. No exag¬ 
geration here but the 
company’s latest devices 
from the X5 0 series can actually 
rival traditional cameras; the X5 0 
and X50 Pro have a sleek design, 
smooth performance and are top 
mobile phone shooters with impressive 
camera outcomes. “The X50 series aims 
to push the camera and design capabili¬ 
ties of high-end flagship smartphones,” 
says Nipun Marya, director—Brand 
Strategy, vivo India. 

The X50 Pro is priced at ^49,990 
(8+256GB) and comes in an Alpha Grey 
colour. The X50 retails for ^34,990 
(8 +128GB) and f 3 7,990 for the 
8 + 256GB variant, available in Glaze 
Black and Frost Blue. The Gimbal Cam¬ 
era System is the buzzword here; a new 
feature that elevates mobile photogra¬ 
phy experience to newer heights with its 


lighter, and more durable than tradi¬ 
tional screens. The X50 is super sleek at 
7.49mm, its HDR10+ technology deliv¬ 
ers a bright and vivid display. AG Frost¬ 
ing on the rear glass surface creates a soft 
and delicate touch. The X50 Pro has a 
6.56-inchFHD+S-AmoledCurvedUltra 
O Display with 1080x2376 pixels reso- 
lution. Powered by the Qualcomm Snap¬ 
dragon 765G processor, X50 Pro pro¬ 
vides fast computing speed and smooth 
multitasking capabilities, the series fea¬ 
tures a high screen refresh rate of 
90Hz, displaying crisp images, 
movies, and games without 
smears or blurs. 

The X50 Pro comes 


super stabilisation capabilities. Let us 
take a look at some of the key features of 
the X50 devices, with special emphasis 
ontheX50Pro. 

TheX50 series smartphones are built 
with flexible screens, which are slimmer, 


with 48MP+13MP+8MP+8MP rear 
camera with Gimbal Technology, 32MP 
front camera, 8GB RAM, 256GB internal 
memory, a massive 4315mAh battery 
along with 3 3W fast charging and much 
more. To reduce instability, the main 
camera of X50 Pro is equipped with an 
gimbal camera system, allowing users to 
take clear photos and videos while in 
motion, even at night. For the uniniti¬ 
ated, a gimbal is a pivoted support that 
allows the rotation of an object about a 
single axis. In the X50 Pro, its built-in 
gimbal module moves in the opposite 
direction of shaking motions, providing 
increased stability for the main camera. 
This system also widens the rotation 
angle and anti-shake area compared to 
popular stabilisation technologies, 
resulting in super clear images. The gim¬ 
bal UI, an on-screen animated dot within 
a circle (which reflects the gimbal’s 
movement), lets users know when the 
frame is stable.TheX50 Pro also features 
a periscope lens that supports 5 x Optical 
zoom and 60x Hyper Zoom, leading to 
photos of breath-taking detail. 

The X50 series features Super Night 
Mode 3.0, Extreme Night Vision and 
Astro Mode, enabling users to capture 
damn good snaps of both city and coun¬ 
try scenes at night, while Super Wide- 
Angle and Super Macro functions help 
create professional-quality photos in a 
wide range of scenarios. The Portrait 
Mode, powered by a 5 0mm professional 
portrait lens, allows users to separate the 
subject from the background and apply 
separate effects for a more refined result. 

Aside from its huge screen, which is 
perfect for movie-watching and games, 
the X50 Pro aims to help the ama¬ 
teurs shoot like a professional. Its 
impressive camera system helps 
you shoot photos and videos 
you have been dreaming 
of. Without doubt, one of 
the best camera phones to 
carry around. 


■ Estimated street price: 
X50 Pro: ^49,990 (8+256GB) 
X50: ^34,990 (8+128GB), 
?37,990 (8+256GB) 


SYSKA SMART WATCH SW100 

Health monitor on your wrist 


A sleek and cool wearable 
that helps track your 
health and fitness routine 


SUDHIR CHOWDHARY 

SYSKA GROUP HAS forayed into the 
smart wearable segment with the intro¬ 
duction of its sleek and cool SW100 
Smart Watch. Priced at an affordable 
f2,499, the new Syska wearable is 
designed to help users prioritise their 
health and track their fitness regimen 
while working out at home. 

One of the main USPs of the Syska 


Smart Watch SW100 is itssteady battery 
life which lasts up to 15 days. The watch 
tracks your fitness and monitors your 
health by providing features to monitor 
sleep, track step count, monitor the calo¬ 
ries intake, track heart rate, etc. It also 
allows you to keep a track of your ellipti¬ 
cal workout sessions, thereby accurately 
tracking your exercisse and workouts, 
distance covered, calories burnt, etc. 

The SW100 smart watch is water 
resistant, so you can workout seamlessly 
without being worried that the device 
will be damaged when it comes in con¬ 
tact with sweat. Its innovative custom 
watch faces allow you to customise the 
dial of your smart watch as per your 
mood and attire. The smart watch is 


equipped to also monitoryour yoga ses¬ 
sions. The watch is compatible with 
multi-sport modes which allows you to 
track your chosen sporting activity, 
whether it is cycling, weight lifting, 
running or anything else. 

The SW100 comes along with a USB 
charging cable. Once you connect it to 
your mobile phone, you can get all the 
notifications on your watch. This fea¬ 
ture enables you to access your social 
media, calendar, important emails, etc., 
right on your wrist, making the SW100 
act like a mini smart watch onyourwrist, 
without you having to touch your phone 
time and again unnecessarily. 

■ Estimated street price: ?2,499 



• WINNING STRATEGY 

Coronavirus or 
cybersecurity: 
Rules of war 
are the same 

Small but coordinated 
measures that culminate in 
an all-rounded defence 
strategy holds the key 



THE OVERARCHING STRATEGY for deal¬ 
ing with Covid-19 has revolved around four 
quadrants: prevention, detection, response, 
and prediction. In cybersecurity, we talk 
about the importance of a holistic strategy 
that consists of the same quadrants. 

Prevention 

In the time of Covid-19, prevention 
means protecting people from being 
infected in the first place, such as washing 
your hands, socially distancing yourself 
from others, disinfecting your phone and 
wallet when you get home, and more. 

In cybersecurity, prevention means the 
exact same thing - protectingyour IT assets 
from being infected in the first place— 
because most major data breaches can be 
traced back to a single point of failure that 
could have been prevented. 



Today, many new cybersecurity vendors 
talk of a shining silver bullet that waves away 
all your cybersecurity headaches—such as 
machine learning or endpoint detection and 
response (EDR). But in reality, the concept of 
a single silver bullet doesn’t hold up. You 
need basic technologies such as antivirus, 
application control, web and file reputation, 
etc., to do the heavy lifting. 

Detection 

Contact tracing is crucial during out¬ 
breaks. The longer you take to identify a 
patient, the more people will be infected. In 
cybersecurity, detection is about the same 
thing— how fast you can detect a breach in 
your system determines the scope of dam¬ 
age. We believe in this strategy called con¬ 
nected threat defense. By deploying security 
solutions at all the touchpoints in an IT sys¬ 
tem, from the endpoints to the network to 
the server, you can start to connect the dots 
and gain visibility into every nook and 
cranny. EDR records everything that takes 
place on the endpoints and threat hunters 
can rewind to see from which point a threat 
entered the system, and how it spread. 

Response 

Since medical supplies are limited, 
healthcare workers need to prioritise.To pri¬ 
oritise, you need context-rich information 
about the patient. It’s the same in cyberse¬ 
curity. A security operations centre (SOC) 
receives thousands of alerts on a daily basis. 
Hence, prioritisation becomes the key.XDR 
breaks the silos between all these solutions 
gathering data on their own. SOC analysts 
can focus on alerts that need immediate 
action instead of combing through each one 
and manually looking for connection. 

Prediction 

In cybersecurity, the more accurate our 
predictions are, the more effectively we can 
deal with an upcoming data breach. Com¬ 
bined with big data analytics, threat models, 
advisory-based behaviour analytics and 
detection rules from our security experts, we 
can help to uncover if an emerging or 
unknown threat ora threat actor is attempt¬ 
ing to infect your organisation. Continuous 
risk assessment of an organisation’s cyber¬ 
security posture also serves to predict 
impending issues. 

Covid-19 will go away, just like any of the 
pandemics in the past. But cyberattacks will 
stay as long as there’s a computer connected 
to the internet. The most effective way to 
deal with cyberattacks is not to dream of a 
cure-all panacea,butto take small but coor¬ 
dinated measures that culminate in an all- 
rounded defense strategy. 

The writer is VP&MD,AMEA, Trend Micro 


mm m 


Ahmedabad 








MONDAY, AUGUST 17, 2020 


EXPERTVIEW 


Power Grid's valuations at 1.3x FY22e P/BV remain 
attractive with steady RoEs of -17% and do not 
capture any growth potential (EPS FY20-22e: 

7% CAGR) 

—Motilal Oswal 


Stock trades well below its historical averages 


Max (x) 2.3 



Aug '10 Nov 'll Feb '13 May '14 Aug '15 Nov '16 Feb '18 May '19 Aug '20 

Source: MOSL, Bloomberg 

POWER GRID RATING: BUY 

Rebate impacted 
profitability in Q1 

Delay in award of projects could slow down growth; 
valuations are attractive; ‘Buy’ retained with TP of f 221 
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POWER GRID'S (PWGR'S) results high¬ 
light the impact of rebate (f 10.75 bn), with 
reported S/A PAT declining 18.5%y-o-y to 
f 28.1 bn.Adjusted for the same and prior- 
period revenue, PAT was up 21% y-o-y. 
?2 34-bn worth of awards would be bid out 
under various schemes, but we expect 
some delays. In this context, a declining 
order book does present the risk of growth 
slowdown. However, valuations at 1.3x 
FY22e P/BVand ~9% FY22e dividend yield 
remain attractive for a company with 
steady RoEs of ~ 17%. Maintain Buy, with 





• KEC INTERNATIONAL 

RATING: BUY 

Performance in 
first quarter 
was steady 

Order book comforting; TP 
up to ^325; possible margin 
headwinds call for caution 


KEC INTERNATIONAL (KEC) beat our 
headline estimate by 10% given lower 
impact of Covid-19 on 80% of the com¬ 
pany’s sites/sectors. Execution has accel¬ 
erated across sites from July. Management 
highlighted mechanisation and digitali¬ 
sation initiatives are picking up and could 
result in speedier execution and some cost 
savings-more sustainable. 

Strong revenue visibility of 1.7x with 
?500-bn tender pipeline and stable work¬ 
ing capital (D/E at 1.2x) are comforting.That 
said, we advise caution, anticipating margin 
headwinds from fixed-price contracts given 
commodity headwinds, especially in SAE 
projects. We revise our target P/E to long 
term average of 12x (lOx earlier) given 
receding execution challenges, improving 
liquidity and ordersvisibility. Maintain Buy 
with revised TP of ?3 2 5 (earlier ?2 7 5). 

Better-than-expected execution; focus 
on cost optimisation: KEC’s Q1FY21 rev¬ 
enue declined 9% versus 15% decline esti¬ 
mate-while T&D revenue fell 9%,railways 
was flat. Ebitda margin slid 160bps to 8.8% 
due to: (i) negative operating leverage; and 
(ii) contractual cost overruns in SAE projects 
in Brazil (KEC is negotiating). Margin is likely 
to improve to -9.8-10.0%, but unlikely to 
touch 10.5 % given commodity headwinds. 
Debt management and cash collection have 
been key focus areas, reflected in flat net debt 
at f 3 3 bn in Q1FY21. 

Order book and bidding pipeline 
comforting: Mgmt indicated the bidding 
pipeline is fairly healthy at ?500 bn 
(?2 5 0 bn already bid for and ?300 bn to be 
tendered). In India, there is a strong trac¬ 
tion in railways and civil orders. However, 
T&D ordering/pipeline is tepid-likely to 
pick up in ensuing quarters, in our view. 

Outlook: Well cushioned —The stock 
is up 50% in the past three months and 
trading at lOx (FY22e earnings), and our 
revised 12x assigned P/E is still at 20% dis¬ 
count to peak multiples. We conservatively 
estimate 12% earnings CAGR with 20% 
RoE.We maintain 'BUY/SP’. 
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EDELWEISS 


(? mn) 


| Year to March 

Q1FY21 

Q1FY20 % Chg | 

Net revenues 

22,068 

24,125 

(8.5) 

Ebitda 

1,949 

2,513 

(22.5) 

Adjusted Profit 

708 

886 

(20.1) 

Adj. EPS (?) 

2.8 

3.4 — 


DCF-based TPof?221/sh. 

Rebate impacts profitability: Repor¬ 
ted S/A PAT was down 18.5% y-o-y on 
account of an ?10.75-bn rebate. Not 
accounting for the rebate and prior-period 
sales,PATwouldhave been up 21%y-o-y to 
~?28 bn, partly aided by other income. 
Other income was up 49% y-o-y, aided by 
higher late payment surcharge (f 2.65 bn). 
We note the impact of rebate was baked in 
our numbers v/s reported by PWGR as an 
exception, which ledto the apparent differ¬ 
ence on an adjusted basis. 


Profit in the Telecom segment declined 
6% y-o-y to ~? 1 bn, and profitability for 
the Consultancy segment decreased 61% 
y-o-yto ?0.2 bn. Profit from TBCB subswas 
largely flat at ?0.8 bn. Capitalisation stood 
at f 11.8 bn, while capex was at ? 19.1 bn. 

Maintains capitalisation and capex 
guidance for FY21: PWGRhas maintained 
its FY21 capex and capitalisation targets of 
?10 5 bn and ?200-2 50 bn, respectively.As 
per the co., it plans to commission Bipole-I 
of Raigarh Pugalur in the current quarter. 
Receivables increased to ?82 bn in Iun’20 


(from ?49 bn in Mar’20). Conversely, they 
reduced to ?75 bn in Iul’20. Collection effi¬ 
ciency increased June onward and came in 
at > 100% for June and July. 

Declining capitalisation could 
impact growth, but valuation remains 
attractive: While the awarding of trans¬ 
mission schemes (~?250 bn) under renew¬ 
able integration provides a good opportu¬ 
nity to win new awards, our checks have 
suggested certain challenges could defer 
their awarding. If new orders do not come 
in, a declining order book could impact the 


pace of growth in profitability. However, 
subsequent lower capex (along with the 
removal of DDT) also implies potential for 
higher dividends (FY22E div.yield of-9%). 

Besides, the longer term picture 
remains intact as investment in RE and 
growth in power demand would necessi¬ 
tate the need for transmission works. Val¬ 
uations at 1.3x FY22e P/BV remain attrac¬ 
tive and do not capture any growth 
potential (EPS FY20-22e: 7% CAGR). 

MOTILAL OSWAL 


YELLOW METAL 


Should you book profits from gold ETF now? 


If rising gold prices have 
resulted in an increased 
allocation to the metal, 
investors can book profits 

SAIKAT NEOGI 

GOLD PRICES, AFTER touching an all- 
time high of f55,922 per 10 grams on 
August 7 in the domestic market (MCX 
spot), slid around 6% to ?5 2,688 on 
August 14, on the back of profit booldngby 
traders. The net asset value of all gold 
exchange traded funds (ETFs) too declined. 

The sharp price rise—around 50% in 
one year—drew a lot of investors to gold 
ETFs. This year till July, gold ETF category 
sawnet inflowof ?4,45 2 crore. In July, gold 
ETFs sawnet inflows of4921 crore com¬ 
pared to 4494 crore in June. The AUM in 
gold ETF clocked 412,941 crore, as on July 
31,2019,compared to 45,080 crore in the 
same month last year, a growth of 15 5 %. 

Himanshu Srivastava, associate direc¬ 
tor, Manager Research, Morningstar India, 
says with its safe-haven appeal and as one 
of the better performing asset classes since 
2019, gold ETF category has been gaining 
significant traction. "Considering the 
threat posedby the pandemic to the global 
economy and the markets, this segment 
may continue to gain traction from 
investors,” he says. 

Drop in prices: What should 
investors do? 

Experts say drop in gold prices is noth¬ 
ing unusual as no asset class can keep mov- 
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Scheme (%) 

1-year 


Aditya Birla Sun Life Gold ETF 

36.46 

20.71 

14.31 

Axis Gold ETF Fund 

36.15 

20.69 

13.63 

HDFC Gold ETF 

35.41 

20.32 

14.26 

ICICI Prudential Gold ETF 

35.32 

20.20 

13.98 

IDBI Gold ETF 

35.66 

20.80 

14.51 

Invesco India GTF 

36.32 

20.74 

14.32 

Kotak Gold ETF 

35.98 

20.64 

14.21 

Nippon India ETF Gold BeES 

35.89 

20.51 

14.24 

Quantum Gold Fund 

35.75 

20.50 

14.15 

SBI Gold ETF 

36.15 

20.56 

14.19 

UTI Gold ETF 

35.76 

20.68 

14.38 


Return as on August 12, 2020 


Source: Value Research 


ingup in a straight line and there would be Though the fundamentals are supportive 
phases of correction and consolidation, of higher prices, the pace at which prices 
The bull run in gold from 2000 to 2012 were increasingwas a concern and theyel- 
had seven reasonably sized corrections, lowmetal was overdue for a correction. 


So, does that mean investors should go 
for some profit booking now? 

Omkeshwar Singh, head-Rank MF, 
Samco Group, says investors should go for 
profit booking depending on their expo¬ 
sure to gold/Tdeally, an investor’s exposure 
to gold in the total portfolio should be 10- 
15 %. If it is more than this now, some part 
can be sold and profits realised,” he says. 

Chirag Mehta, senior fund manager 
(Alternative Investments), Quantum 
Mutual Fund, says while there is a correc¬ 
tion and sideways consolidation in the 
short term, gold holds strong potential 
over the long term as fundamentals are 
stronger than ever and the corrective win¬ 
dows are opportunities for those seeking 
to buy gold. 

"We recommend a 10-15% portfolio 
allocation to gold at all times. If rising gold 
prices have resulted in an increased alloca¬ 
tion to the metal, investors can book prof¬ 
its and bring down the allocation to sug¬ 
gested levels. But in case of investors who 
don't have adequate allocation to the asset 
class yet, the ongoing correction is a good 
entry point,” he notes. 

Even the surge in gold prices provided 
some profit booking opportunity to 
investors of gold ETFs. The category wit¬ 
nessed net outflowof 431 crore in October 
lastyear and a net outflow of? 19 5 crore in 
March 2020. In fact, gold ETF scores over 
Sovereign Gold Bonds as investors canbuy 
and sell gold ETFs during any working day 
of the stock exchanges. 

Mehta of QuantumMF says the macro- 
economic fundamentals underlying gold 
are extremely positive, suggesting a bull¬ 
ish trend for gold prices, going forward. 


Five financial lessons from the current pandemic 


Source: Company data, Edelweiss research 


This pandemic and the 
resultant economic crisis 
encourages us to revisit 
our financial needs and 
to reevaluate our 
financial plans 

• YOUR MONEY 

PARTHAJIT KAYAL 

THE COVID-19 PANDEMIC has brought 
the world to a standstill. Probably, this is 
one of the biggest crises in the last 7 5 years. 
However, the pandemic is temporary and 
most of us are going to sail through this 
tough time.Moreover, experiencing such a 
difficult time makes us better prepared for 
the future. This pandemic encourages us 
to revisit our financial needs and help us to 
reevaluate our financial plans. 

Increase your emergency fund 

Having an emergency fund equivalent 
to six months of expenditure may not be 


enough anymore.Acrisis like this can keep 
people out of the job market for a very long 
time and also bringunexpected large med¬ 
ical expenditure. We should be prepared 
for the worst and make the necessary 
arrangements to make sure we get to live 
our normal life. Having an emergency 
fund of at least two years of expenditure 
could give us adequate protection to 
fight any future unforeseen circum¬ 
stances. Individuals should keep the emer¬ 
gency funds in low-risk and liquid fixed 
income assets. 

Recalculate your insurance needs 

A good health insurance plan is a must 
for all. If it’s a family insurance then cover¬ 
age definitely needs to be higher than 45 
lakh. Investors should consider having low 
cost top-up insurance to increase the cov¬ 
erage amount. Further, adequate term 
insurance for the main earning member of 
the family is necessary. 

Revisit your financial goals 

Travelling and large social gatherings 
are two things that are stopped due to this 
crisis. Many individuals keep vacation as 



ILLUSTRATION: SHYAM KUMAR PRASAD 

one of their major financial goals. Further, 
expenditure on family functions has 
reduced substantially. Use the excess 
money from vacation fund and big family 
function fund to create a large emergency 
fund. Further, re-assess your other major 
financial goals. You may want to create a 
health fund also. 


Reassess your budget 

One major realisation from this pan¬ 
demic is now being able to clearly distin¬ 
guish between necessary and luxury 
expenditures. Individuals should take it as 
an opportunity to reassess their budget 
and reduce unnecessary expenditures. It 
would help us generate extra savings that 
can be usedto increase investment or buy¬ 
ing much needed insurance coverage. 

Rebalance your portfolio 

Lookatyourinvestmentportfoliocare- 
fully to assess whether it is reflecting your 
planned asset allocation and current risk 
appetite appropriately. You can consider 
rebalancingyour asset allocation based on 
your present risk appetite. Don’ttry to hold 
on to any bad investment decisions. 
Acknowledge and come out of it. 

Remember this pandemic or economic 
crisis is temporary. So don’t put your 
investment decisions and financial plan¬ 
ning on hold just to wait for the situation to 
become normal. 

The writer is assistant professor, Finance, 
Madras School of Economics 


APSEZ was able to alter cost 
structure & de-risk margins 
from falling volumes; ‘Buy' 
maintained with TP of ^400 


Q1FY21 WOULD BE remembered as a 
revealing quarter that established the 
increasing relevance of APSEZ within its 
ecosystem. APSEZ was able to (i) take its 
usual price increase in key cargo classes 
and (ii) meaningfully alter cost structure 
to maintain port margins despite volume 
decline. This is comforting at a time when 
chinks in cost structure of other listed 
logistics plays are coming to the fore. We 
retain estimates and increase our Fair 
Value to 4400 from 4390 on roll-forward. 

Stamp of increasing relevance quite vis¬ 
ible in a revealing Q1FY21 

APSEZ reported a better-than-expected y- 
o-y decline of 21%/23% in adjusted port 
revenue/Ebitda. We ascribe limited rele¬ 
vance to the 27% y-o-y volume decline in 
Q1 and by the same standard, to the 6% 
yoy growth in July for APSEZ’s portfolio. We, 
however, find the relatively modest decline 
in port revenues and Ebitda quite reveal¬ 
ing. It reflects the impact of a 2.5% con¬ 



stant currency realisation increase APSEZ 
was still able to take in the quarter. We also 
note that the sharp volume decline was led 
by coal and crude, verticals impacted the 
most by Covid-19. Beyond these two verti¬ 
cals, the yoy decline in volumes was inlow- 
teens, reflecting (i) outperformance in con¬ 
tainer volumes and (ii) and several new 
cargo classes added over the year. 

Closing in on assets that would help 
enter unexplored domestic markets 
We take comfort in APSEZ acquiring Krish- 
napatnam port asset (to be closed in 
Q2FY21) and Dighi Port asset (to be closed 
in Q3FY21). __ 


These two will APSEZ took its 

open up the usual price 

-25% of market increase and was 
for port volumes able to alter cost 

in Andhra structure to 

Pradesh and ... . 

t. r , ,. maintain port 

Maharashtra . , . 

where APSEZ margins despite 

lacks presence. volume decline. 

The other This is comforting 

prospect in Con- 
cor would now 

likely materialise only in FY2022 or 
beyond, giving APSEZ enough time to 
improve its balance sheet as it acquires the 
above two assets. 

APSEZ the preferred play in sector 
APSEZ stands out in the transportation 
space on several counts. Its primary busi¬ 
ness, ports, is an asset class with (i) interest 
business leverage from major ports; (ii) pric¬ 
ing power; and (iii) almost cost elements in 
one’s control. Within port names, it has rel¬ 
evant scale, a meaningful share and broad- 
based regional/cargo exposure.As discussed 
earlier, it has enough say within its ecosys¬ 
tem in deciding pricing and cost structure. 
Share pledges, a concern for long,have been 
declining and are well under control. We 
retain estimates for nowand roll forward to 
August 2021-based DCF. 

KOTAK INSTITUTIONAL EQUITIES 

Adani Ports and SEZ 


Stock data 

52-week range (?) (high,low) 
Tlcap (bn) (?/$) 

ADTV-3M (mn) (?/$) 

Shareholding pattern (%) 

Promoters 

Fils 

MFs/BFIs 


429-203 

681/9.2 

1,371/18 

62.8 

17.5 

4.1/12.6 


Price performance (%) 

1M 

3M 

Absolute 

0 

16 

Rel. to BSE-30 

(5) 

(5) 


EPS (?) 

EPS growth (%) 
P/E (X) 

P/B (X) 

EV/Ebitda (X) 

RoE (%) 

Div. yield (%) 
Sales (? bn) 
Ebitda (? bn) 

Net profits (? bn) 


18.7 
(30.5)' 

17.9 

2.4 

12.8 
14.0 

1.0 

107 

69 

38 


Source: Company data, Kotak Institutional Equities estimates 
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• NUMEROLOGY 

Influencers say a successful influencer marketing 
campaign should be gauged by: 

■ 78.6% - Content created ■ 60% - Brand awareness 

■ 56.3% - Engagement 

— YAAP survey 



• DEBATE 

Bouncing 
back with IPL 


With the hunt for a title sponsor still on, slim 
possibilities of ticket sales, and a generally sombre 
economic mood, can IPL help revive media spends 
for 2020? Team BrandWagon asks experts 


'Diwali + cricket is a double opportunity window' 



* \ ____ 

'Mobile handsets won't dominate IPL advertising' 


Raman Kalra 


I PL2020 HAS brought the old cheer back in the world of marketing. 
While IPL did command significant in-stadia revenues, the lion’s 
share of revenue had always been TV and digital. A change of location 
to the UAE or the absence of big audiences in stadiums will have 
minimal impact on the revenue potential. On the contrary, it might 
actually deliver higher ad revenues due to significant pent-up 
demand, timely alignment with the biggest festival season across 

India, and the emotional sentiments of 
people waiting for any form of entertainment 
^Partner, PwC India in the long-stretched lockdown environment. 

Further, continued work from home and 
increased smartphone and digital adoption across semi-urban and 
rural areas is expected to bring in much higher viewership this year. 
There will be many new categories and advertisers who grew 
exponentially on the back of Covid-triggered digital acceleration, like 
ed-tech players, hygiene essentials and dishwashers in durables. Data- 
driven insights for understanding the fast-changing consumer 
journeys will be key for brands to advertise smartly across mediums 
for the right campaigns and returns. We also expect technology- 
driven innovations in broadcasting to deliver an immersive 
experience to audiences across platforms to offset the lack of fans at 
stadiums. This could potentially open up innovative brand 
engagement strategies and uplift revenues. 


SandeepGoyal 


THE ONLY PRAYER to theAlmighty on the IPL is that it runs without 
any untoward happenings. My fear: Dubai postponed its own Expo 
2020,but are happy to host our cricket...worrisome. That too, now 
with stadiums one-third full. 

IPL will hopefully trigger many more brand campaigns. It is a 
double opportunity window: Diwali plus cricket. Ad rates should not 
be an issue provided Chinese brands are not all banished or 

themselves lie low. Star TV is a quality 
broadcaster, and with kids all home and many 
Chairman, Mogae Media elders tooWFH-ing, IPL is bound to get the 

most viewership ever. This is a good time for 
e-commerce, edtech, e-payments, e-sports/ fantasy gaming, two- 
wheelers and cars, hygiene, insurance, OTT/ entertainment, FMCG, 
liquor surrogates and IT/ OA to advertise. I haven’t mentioned 
mobiles, as 80% of the spend is from Chinese brands. Besides, the likes 
of Swiggy, Zomato, Dream L L, Paytm, Byju’s and PolicyBazaar are all 
Chinese connected. The Vivo negatives may spill over to them all, too. 

IPL is a superlative property; which is why the BCCI needs to tread 
with utmost caution. In an already delicate bio-bubble scenario, 
starting a women’s IPLis positively unwise. Will IPL cannibalise ad 
sales? The mainstay for GECs is mostly FMCG, which is never very 
active on IPL, except deodorants. So, the impact will be minimal. 
Digital audiences will grow, but will demand more interactive content. 


Lloyd Mathias 


THE LONG DROUGHT in live sports will be broken when the IPL 
gets underway in the UAE on September L 9. After our world 
turned topsy-turvy with the pandemic, the IPL, with its upbeat 
trumpet call, will come as a breath of fresh air, reassuring us 
there is life beyond Covid. 

Naturally, viewership will be great given the millions of 
eyeballs longing for quality live entertainment. With the timing 

shifting to the September-November 
period leading up to the festive season, 
Business strategist and the final a week before Diwali, the IPL 

will be the perfect vehicle for many 
advertisers to drive consumer focus back to consumption. 
Advertising rates will stay high given the dual opportunity of 
increased eyeballs and limited competition from GEC channels. 

This year, mobile handsets will no longer be dominant, given 
the category is led by Chinese brands in India, who will lie low 
keeping in mind the border tensions. 

E-commerce, food delivery, digital wallets and edtech will be 
the categories to watch out for, besides traditional consumer 
goods who will be keen to bump up months of flagging sales. 
While fans may miss the live venues and the accompanying 
razzmatazz, the on-field action will make up for the on-ground 
excitement. 


In The 




Sourav Ray promoted 
as CSO, Cheil India 

CHEIL INDIA HAS 
elevated Sourav Ray 
as its chief strategy 
officer. He will lead 
integrated planning 
and strategy for the 
company, taking 
over from Atika 
Malik. Ray has over 
20 years of strategic 
planning and brand building experience. 
He has previously worked with agencies 
such as Ogilvy, Leo Burnett, Bates L4L & 
Havas Worldwide. 



Indigo Consulting to 
handle digital marketing 
for L’Oreal Paris 


indigo LOREAL 

CSIratlLf Itrtt * PARii 

L’OREAL PARIS HAS awarded its digital 
marketing mandate to Publicis 
Groupe’s Indigo Consulting. The agency 
will offer solutions across digital 
marketing, ORM, and analytics, as also 
manage e-commerce content 
operations for L’Oreal Paris. 

DDB Mudra Group wins a 
new business 

DDB MUDRA GROUP has won the 
integrated marketing and 
communications mandate forMMTC- 
PAMP, a refiner of gold and other 
precious metals. As part of the mandate, 
digital, creative and brand strategy will 
be handled by 2 2feet Tribal Worldwide, 
while media planning for the brand will 
be managed by OMD MudraMax. 


Tata Sky partners with 
ViacomlS Digital Ventures 

TATA SKY BINGE, Tata 



Sky’s OTT aggregator 
service, has partnered 
withViacomL8 Digital 
Ventures to bring content from Voot 
Select and the kids-focussed Voot Kids 
for its subscribers. This will include 
originals, international content, and 
movies in multiple languages. 
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Melange by 
Lifestyle 
ropes in actor 
Dee pika 
Padukoneas 
brand 

ambassador 


eBikeGO gets 
cricketer 
Harbhajan 
Singh on 
board as 
brand 

ambassador 






• NOT JUST UTILITY 

Koreans take 
centre stage 


How Hyundai and Kia took 
early lead in the Indian 
utility vehicle space 


VIKRAM CHAUDHARY 


INAPRIMARILY Japanese arena—Maruti 
Suzuki, Honda, Toyota and Nissan put 
together control about 60% of the 
Indian passenger vehicle (PV) market— 
Koreans are taking centre-stage in the 
utility vehicle (UV) space, especially SUVs. 

In the May-July 2020 period, 
Hyundai and Kia together 
sold 5L,650 UVs—the 
other L4 carmakers in the 
UV space together man¬ 
aged to sell 87,759 units. 

In SUVs in particular, their 
three big-selling models— 

Hyundai Creta and Venue, 
and Kia Seltos—sold a little 
under half of what the 
entire industry does. 

While the SUV-isation 
of the Indian PV market 
started with Ford EcoSport 
and Renault Duster in 
20L2-L3, it was the Creta (20L5), the 
Venue (20L9) and the Seltos (20L9) 
that took it to unprecedented levels— 
helped, of course, by Maruti Suzuki 
Vitara Brezza (India’s largest selling 
SUV, cumulatively). 

Rajeev Singh, partner & leader, 
automotive, Deloitte India, says that 
Korean brands have managed to get the 
pulse of the customer right, and at the 
right time. "They were one of the first 
to bring to the mass market in-cabin 
technologies that were earlier seen 
only in luxury cars,” he says. “The kind 
of features they provided in their SUVs, 


to their muscular design... everything 
appealed the Indian consumer. And 
they were able to give these at the right 
price point.” 

He adds that the Korean companies 
were also able to attract a lot of younger 
car buyers, who increasingly started 
associating their cars with digital tech¬ 
nologies, such as touchscreen, enter¬ 
tainment, connectivity and so on. 

Korean companies did not follow the 
me-too strategy; they didn’t try to repli¬ 
cate whatever the market leader was 
doing, says another automotive expert. 
Taking the example of Kia, he says the 
company picked up the product seg¬ 
ment (aspirational SUVs) 
that has not yet peaked and 
where there is lesser com¬ 
petition. He adds that in 
addition to choosing the 
right product at the right 
time (which means getting 
right inputs from the mar¬ 
ket), it also reflects on quick 
decision-making on the 
part of the two Korean 
companies. “In the Indian 
market, you have to be very 
nimble, which I think they 
(Koreans) are.” 

But the competition for both 
Hyundai and Kia is heating up. Gaurav 
Vangaal, associate director, IHS Markit, 
says that almost all new products set to 
be launched in the near future are SUV 
body types. “From the Tata HBX 
crossover car (a fusion of SUV and hatch¬ 
back body types) to Volkswagen Taigun, 
Nissan Magnite and Skoda Vision IN, 
most new cars are SUV body shape,” he 
says. The first major competitor for the 
Koreans will, however, come from Toy¬ 
ota—the Urban Cruiser subcompact SUV 
(based on the Vitara Brezza) to be 
launched this festive season. 


Korean companies 
did not follow the 
me-too strategy; 
they didn't try to 
replicate what the 
market leader was 
doing. They picked 
up the segment 
(aspirational SUVs) 
that hadn't peaked 




Major UV performers 



(2020) 


May 

June 

July 

Total I 

• MARUTI SUZUKI 

Gypsy 

0 

718 

541 

1,259 

S-Cross 

0 

0 

451 

451 

VitaraBrezza 

572 

4,542 

7,807 

12,921 

Ertiga 

2,353 

3,306 

8,504 

14,163 

XL6 

711 

1,198 

1,874 

3,783 

Total 

3,636 

9,764 

19,177 

32,577 

• HYUNDAI 

Creta 

3,212 

7,207 

11,549 

21,968 

Venue 

1,2A2 

4,129 

6,734 

12,105 

Kona 

A 

16 

26 

46 

Tucson 

0 

30 

63 

93 

Total 

4,458 

11,382 

18,372 

34,212 

• MAHINDRA 

XUV500 

36 

231 

813 

1,080 

XUV300 

1,257 

1,812 

2,519 

5,588 

Scorpio 

713 

2,574 

3,135 

6,422 

Bolero 

1,715 

3,292 

4,360 

9,367 

Total 

3,721 

7,909 

10,827 

22,601* 

• KIA 

Seltos 

1,611 

7,114 

8,270 

16,995 

Carnival 

50 

161 

232 

_ 443 

Total 

1,661 

7,275 

8,502 

17,438 


*Also includes sales of KUVIOO NXT and Marazzo 
Source: SIAM, companies 


• digital marketing 

Insta leverage 

Start-ups in the beauty and 
fashion space are doubling 
spends on Instagram 


fniJnq'nim 



DEVIKA SINGH 


LOW FOOTFALL OWING to the pandemic 
has forced several start-ups to shut down 
their offline operations and move online. 
Small retailers operating in the fashion, 
beauty and lifestyle space, are aggressively 
advertising on Instagram to drive traffic to 
their websites, and boost sales. 

Loungewear start-up NeceSera has seen 
the number of orders coming from Insta¬ 
gram almost double in the last few months. 
Bohemian Dream has seen the orders com¬ 
ing in from the social media network 
increase thrice as comparedto the pre-Covid 
period. Another fashion start-up The Burnt 
Soul says its return on investment from 
Instagram has risen L.5 -times in the last 
three months. 

The recent boycott of Facebook and 
Instagram by over 750 big brands globally 
has helped these smallerbusinesses.“Onthe 
one hand, the time being spent on these 
platforms by users has gone up, and on the 
other, there are many brands that are adver¬ 
tising less than before. Hence, these small 
brands are getting more eyeballs and seeing 
better conversions,” says Neena Dasgupta, 
CEO and director, Zirca Digital Solutions. 

The ad rates on Instagram have also 
come down due to the drop in advertisingby 
larger companies, making the platform 
more affordable for smaller businesses. 
Accordingto experts,the costperacquisition 
on Instagram and Facebook in recent 
months has come down by 43%. 

Big returns 

Bohemian Dream was co-foundedbyKomal 
Kaur and Stanley George in 20L7,“to revive 
Indian craft and bring handloom products 
to consumers”. 

The company 
used to operate 
out of a pop-up 
store in a Delhi 
mall (which 
accounted for 
about 50% of its 
sales), and also 
retail through its 
own website and 
other vertical 
marketplaces. Over the last few months, its 
focus has shifted to online channels. “While 
sales from offline came to a halt, we have 
been able to ramp up operations online by 
employing Instagram and increase our over¬ 
all sales since March,” says Kaur. 

The Burnt Soul has a similar story. While 
it was operating out of both online and 
offline channels before, the focus is now 
completely online. “In recent months, we 
have realised that this is the right time for us 
to tap digital marketing as more and more 
people are coming online,” says Gatik Bhan- 
dari, founder, The Burnt Soul. 

Both the companies have doubled their 
spends on Instagram in recent months. 

The reduction in the cost of acquisition 
and improvement in the return on invest¬ 
ment has helped these companies greatly. 
Sudiksha Jain, co-founder, NeceSera, says, 
“Since we are primarily an e-commerce 
brand, our digital presence, especially social 
media, is of utmost importance. Due to the 
change in environment and Facebook algo¬ 
rithms, our acquisition costs have reduced 
by 33% and, in turn, our return on invest¬ 
ment has tripled.” 

Brand building 

It maybe difficult for these small brands to 
sustain momentum when bigger brands 
start advertising on social media like before, 
vying for the same set of users. 

“These companies are focussing on 
return on investment right now; but if they 
wanttobe in this race forthe longterm,they 
should look at building their brand,” says 
Ahmed Aftab Naqvi, CEO and co-founder, 
Gozoop. Doing so quickly, he says, is para¬ 
mount for these brands to survive. 

Pradeep Kumar, CEO, Neil Patel Digital 
India, points out that most of the smaller 
brands are not hiring professionals for digi¬ 
tal marketing, due to limited budgets. And 
this could hinder the effectiveness of their 
campaigns.“Things as basic as targeting the 
right audience, using correct images or the 
placement of buttons can determine the 
effectiveness of ads. Hence, expertise is 
required,” he adds. 


Due to the decline 
in spends by 
bigger companies, 
the cost per 
acquisition on 
Instagram and 
Facebook has 
reduced by 43% 
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MONDAY, AUGUST 17, 2020 


E&P prospects for natural gas in FY21 do not look 
promising given the current gas price. The price for 
gas produced from local fields has been revised to 
$2.39/mmBtu, which is the lowest price ever set 
under the New Domestic Gas Policy 

—CARE Ratings 


• LOGISTICS SECTOR 

Data-driven solutions will deliver better 


A push for sounder tech 
infrastructure including 
automation is vital in the 
context of the upcoming 
national logistics policy 

MONOJIT MAZUMDAR & INDRAJIT MITRA 

ON JULY 21ST 2020, Amazon.com added 
two more locations on its “Scout” delivery 
list. Amazon Scout is the drone designated 
to commercially deliver packages at home 
throughits PrimeAir services.Aboutthe size 
of a small cooler, Scout has already demon¬ 
strated strong capabilities to move around 
obstacles while on ground. FedEx drones 
have also started commercial delivery. 

Scouts are managed and optimised 
through a centralised operation that 
builds on learning intelligence with each 
delivery. While the Scout may seem a little 
distant for the developing world, is there a 
way to leverage the core command centre 
to make our transportation and logistics 
more intelligent and efficient? 

Delivering the last mile with elan 

The absence of a holistic policy framework 
has deterred the growth of the Indian logis¬ 
tics industry by limiting its potential to 
improve infrastructure.With the upcoming 
national logistics policy that promises to 
improve the supply chain and minimise 



costs being eagerly awaited, aspects of an 
improved technological infrastructure 
including automation and digitisation need 
attention. With continued public and pri¬ 
vate investment, the sector is expected to 
augment the use of multi-modal trans¬ 
portation. And an artificial intelligence (Al) 
assisted command centre may become the 
all-important“drivingforce”inthis journey. 

Leveraging AI 

Consider this. Through a command centre, 
a fleet owner of 1,000vehicles can trackthe 
vehicles and drivers real time, using a com¬ 
bination of data generated from vehicle 
sensors and the mobile network. The com¬ 
mand centre can utilise the cost effective 
route options instantly given the weather 


forecast, origin and destination, vehicle 
type, driver details and real time traffic data. 
It can alert drivers instantaneously of any 
hazards or route closures. Through vehicle 
health information, it can deploy a smart 
algorithm to predict a parts failure and even 
check stocks of the same at the nearest ser¬ 
vice centre. Such monitoring and optimisa¬ 
tion can deliver unprecedented efficiency. 

The term command centre is classically 
associated with a war scenario. But the oper¬ 
ation managers and leaders of a T&L organ¬ 
isation face no less while managing their 
daily routines. With the adoption of tech¬ 
nologies such as Internet of Things (ioT) 
devices, cloud computing and GPS, etc., 
Indian T&L companies are poised to start 
working through a synchronised command 


centre that helps simplify the process of 
planning and maintenance, and facilitates 
operational excellence. 

Speed breakers on the way 
The focus area for Indian logistics organi¬ 
sations has been to drive growth through 
higher sales and minimising of costs. And 
organisations are looking to associate with 
service providers who can help them 
jump-start the analytics journey. Studies 
on serving customers better, preventing a 
churn, ways to improve cross sell and 
upsell, optimising operations are driving 
the adoption of technologies such as AI, 
automation, etc. 

However, organisational impediments 
are not limited only to access to quality 
data. The future of the logistics sector 
depends as much on soft infrastructure 
like education, training and the policy 
framework. In the post COVID world, our 
research shows, the wallet and mind share 
of e-commerce is expected to go high up. 
So, leveraging discount as a tool may not 
be sustainable in the medium term and 
delivery and service excellence could well 
be the next clear differentiator. Currently, 
e-commerce sites try to under-promise 
and over-deliver by giving an estimated 
delivery date. AI and data driven command 
centres may bring competitive differenti¬ 
ation to this process. 

Monojit is Partner, and Indrajit, 
Associate Director, Deloitte India 
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Sharp fall in natural gas output in Q1FY21 

Domestic natural gas production declined sharply by 15.5% y-o-y during 
Q1FY21, compared with a 0.5% fall in Q1FY20. Low offtake by industries 
due to the Covid-19 crisis was behind the fall in production, with 
environmental issues also playing a role. Consumption of natural gas fell by 
14.3% y-o-y in the quarter. The gross production of gas is expected to fall 
by 10.6% during FY21, CARE Ratings has said-production fell by 5.9% 
during FY20 and 0.7% during FY19. 

Domestic production, consumption and imports of natural gas 

(MMSCM) Q1FY20 Q1FY21 % Change (y-o-y) 


Production 


Imports 


Consumption 



8,031 

6,785 

8,001 

7,003 



-15.5 


-12.5 


-14.3 



CNG Stations 

2,207 2,257 


Number of Piped Natural Gas connections 

(as on July 1, 2020) 

(Q1FY21) a %, q-o-q growth 


Domestic 






2.3% 

April 1, July 1, 
2020 2020 


62 , 32,261 2.7% 


Industrial 


10,521 2 . 6 % 


Commercial 

30,567 

/ V\ 

0 . 2 % 


Source: CARE Ratings, PPAC 
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Solar, water, rural road 
projects highlights of 
NIP Online Dashboard 

A NATIONWIDE SOLAR power project 
requiring investments to the tune of 
$62.4 billion, village road projects ($48.4 
billion) and mega water-treatment 
facilities ($85 billion) are among the 
largest projects to hit the ground soon, as 
part of the mammoth National 
Infrastructure Pipeline (NIP), the 
government said via a dedicated Online 
Dashboard that it launched on Monday, 
showcasing 6,800+ projects.The total 
value (investments) of the NIP projects, 
being implemented over a five-year 
period (FY20-FY2 5), is envisaged to be a 
staggering $ 1,75 5.8 billion.“NIP will 
provide a boost to the vision of an Aatma 
Nirbhar Bharat. The availability of NIP 
projects on India Investment Grid will 
ensure easy accessibility to updated 
project information and attract 
investors for PPP projects.This is a great 
step in the direction of implementing 
NIP,” Finance Minister Nirmala 
Sitharaman tweeted. 

^68I< cr released to discoms 
under liquidity package 

AS MUCH AS f68,000 crore of loans 
have been sanctioned so far under the 
?90,000-cr liquidity package 
announced for the stressed power 
distribution utilities. Finance Minister 
Nirmala Sitharaman had in May 
announced a f90,000-cr liquidity 
infusion into the discoms, facing a 
demand slump due to the Covid-19 
crisis. “State-run non-banking finance 
firms REC Ltd and Power Finance 
Corporation (PFC) have sanctioned 
loans worth about ?68,000 crore so 
far,” a source said. The loans under the 
package are being co-funded by PFC 
and REC in equal proportion. 

ReNew Power cancels its 
PPA for Tamil Nadu plant 

RENEW POWER HAS unilaterally 
terminated the power purchase 
agreement (PPA) signed with the Solar 
Energy Corporation of India (SECI) for 
its upcoming 265 -MW wind project in 
Tamil Nadu, citing force majeure events 
such as the impact of the coronavirus 
outbreak on the supply chain. While 
the project was scheduled to be 
commissioned in February this year, 
the company said the events made it 
impossible to meet the timeline. 
However, SECI has disputed its stance. 
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PR has never been easier 


The SaaS startup makes 
the work of 
communication more 
data- and metric-driven 

SRINATH SRINIVASAN 

THE COMMUNICATIONS INDUSTRY is 

gradually getting disruptedbytechnology. 
We all have used tools that aid our writing 
and help in generating content; however, 
communicating that to the world has 
largely been manual, with public relations 
(PR) agencies and corporate communica¬ 
tions teams doing the work. And, a large 
part of it is not metric-driven. This is espe¬ 
cially true in the corporate communica¬ 
tions/PR space where substantial budgets 
are allocated for the same and dependency 
is large on communication professionals. 

Wizikey helps to make this work of 
communication more data and metric dri¬ 
ven, promising not just automation of 
workflow but conversion rates for those 
who want to run targeted PR campaigns. 
Founded byAnshul Sushil, formerly a cor¬ 
porate communication professional, the 
software as a service (SaaS) company aims 
to address some key tasks in the commu¬ 
nication process.“It is widely believed that 
communications can’t be based on met¬ 
rics but today technology helps us leverage 
data and make communications more 
predictable and metric driven,” says Sushil. 
“The size of the PRindustry globally is $ 9 3 
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Anshul Sushil, co-founder and CEO, Wizikey 

billion and so the market is huge,”he adds, and a few corporations are usingthe prod- 
So far he has raised around ?2.5 crore from uct to automate their communications 
Indian Angel Network to get the product workflow today. 

to market. Several leading Indian startups Currently, the product has a network of 


25 000 journalists, whose contacts have 
been taken from multiple publicly avail¬ 
able sources and media outreaches under¬ 
taken by the company directly with publi¬ 
cations or journalists. “All conversations 
that happen through Wizikey do not reveal 
the journalist’s actual contact. We mask it 
with our domain ID and help contain 
unnecessary burden of communication 
on them,” explains Sushil. 

For the companies, a dashboard with 
various details related to a journalist, 
his/her articles,most discussed andtrend- 
ing topics along with campaign analytics 
are given. However, at the moment, the 
communication is just one way on Wizikey. 
Journalists cannot reach out to companies 
of their choice for their stories. “Our next 
step is to enable the other side of commu¬ 
nication. We want to give journalists the 
provision to reach the executives and com- 
panies they want for their stories, in a 
secure way like how companies do today 
via our product,” says Sushil. Being a SaaS 
product, the startup charges its clients 
(corporations and other startups) for the 
services offered on the platform. 

In addition to the product, the com¬ 
pany offers PR/ brand management as a 
service like any other PR agency. 

“We are the first of our kind in this 
industry, in India and maybe globally. We 
are seeing interest in the Western markets 
as well. However, this is also the challenge 
as we needto figure outwhat is in demand, 
what works and what doesn’t, and include 
them in product development,” says 
Sushil. He aims to bring content creators, 
social media influencers and other stake¬ 
holders in the media ecosystem gradually 
onto Wizikey. “This way, Wizikey can be a 
one-stop place for companies forreaching 
out to various channels within media,” 
says Sushil. 


A platform to showcase artists & their talent 


This startup helps artists 
connect with audiences 
and businesses 


RIYA SETHI 

AS A GUITARIST, Anmol Kukreja was 
always keen on showcasing his skills to the 
world and was looking for a platform 
where he could display his talent.Much to 
his surprise, he realised that there was no 
unified platform for musicians and other 
artists where they could exhibit their tal¬ 
ent and get discovered by the public and 
businesses.And that is what led to the gen¬ 
esis of Skillboxin 2016. 

“With the live event market being 
highly fragmented in the country and no 
uberisation of artist management hap¬ 
pening then, it was difficult for artists to 
get discovered. And being a music enthu¬ 
siast myself, I always wanted to provide a 
platform that would help musicians and 
other artists to display their talent to the 
world. Putting my technological expertise 


to use, I figured a way by which the new- 
age tools couldbridge the gap between the 
artists and clients and came up with the 
idea of starting Skillbox,” says Anmol 
Kukreja, co-founder and CEO, Skillbox. 

Founded by Anmol Kukreja and Ravi 
Pardhi, Skillbox is an art social network for 
artists, art-related businesses and art 
enthusiasts, focused onbringingthe com¬ 
munity of artists from across the world 
come together.The startup helps artists— 
including musicians, bands, DJs, produc¬ 
ers, session artists,photographers, design¬ 
ers, and sketch artists—to connect with 
enthusiasts andbusinesses.“Artists have 
various requirements ranging from 
gaining publicity and technical needs to 
monetisation and landing the right 
gigs. Skillbox serves as a platform that 
addresses all such needs of an artist, 
whether established or upcoming,” 
informs Kukreja. 

Focused on bringing about trans¬ 
parency to the whole ecosystem of an ^ 
artist’s business, Skillbox leverages the 

Anmol Kukreja, co-founder 
and CEO, Skillbox 




use of data sciences to generate insightful 
trend reports that help in accelerating the 
careers of artists. An ideal platform to 
explore verified and talented artists, peo¬ 
ple looking to organise events can select an 
artist based on their portfolio, ratings, past 
work, etc., and book them instantly on fair 
and mutually beneficial terms. “An artist 
can create his/her profile on our website 
free of cost using our‘Artist’s Profile’fea¬ 
ture and upload their work and build a 
strong portfolio for themselves. For musi¬ 
cians, we have come up with an audio- 
streaming service, Streambox, where 
they can showcase and monetise their 
work online,” he adds. 

The startup secured an undis¬ 
closed amount of seed funding from 
US-based angel investor Sandip Ran- 
jhan in 2018 and is now looking to 
raise pre-Series Afunding. 

With over 5000 artists on its plat¬ 
form and having generated over 
crore worth of business for them in var¬ 
ious categories, Skillbox plans to expand 
to other categories of visual and perform¬ 
ing arts including stand-up comedy acts 
while also entering Tier 2 and Tier 3 cities. 



Alstom, Bombardier 
among 23 firms keen 
on running pvt trains 

TWENTY-THREE FIRMS including 
Alstom Transport India Ltd, Bombardier 
Transportation India, Siemens Limited, 
GMR Infrastructure and some PSUs have 
shown interest in operating private 
trains in the country, attending a pre- 
application meeting on Wednesday for 
the purpose, the Indian Railways said. 
The meeting saw the companies put 
forth queries on issues like flexibility in 
clusters, eligibility criteria, bidding 
process, procurement of trains, fares, 
etc., it said. The private entities would be 
selected through a two-stage 
competitive bidding process comprising 
Request for Qualification (RFQ) and 
Request for Proposal (RFP).The due date 
for opening of RFQs is September 8. The 
railways has invited 12 RFQs for private 
participation in operation of passenger 
trains over 109 origin-destination pair of 
routes through introduction of 151 
modern trains (rakes). 

Air passenger traffic down 
8 2.3 % y- o-y in July 

ATOTALOF 21.07 lakh people travelled 
by air domestically in July, a fall of 8 2.3 % 
y-o-y, civil aviation regulator DGCA said 
on Thursday. A total of 19.84 lakh 
passengers travelled domestically in June 
this year. “The passenger load factor in the 
month of July 2020 has shown a sharp 
decline due to limited air operations 
because of COVID-19 outbreak,” said the 
Directorate General of Civil Aviation 
(DGCA). While the occupancy rate for 
Spicejet was 70%, it stood at 60.2%, 
50.5%, 53.1%, 56.2% and 45.5% for 
IndiGo, GoAir, Vistara,AirAsia India and 
Air India, respectively, it said. 

Machine suppliers say UP 
discoms owe them ^2,000 cr 

AFTER PRIVATE THERMAL power 
producers, it is now the turn of equipment 
suppliers to raise their voice against non¬ 
payment of dues by Uttar Pradesh’s five 
power distribution entities. The 
equipment suppliers claim the discoms’ 
unpaid dues to them have piled up to 
f2,000 crore. Meanwhile, independent 
thermal power producers have rejected 
the UP government’s proposal of making 
settlement of discoms’ dues contingent 
on the power plants offering tariff rebates 
for past supplies. As of March 31, the 
state owed f17,825 crore to various 
power generators. 
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^ ALL BRIGHT STUDENTS WELCOME 

Yajulu Medury, vice-chancellor, Mahindra University 


As exams such as JEE and SAT are being rescheduled, 
students are justifiably worried about admissions. Our 



eligibility parameters have, therefore, included board 
examination results so as to ensure that eligible 
students are able to apply without any stress. 


How NEP will impact you 

—-—--- social stigma attached with taking up a 

The NEP attaches respect to vocation as a career, but will also expose 

the teaching profession them t0 multiple career paths, including 

0 r entrepreneurship. 

The cluster-based approach of devel- 
MANIT JAIN oping school complexes, periodic assess¬ 

ment of competencies, National Testing 
TIMELY AND progressive, the National Agency for conducting universal entrance 
Education Policy (NEP) 2020 marks a his- examinations, and integration of technol- 

toric development. First, with a focus on ogyaremeasuresthatwillgoalongwayin 
universalising access from early childhood bringing about the desired improvement 
to higher education, integrating over 2 in the quality of school education, 
crore out-of-school children, and efforts Asagainstanymajorcountrywherethe 
towards socio-economically disadvan- percentage of students attending self- 
taged groups, the NEP aims at ensuring financed independent schools barely 
last-mile delivery. Second, through a con- reaches double digits, about 50% of chil- 

vergence of efforts and erasing conven- dren attend such schools in India. Accord- 

tional silos in workflows, early childhood ing to United Nations Development Pro¬ 
care and education will be delivered gramme (UNDP) estimates, the total 
through a new curriculum as well as a play- financial requirement for India to reach 

and activity-based pedagogy, bolstering Sustainable Development Goal (SDG) 4by 
the most critical phases of learning. 2030is$2,258 billion, which for the years 

The 21st century classroom requires 2017-30 averages $173 billion per year, 
21st century teachers. The NEP attaches far exceeding the current government 
respecttotheteachingprofession.Profes- budget of $76.4 billion a year for educa- 
sional development of teachers, building tion.Itwouldbe unrealistic to expect such 
their accountability through tenure track large investments coming solely from the 
system, periodic performance appraisal, government and purely philanthropic ini- 

all can create a positive impact. The dis- tiatives. The current regime has been 
mantling of rigid distinction between cur- strong on reforms; it’s time they open up 
ricular, extracurricular and co-curricular the education sector to private investment 
subjects in school, and the provision of that will bring the cost of education down, 
multiple entry and exit options in higher It is critical to recognise the role and con- 
education gives flexibility to students to tribution of independent schools in the 
hone their skills and interests. policy narrative, and time is ripe for gov- 

Also, the proposal to introduce voca- eminent and independent forces in edu- 
tional education from grade 6 onwards cation to start aligning and collaborating 
and the creation of a National Committee towards nation building, 
for the Integration of Vocational Educa¬ 
tion (NCIVE) will not only minimise the The author is chairman, FICCIARISE 


Seizing 
the future 


empower our youth 


INDIA IS ITS youth.They are the collective 
power that can steer the course of society. 
They are the voice of agency and confi¬ 
dence that can bring about colossal 
changes to last a lifetime. If we want to 
unlock India’s potential, then it’s the 
development of our youth that needs to be 
at the forefront. 

India has one of the largest school¬ 
going populations in the world, and over 
50% of Indians are 25 years or older. But 
for our youth to be a valuable asset in 
development, we need to give them the 
right tools, the right kind of education. In 
the absence of quality education, our 
young population can become a burden on 
the economy, but with the right learning 
opportunities they can be empowered to 
meet their full potential. 

Despite learning’ playing a crucial role 
in a nation’s progress, the education sys¬ 
tems in India, and around the world, have 
remained largely unchanged. Challenges 
such as lack of access to quality teachers, 
lack of personalised learning, learning dri¬ 
ven by the fear of exams and a system of 
rote learning still prevail. 

This leads to weak conceptual under¬ 
standing in students. Not only does this 
limit their potential, but they may also find 
it hard to logically reason and critically 
think when they enter a workplace. Add to 
this the fact that according to the World 
Economic Forum, 65% of the children 
entering primary schools will find them¬ 
selves in jobs that do not exist today.To do 
the talent of our youth the justice it 
deserves, we need to leverage our existing 
school systems and use accessible and 
effective learning to prepare them for the 
unseen jobs of tomorrow. 

Tech-enabled learning is more relevant 
today given that screens have become the 
primary mode of media consumption. 
Research shows that children aged 5-16 
are digital-natives.The ongoing Covid-19 
pandemic has led to a mindset shift 
amongst parents and teachers towards 
online learning—a welcome change. With 
the digital divide steadily reducing, online 
learning has the potential to fulfil the aspi¬ 
rations of every student irrespective of 
their background or location. 

Education can transform our country 
and our mission at BYJU’S has been to help 
in this transformation by democratising 
learning—with the right tools, nothing is 
impossible. For us, the real measure of suc¬ 
cess is not in creating a billion-dollar com¬ 
pany but in successfully changing the way 
millions think and learn. 

The author is 
co-founder & director, BYJU’S 
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How education can truly 


SULAGNA CHATTOPADHYAY 

THE ARCTIC IS heatingup andis nowpli- 
able to human exploration. Who rules the 
Arctic and its new ice-free oceanic routes 
is a question that is deeply contested 
amongst the stakeholders, heralding the 
rise of myriad interests. India, an observer 
in the Arctic Council (a high-level inter¬ 
governmental forum) is engaged primar¬ 
ily in science, as changes in the high-north 
are said to influence Indian monsoon. 

Of the eight nations that the Arctic 
envelops, the American Arctic, limited to 
the state of Alaska, has been historically 
shaped by asymmetry in prominence and 
influence in US’administrative circles. At 
present, Alaska’s crude oil production from 
the high-north is on a slump from 1.8 to 
0.5 mn barrels per day between 1991 and 
2019. Despite abundance, there is a reluc¬ 
tance among exploration companies and 
banks. Additional issues of increased 
coastal erosion necessitating village relo¬ 
cation, permafrost thaw and freshwater 
scarcity are also pressing concerns. 

Alaska, the Arctic frontier of the US, 
accords strategic mileage to the nation 
allowing access to the Beaufort, the 
Chukchi and the Bering Sea.This requires 
the US to manage a lengthy maritime bor¬ 
der with Russia that extends into the Arc¬ 
tic Ocean. The US policy orientation, 
therefore, holds a security concern that 
emanates from the need to protect its bor¬ 
ders. Beginning in 19 71, for more than 40 
years now, the US has articulated its fun¬ 
damental interest in the Arctic through 
several presidential security directives, 
the latest being in 2016. Each document 
establishes guidelines forthe US policy in 
the Arctic, aligning it with the geostrate¬ 
gic realities at the time. In 2009 the US 
elevated the need to viewthe alarming cli¬ 
mate change impacts in the region as a 
national security imperative. New admin¬ 
istrative positions were created with 
greater Arctic visibility. Federally pro¬ 
tected areas in the American Arctic were 
also increased in an effort to minimise 
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• GLOBAL WARM ING 

Bonding over ice 

Access to the US’s cutting edge instrumentations and 
underwater technology, would help Indian researchers 



development in the region.The US conse¬ 
quently held the Arctic Council chair¬ 
manship from 2015-2017.Soon after, the 
emphasis shifted to economic develop¬ 
ment in the American Arctic. The onshore 
and offshore areas were reopened, and 
leases were offered in the Chukchi and the 
Beaufort Sea. Secretary of State Mike 
Pompeo’s speech at the Riovanni’s Arctic 
Council meet in May 2019 reflects US’s 
strong Arctic interests—warning China 
and Russia against‘aggressive’actions in 
the Arctic. Lashing out at China he said, 
"There are Arctic states and non-Arctic 
states. No third category exists. China 
claiming otherwise entitles them to 
exactly nothing”. The current appoint¬ 
ment of the new State Department Arctic 
Coordinator, James DeHart, a post that 
was vacant for more than four years, 
invokes the narrative that casts the Arctic 
as an arena of great power competition. 


AI everywhere 

Advanced AI is the future for mobile manufacturers 


ISHAAN GERA 

WHEN APPLE ANNOUNCED its first 
iPhone it had promised a more respon¬ 
sive touch screen and an easy user inter¬ 
face. By the fourth iteration, Apple had 
perfected its device. Similarly, Samsung 
kept on improving the touch and UI 
experience. Of the two, Samsung dis¬ 
played more design innovations, 
whereas Apple focused on simplicity 
and security. 

Phone launches, however, became 
more mundane and predictable. Compa¬ 
nies hit the optimal screen size, the only 
innovations that remained are power, 
display and cameras. And, companies 
have been improving these features with 
each new iteration. Until foldable phones 


become more common, there is little 
excitement over the design aspect. 

However, companies are now focus¬ 
ing on an entirely different quadrant. 
They are trying to make smartphones 
smarter and integrating them across 
ecosystems. This year’s Samsung 
Unpacked event for Note is a testament 
to this change. Although the company 
launched five new devices, a large pro¬ 
portion of time was spent in explaining 
how Samsung has incorporated more 
artificial intelligence/machine learning, 
and its partnership with Microsoft, 
which will allow it to integrate more ser¬ 
vices with Windows and Office apps. 

Apple’s virtual conference earlier this 
year was no different. Apple focused on 
its A14 chip and its computing capabili- 


In the midst of it all, the US budget 
dedicated to Arctic science and research 
has significantly remained intact. Ameri¬ 
can Arctic stations such as the Barrow and 
Toolick Lake prioritise climate research 
and the Summit Station in Greenland 
funded by the National Science Founda¬ 
tion is the only high altitude, high latitude, 
inland, year round observing station in the 
Arctic. America has been funding scien¬ 
tific research through the NSF and via 
active collaborations with universities. 
The recent case in point is the MOSAiC 
expedition, which is a collaboration of 20 
nations (India is not a party). 

Although Indo-US relations have 
improved, scientific collaborations with 
India on the polar front have been sparse. 
India’s polar scientists have been engaged 
in collaborative projects such as the Inter¬ 
national Ocean Discovery Programme 
(IODP) from 2009 onwards, where the US 


ties.The company also announced a shift 
from intel-based processors to Apple sil¬ 
icon chips which the company claims 
optimise performance and battery life. 
The primary feature again was AI. 

Samsung displayed AI in noise can¬ 
cellation and cutting S-Pen latency, 
whereas Apple‘s idea was to focus on Siri 
and data processing. 

Samsung and Apple are not the only 
two companies fighting over AI. Video- 
conferencing apps are doing the same. 

But both represent different aspects. 
What cloud apps are showcasing is the 
use of AI over the cloud, whereas mobile 
manufacturers are banking on edge 
computing, where more calculations 
happen on the device. 

As more devices get connected, and 
the world envisions IoT future, both are 
expected to come into use. To take an 
example, while you would want you 
home to be connected over a cloud. You 
would also want your security cameras 
to be independent of cloud service. Sim¬ 
ilarly, in the case of smart cars, compu¬ 
tations need to be done in the car itself, 
but when it is interacting with traffic sys- 


Science Support Programme (USSSP) is a 
funder, but these expeditions are for 
oceanic research. Research Moored Array 
for African-Asian-Australian Monsoon 
Analysis and Prediction (RAMA), under¬ 
taken in collaboration with US’s National 
Oceanic and Atmospheric Administra¬ 
tion (NOAA) is designed to study the 
Indian Ocean’s role in the monsoons. 
More recently a US-India Radar Mission 
is planned for 2022 between NASA and 
Isro.The spacecraft, NISARis to focus on 
polar regions to gather scientific obser¬ 
vations, though its scope and geographi¬ 
cal extent are unclear. 

With America’s new warmth for India, 
it is perhaps time to embark on an era of 
bilateralism with the Arctic at its centre. 
The fortification of science through a mul- 
tidisciplinary approach will bolster the 
global climate change discourse and 
strengthen India’s position in the geopo¬ 
litical milieu. With an active research sta¬ 
tion in Norway and near fruition plans of 
establishing stations in Canada and Rus¬ 
sia, Indo-US collaborations can workto the 
advantage of both nations. Engaging in the 
study of climate change impacts, overar¬ 
ching global mechanisms of Arctic conser¬ 
vation and in adaptive capacities of the 
indigenous populations in the Arctic can 
help bolster India’s role in the Himalayas. 
With access to the US’s cutting edge 
instrumentations and underwater tech¬ 
nology, Indian researchers would be able 
to engage in better science. Ambitious sci¬ 
entific programmes, like MonArc (Mon¬ 
soon-Arctic), under America’s scientific 
superstructure, can help enthuse global 
communities to explore the connect. Per¬ 
haps mass balance, glacial and cryospheric 
studies can help model sea-level rise in the 
coastal cities of India. Shared research sta¬ 
tions and robust multidisciplinary Arctic 
excellence centres in Indian universities 
can substantially augmentthe global com¬ 
munities Arctic research infrastructure. 

The author is President, SaGHAA, a 

think tank working on Polar issues 



terns, it would need a cloud to connect. 

But sadly, this also means that the 
wow factor from phones is slowly going. 
However, the best innovations will hap¬ 
pen inside; something most people 
would not even notice. Not unless Siri or 
Bixby start giving smart replies. 

ishaangera@expressindia.com 


• NEWS BRIEF 

In NEP, Korean at 
the secondary level 

In the new NEP, Korean language 
has been introduced at secondary 
level (among foreign languages 
on offer). Apart from Korean, other 
foreign languages are Japanese, 
Thai, French, German, Spanish, 
Portuguese and Russian. 

SP Jain introduces 
borderless MBA 

The SPJain School of Global 
Management has announced new 
learning options for global MBA. 
Students have the option to start it 
online (term 1) and continue on 
campus in Sydney and Singapore 
or Mumbai (terms 2 and 3). SPJain 
has termed this option as its new 
'Borderless Global MBA'. Second 
option is to study in Dubai (term 1), 
Sydney (term 2), Mumbai (term 3). 

Adda247 witness 5x 
revenue growth 

Adda247, the test preparation 
edtech company, has registered a 
revenue growth of 5x times in six 
months in its vernacular business 
since the lockdown. Its student 
base displayed a growth upsurge 
by 5x times during this period. 

EduSkills ties up 
with Blue Prism 

EduSkills has partnered with Blue 
Prism, a market leader in robotic 
process automation (RPA).This 
partnership, EduSkills said, aims to 
create a talent pool of more than 1 
lakh skilled youth, by training over 
500 educators. "This will not only 
empower students & educators, 
but also provide a certificate by 
Blue Prism Foundation at zero 
cost," EduSkills said. 


Yocket launches 
tfCallamentor 

India's largest online network for 
international education, Yocket, 
has launched #Callamentorto 
connect study-abroad aspirants 
with students from universities 
across the US, the UK, Canada, 
Australia and Ireland for guidance. 
The initiative encourages learners 
to eliminate their reservations and 
receive first-hand feedback from 
individuals who have started their 
schooling overseas. 

Zoho Doc in place 
of CamScanner 

Zoho Doc Scanner, a document 
scanning app developed in India, 
launched text recognition in 12 
Indian languages on August 15. 
The app is able to recognize text 
in Assamese, Bengali, Gujarati, 
Hindi, Kannada, Malayalam,Tamil, 
Marathi, Telugu, Oriya, Punjabi and 
Sanskrit. For Indian users, the data 
is processed in Zoho's India data 
centres, and not stored with it. 

FE BUREAU 


CLEVER HARVEY 


Now, an MBA for kids 


Clever Harvey aims to 
teach schoolchildren 
corporate world skills 

VIKRAM CHAUDHARY 

RAM SUBRAMANIAN BELIEVES that 
young students aged 13-16 years or in 
grade 8-12th need to have a sense of how 
the corporate world functions. Subraman- 
ian, the co-founder of Clever Harvey, says 
that even though schoolchildren in India 
can easily identify what, say, a lawyer or a 
doctor or even an engineer does, they do 
not really know what goes into the roles of 
a chief technology officer ora chief execu¬ 
tive officer or a chief innovation officer. 

Clever Harvey,part of edtech major Cal- 
lido Learning, recently launched the Junior 
MBA, which aims to teach students corpo¬ 
rate world skills through case studies of 
relatable companies such as BigBasket, 
Amazon and Spotify, among others. "Stu¬ 
dents learn the skills of analysis, problem¬ 
solving, strategic thinking, persuasive 
communication and decision-making,” 
says Subramanian. 

Its Junior MBA comprises of Junior 
CEO, Junior CMO and Junior CTO. 

Junior CEO: It’s an online programme 
for entrepreneurship skills. Imagine your 
child working onAmazon’s business strat¬ 
egy in the wake of Walmart’s acquisition 
of Flipkart."As they grapple with the deci¬ 



sions a business leader must make, they 
improve their own personal decision¬ 
making and can become a potential entre - 
preneur,” Subramanian says. 

Junior CMO: It’s an online programme 
for data and marketing skills. For example, 
a case study can include a Starbucks plan¬ 
ning to launch a new product line, and the 
beverage major enlisting the help of a child 
to assist them. From target market seg¬ 
mentation to brand communication, a 
schoolchild attending this course travels a 
whirlwind route through the glamorous 
world of marketing. 

Junior CTO: It’s an online programme 
for technology and coding skills. For exam¬ 
ple, a BigBasket asks your child to create a 


ILLUSTRATION: SHYAM KUMAR PRASAD 


programme that will automate monthly 
shopping for families. As your child learns 
coding, algorithms and problem-solving 
skills, she can learn technology skills that 
can help her with career goals later in life. 

All these modules are covered in 10 
classes each. 

The Junior MBA, Subramanian adds, 
teaches advanced problem-solving skills, 
innovation and creativity, planning and 
budgeting skills, and so on. 

"We also provide certification from Ivy 
League faculty,” says Subramanian. 

Fees are temporarily discounted for the 
lockdown period; if you choose one pro¬ 
gramme it costs f7,500 and all three are 
available for f13,000. 


ICAI aims to go 
global with new 
CMA course 

FE BUREAU 

THE INSTITUTE of Cost Accountants 
of India (ICAI), which regulates the 
cost and management accountancy 
(CMA) profession in the country, is 
now going global. It has made the 
‘employability & techno-skill devel¬ 
opment training programme’ in its 
CMA curriculum for intermediate 
students mandatory from August 
2020 batch onwards. 

"Students pursuing the CMA 
course should possess robust 
employability skills to become 
future-ready professionals,” said 
CMA Balwinder Singh, president, 
ICAI, during the e-career awareness 
programme organised in association 
with Calcutta University on August 
8. "We are launching SAP Finance 
Power User Course, Microsoft Certi¬ 
fication, Cambridge University Cer¬ 
tification and E-filing as a bouquet 
of World Class Employability and 
Techno-Skill Training facilities for 
intermediate students from August 
batch onwards. This step, coupled 
with online exam facility for stu¬ 
dents (from home/centre-specific), I 
believe takes ICAI global.” 

The ICAI is the largest CMA body 
in Asia and second largest in the 
world, with over 5 lakh students on 
roll and 85,000 qualified CMAs 
under its fold. 
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DoT can serve 
Jio ?13,000-cr 
AGRbill 

The undertaking read,“We are in 
compliance with all the terms 
and conditions of the guidelines 
for spectrum trading and the 
licence conditions and agree that 
in the event, it is established at 
any stage in future that either of 
the licensee was not in confor¬ 
mance with the terms and con¬ 
ditions of the guidelines for spec¬ 
trum trading or/and of the 
licence atthe time of giving inti¬ 
mation for trading of right to use 
the spectrum, the government 
will have the right to take appro¬ 
priate action which inter-alia 
may include annulment of trad¬ 
ing arrangement”. 

Clause 11 of the spectrum 
trading guidelines states: “The 
seller shall clear all its dues prior 
to concludinganyagreementfor 
spectrum trading. Thereafter, 
any dues recoverable up to the 
effective date of trade shallbe the 
liabilityofthebuyer.The govern¬ 
ment shall, at its discretion, be 
entitled to recover the amount, 
if any, found, recoverable subse¬ 
quent to the effective date of the 
trade, which was not known to 
the parties at the time of the 
effective date of trade, from the 
buyer orseller, jointly orseverally. 
The demands, if any, relating to 


licences of seller, stayed by the 
court of law, shall be subject to 
outcome of decision of such liti¬ 
gation”. 

Jio had entered into a trading 
pact with RCom for the remain¬ 
ing 15 circles also for spectrum 
in the same band. However, in 
2018 that pact got annulled 
over the dispute between the 
two companies over giving an 
undertaking for any past dues 
which may arise in future. Jio 
refused to give any such under¬ 
taking and even RCom did not 
provide any such undertaking as 
a result of which the DoT did not 
approve the deal and subse¬ 
quently RCom went into insol¬ 
vency. On August 14, the counsel 
for Jio told the court that the 
company has cleared the AGR 
dues of RCom for the traded 
spectrum post 2016,thus main¬ 
taining that it is not liable for 
past dues. For the shared spec¬ 
trum the company said that only 
spectrum usage charge needs to 
be paid which it is paying. How¬ 
ever, if one goes by spectrum 
sharing guidelines also, the 
moment RCom shut shop in 
November, 2017, DoT should 
have terminated the sharing 
deal and taken back the spec¬ 
trum. Under sharing guidelines, 
both operators shouldhave spec¬ 
trum in the givenband and both 
should be in operation. 

Jio sources have maintained 


that a February, 2019 order of 
the Telecom Disputes Settle¬ 
ment and Appellate Tribunal, in a 
separate case, had ruled that Jio 
would not be liable for any past 
dues of RCom. According to 
them, even the Supreme Court 
had upheld this order of the 
TDSAT. However, the TDSAT 
order was with regard to the sec¬ 
ond Jio-RCom spectrum trading 
deal where Jio had specifically 
refused to give any undertaking 
to pay foranypast dues of RCom 
at any stage. As a result of this, 
only the DoT did not give assent 
to the trading pact and RCom 
had to eventually file for bank¬ 
ruptcy. Whateverbe the merits of 
the case, it remains to be seen 
whether the DoT comes out 
clean and places all records 
before the SC today. 

Land bank 
ready: 5L 
hectare up for 
grabs 

The details relate to logistics, 
land, rail and air connectivity, 
and even raw material avail¬ 
ability which can make them 
take informed decisions, said 
the official. Inordinate delays 
in land acquisition have been 
one of the biggest obstacles in 
India’s bid to emerge as a major 



Changes rn UTI Long Term Equity Fund (Tax Saving/ 

The lock in period uefiried in the Scheme information Document (SID,! cff UTJ Long Term Equity Fund 
(Taw Sawng! is being revised, on a prospective basis, wrtfi immen se effect as follows 


Existing Definition 

Revised Definition 

"Lock in period under UTi Lonq Term Equity 

FurxJ fto* Saving)" sh^ii be a period of 3 years 
from me dare of acceptance of an app'rcatiGn 
under the scheme dun.ng which the applicant 
wifjfce required [ohoid me units an a nor tender 
them for redemption 

“Loci': „o period under UTI Lena Term Equity 

Fund |Tdx Saving)" shad (x 1 a period or d years 
from thedateofaBotment of units under toe 
scheme during wnich toe applicant will be 
required ro/ibiri the units ann not tender man 
for redemption. 


A'l Qtner terms a.nri conditions of th e abrjve Scheme shall! remaii i unchanged. 

This addendum Nu. 09/2020-21 is an integral pan or the SID / key information Memorandum jKi'M) 
of the above scheme and shall oe read in conjunction with the S.'O / KJM 

Fc. r UTi Asset Management Company Limited 

Sd/- 

Aorh-orised Signatory 

i n case any further ii lfomiation is required, the nearest cm Financial centre may please be contacted 

ToJJ Free No.: 1300 266 1230 Wetorttt www.ytimf-com 


Mumbai 

August 14. 2020 


registered OFFICE: U7i Tower. &v Slock Eandra KLirid Complex. Bandra ib;. Mumfca. - -icons 1 mone: 
022 - 667B&ISG6. UTi Asset Management Compaq Lid. (investment Manager for LfTl Mutual Fundi E-man. 

J MH2O02PLC137067|. 5 

For rnixt’ infarnifCkv:. plr'Hse mnt.itr lhe.■ itvnrv: U7T Fr:.ir .id. Centre pr ydtir AMFI/NISM Certified UTI Mutual £ 
Fund fnrK'ipt'.'irJfTif Arid/icMl Advise*, for ,1 copy of e.f Additional Information, Scheme .'nfarrnfljicjn § 

Document and key information Memwflntiurn aim Application Form. 

■MlAuisI Fund investment) are subject Co market risks, read iiJf scheme related documents CareluMy, 


]K PAPER LIMITED 

GIN: L21G1QG J1960PLC018099. Website: www.jkpaper.com 
RegcL Office- HO. Central Pulp Mills - 39* 660. FortSongadh, Distt. Taps. Gujarat 
Admin. Office: Nehru House, 4 Bahadur Shah Zafar Mart;. New Delhi-110 002 
Phone; 011-33001132, 23311112-5, E-mail ID: share&jkpapor@jkmail.com 

INFORMATION REGARDING 59 th ANNUAL GENERAL MEETING 

Dear Members). 

1 The Fifty Ninth Annual General Meeimg (AGM) of the Members of the Company will he held on 
Friday, the Il 1h September 2020 at 12.30 P.M. through Video Conferencing (VC}/ Other Audio 
Visual Means (OAVM) in complianco with all the applcable provisions of the Companies Act. 2013 
("SheAcL) and the Rules made thereunder and the Securities and Exchange Board c-f India (Listing 
Obligations and Disclosure Requirements) Regulations. 2015 read with General Circular Nos. 
14/202D. 17'202D and 20/2020 dated 8 lh April 2020, 13 |h April 2020 and 5 lh May 2020, respectively, 
issued by Ministry of Corporate Affairs (MCA) and Circular No, SEBi/HO/CFD/ CMD1/CIR/P/2020/T9 
dated I2 sh May, 2020, issued by the Securities and Exchange Board of India (SEBI) to Transact 
the business sei out in the Notice calling the AGM. Members attending the AGM through VC/OAVM 
will be counted for the purpose of ascertaining the quorum under Section 103 of the Ad. 

2. In accordance with the -said circulars of MCA and SEBI, the Notice of AGM and the Annual Report 
for the finano-al year 2019-20 comprising Financial Statement, Board's Report, Auditor's Reports 
and other documents required to bo attached therewith will bo sent only by email to all those 
Members, whose email addresses are registered with the Company o i the Depository Participants). 
The aforesaid documents will also be available on the website of the Company at www.jKpnper.com 
and also on the websites of ihe Slock Exchanges i.e. BSb Limited and National Stock Exchange 
of India Limited atwww.bsein.dia.com and www.nseindia.com, respectively. The Nulrce of AGM 
wils also be available on The website of Central Depository Services (India) Limited (CDSL) el 
www.e votl ngi nd te.com, 

3. The Company is providing remote e-voting facility fremote e-voting") to all its Members to cast 
thejr votes on all the Re&Qlulions set nut in the Notice of the AGM. The Company is also providing 
tha facility of voting through a-voting system during the AGM ('a-voting'). Detailed Procedure for 
remote c-voting/c-voting and participation in AGM through VC/OAVM has been provided in the 
Notice of AGM. which will be sent to you shortly. 

The login credentials for casting votes iff rough remote e-votingi'e-voting shall bo made available 
to the Members through email. Members who do not receive email or whose email addresses are 
not registered with the Company/Depository Participants} may generate login credentials by 
following instructions given in the Notes to Notice of the AGM The same login credentials may 
alec be used for attending the AGM through VC/OAVM 

4. Manner of registermg/updati n g ema i 1 addresses'; 

(a) Members holding shares in physical mode, who have not registeredmpdated their email 
addresses with the Company, are requested to send the scanned copy of the following 
documents by email to the Company at 5 haresJkpaper@jKTnflH.com - 

(i) a s : gned request letter mentioning their name, folio no and address; 

(ii) self-attested copy of the PAN Card and 

(iii) self-attested copy of any document (e.g. Aadhar Card. Driving License, Election Identity 
Card, Passport} in support of the address of the Member. 

(b) Members holding shares in dematerialized mode, who have not registered,''updated their 
email addresses with the Depository Participant(s). are requested to register/update their 
email addresses with their Deposilory Participant(s). 

5. Members are requested to carefully read all the Notes set out in the Notice of the AGM including 
instructions for attending the AGM, manner of casting vote through remote e-voting/e-voting during 
the AGM Please write to the Secretarial Department ot the Company at Gulab Bhawan (Rear 
Bfock), 3 rd Floor, 6 A Bahadur Shah Zafar Marg, New Delhi-110 002 for any assistance 


i 


Place : New Delhi 
Dale 13-OS. 2020 


For JK Papor Limited 
SdA 

Deepak Gupta 
Company Secretary 
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industrial nation, with several 
foreign companies, including 
Posco and Saudi Aramco, facing 
the brunt of a myriad of rules 
and regulations. Land acquisi¬ 
tion has also resulted in large- 
scale protests against an SEZ in 
Nandigram, a Tata Motors plant 
in Singur (both are in West Ben¬ 
gal) and Vedanta’s bauxite min¬ 
ing proposal in Odisha’s Niyam- 
giri. 

Currently, 21 states have GIS- 
enabled land banks, which are 
being integrated under the 
national portaLThe department 
for the promotion of industry 
and internal trade (DPIIT), which 
is spearheading the first-of-its- 
kind initiative, is ready with the 
first phase of the launch. As and 
when more states are onboard, 
likely by December, more land 
and details thereof, will be made 
available. A mobile app of the 
land bank will also be launched, 
which will come in handy forthe 


investors, said the official. 

Since land ownerships in vast 
swathes of India are fragmented 
and disorganised, direct acquisi¬ 
tion remains a critical challenge, 
more so for private companies. 
The landbankbecomes a key ini¬ 
tiative of the government, as it 
intends to undertake structural 
reforms in factors of production 
to enable greater manufacturing 
and reverse a Covid-induced 
slide in growth. The bid to shore 


up domestic manufacturing by 
successive governments, how¬ 
ever, hasn’t yielded much suc¬ 
cess despite economic liberalisa¬ 
tion and the share of 
manufacturing in the country’s 
GDP has remained stagnant at 
about 15-17% for at least three 
decades now — something that 
the government wants to 
change now. In recent months, 
the DPIIT has been seeking to 
expedite manufacturing in 


“champion sectors”—including 
pharma, textiles, auto compo¬ 
nents, aerospace and defence — 
under the Atmanirbhar Bharat 
programme.Already,the depart¬ 
ment is working on a “genuine” 
single window clearance system 
for investors and drastically 
pruning the need for a maze of 
licences for investors to set up 
units. Already, a status check 
orderedby a committee of secre¬ 
taries (CoS) revealed that the 3 5 


central ministries/departments 
amongthemare presiding over a 
regime of as many as 767 pre¬ 
establishment/pre - operation 
licences. 

The department is also bol¬ 
stering “an Investment Clear¬ 
ance Cell” that will put in place a 
one-stop digital platform for 
investors to obtain all requisite 
central and state 
clearances/approvals in a time- 
bound and hassle-free manner. 
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Form HO, INC-26 

[Purtynni tO Wfo 30 II** Compftni+ft 

(Incorporation) Rum, £01 *| 

Adwartl&aniBiil ip b# puOlialwO in 
tha iwwipapar lav efwng* of 
rtgkilfrrad aflico of tha company 
from on* ilflrlt 10 fcnOfhcr 

Bolore 1 ho Control Government 

migtan 

in cne matter ol sucrfflcilon [4 ol 
Section 13 ol Corn o-inies Aci. 
£013 iin.,1 £i3u$e (a) cyt gup-rute 
5] of rule 30 or the Companies 
(Inearporabon) Flukes, 20 H 
AND 

In the matter of Haigarti Trading 
Co. Limited having rt£ rflg^terMl 
office al Ha human Seva 
Kuni scan on Road RiLgarn- 
496001, Chatfisgsrh 

Petitioner 

Notce 13 hereby given to me General 
Public that ttie Company proposal 
lo make application to the Centra* 
Government under seeixm j 3 of fne 
Companies. Act. 2D 13 seeking 
confirmation of alteration ol me 
Memorandum of Association of the 
Company in terms of the spectfll 
resolution passed at the Extra 
ordinary general mertrg hdd on 34th 
Juiy, 2020 to ehaJWB tne eampany lo 
change its Rqtetnd Ohic* Irani 
"State of Cuatlisgam ■ to "Slate of west 
Bengal' 

Any person whose interest 15 l sq 
pe aTenleft by the proposed dharqe 
of the reqislered cKIics erf the cornpwiy 
may deliver either on (he WCA -21 
portal (www mca gov mi oy ii;*n=g 
1 nveglor complaint form pr cause lo 
be delivered Or send by registered 
post of hra.hpr ob;ections supported 
fry an aTfidawt stating the- nature ol 
hn/her mierpit and grounds ol 
opposition to m* fh* Regional 
pirecfor al |fio eddrqn Mtrvn raurtutr* 
(i.iyt, pf the bath of publication qt rr-* 
notice '*> 1 h a copy to ENs applicant 
company at its registered 0 ^ ce at me 
addreu menhened bniow 

Hanuman Save. Kunistenon Road 

Raigarfi 490001 Cnatlrsgflrti 

For and on beh*H of the AppJicant 

Hemaot Kumar Jalan 
Direct or 

Data i?. 0 S 20 £O 
Piece Raigarh 


GARDEN REACH SHIPBUILDERS & ENGINEERS LIMITED 

(A Government of India Undertaking - Ministry of Defence) 

Registered & Corporate Office: 43f46, Garden Reach Road, Kolkata - 70D024 
Ph: 033-24G9-81O0 to 3114 Fa*: 033-2469-3150 
Website; www.grse.m C!N: L35111WB1934GOI007891 


NOTICE TO THE MEMBERS OF 104" ANNUAL GENERAL MEETING 

NOTICE is hereby given, that the 104"' Annual General Meeting ("AGM 1 ) of Garden Reach Shipbuilders & Engineers 
Limited (the 'Company') will be held on Friday, IT September, 2020 at 10:30 a m. through, Video Conferencing ( iL VC r 'J f 
Other Audio-Visual Means ( f 'OAVM”), in compliance with the applicable provisions of the Companies Act, 2013 and the Rules 
made thereunder and the SEBI (Listing Obligations and Disclosure Requirements) Regulations, 2015 road with General Circular 
Nos. 14/2O20.17/2020 and 20/2020 dated & H 'April, 2Q20,13 ,n April, 2020and 5 :n April, 2020, respectively, issued by the Ministry of 
Corporate Affairs ('MCA Circular/s") and Circular No. SEBI/HO/CFD/CMD1/CIR/P/2020/79 dated 12 1 ' May 2020 issued by SEBI 
("SEBI C i rcula r") an d oth a r a p p i cabl e d rcu lars issued by MCA a nd SE BI , to tran sact the busi ness set out i n th e N otico ca Ii i ng th e 
AGM, without the physical presence of the Members at a common venue. 

The Notice of the 104 AGM and the Annual Report including the financial statements for the financial year 2019-20 along with 
Board's Report, Auditors' Report and other documents required to be attached thereto, will be sent by email to all those Members 
of the Company, whose email addresses are registered with the Company or with their respective Depository Participant^) 
(“Depository"), in accordance with the aforesaid circulars. Members can join and participate in the AGM through VC/ OVAM facility 
only. Tho instructions for joining the AGM and the manner of participation in the remote e-voting or casting vote through e-VQtsng 
during the AGM are provided in the Notice of the AGM. Members participating through the VC/ OVAM facility shall be counted for 
the purpose of reckoning the quorum under Section 103 of the Companies Act, 2013. The Notice of the AGM along with Annual 
Report will also be available on the Company's website at www.grse.En and on the website of the Stock Exchanges i.e. , BSE 
Lim itedi a nd N a tic nal Stock Exch a nge of In d ia Lim ited a t vvww.bsel n dia , com and w ww.nse india.co m , respectively, 

Manner of re g i storing / u pdat i ng em a il address es 

Members holding shares in physical form, who have not registered/ updated their email addresses with the Company/ Depository 
can obtain Notice of the AGM .Annual Report and for login details for joining the AGM through VC/O'VAM facility including e-voting, 
by se ndi ng scan ned copy of th e fo II owing docu me nts be ema il to i n v esto r, g Neva n ce@g rse,co, in; 

(a) a signed request letter mentioning your Name. Fofio no. and Address; 

(b) Sha ra Certificate (front and ba ok); 

(c) Sel T-a [tested copy of th e PAN card, and 

(d} Gelt a [tested co py of a ny d ocu ment {such as Aad h aar C and, Dri vi ng L icon se, E lection I dentity Ca rd, Passport) i n sup port of 
the registered address of the Member, 

Memb ers bolding s hares in demat form a re requ ested to regi stered f upd ated their email addresse s witb ihei r Deposito ry, 

Manner of registering man date for receiving Dividend 

Memb ers are re q uested to register / upd ate their cornp lete ba nk detai Is: 

(a) wi th the ir De posi tory with whom th e y m a mtai n their d e mat accou ri ts, if s hare s a re held 1 n demat form; a nd 

(b) with the Company or M/s Alan kit Assignments Limited, Registrar and Share Transfer Agent of the Company by emailing al 
1 nvestor.grievance@gr 5 e.cojn or rta@alankit.com, if shares are held in physical form by submitting requisite documents. 

Dividend Details 

(a) The Company has fixed Friday, 4 J: September, 2020 as the 'cut-off date' for determining entitlement of Members to the final 
dividend for tha financial year 2019-20, Dividend, if declared at the AGM, will be paid within 3Q days from the dete of 
d eclara ti 0 n, to th use Members w hose names ap pea r 0 n the Register of Membe rs as al th s sai d cut- off d ale. 

(b) In the event the Company is unable to pay the dividend to any member by electronic mode, due to non-registration of the 
Electronic Bank Mandate, the Company shall dispatch the Dividend Warrant/Banker's Cheque/ Demand Draflto registered 
address of such Member. 

(c) Payment of dividend will be suhjeetto deduction of tax at source (TDS) at applicable rates. For more details, please refer to 
the Notice of AGM. 

The above information is being issuedfurthe information and benefit of all Members of the Company and is incompliance with the 
MCA and SEBI Circulars. In case of any queries. Members are requested to contact M/s. Alankit Assignments Limited al 
rta@alan kit. c om 0 r to th e Compa ny at i n ve stor.g r le va rice@g rse.co .in, duly quoting the ir Demat a ceoum detai Is, 


Place: Kolkata 
□ ate: 13' August, 2020 


Far Garden Reach Shipbuilders & Engineers Limited 

SdA 

Sandcep Mahapatra 

Company Secretary and Compliance Officer 


MADHYA BHARAT AGftO PRODUCTS LIMITED 

Hefld. Oil.: 5-0-11. Bjserwnt t.C.V>33 Colors, Bhii«ara, 311G01 ^aiilun 
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NOTICE 

Solice is hartoy a wen ns: Pi:>suanl la Rspjla: or 2& ream 'Mlh R=o *7 of &ib Secur.l 

ard Surt-argE Board of Irdi3 iLiiling C-blgamps and PacloaurE R-ac jinemanls) R=gdla:cr,5.. 
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nialis. Shihvara 
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Shree 

Cement 
SHREE CEMENT LIMITED 


flEGD. OFFICE: GAW0UH NA0AR DEAWAR - 305 901 QlS-TT. AJMER {RAJ.} 
Websile r wwv.shreecdrnenL corn E-MailslireKtJwt/OslirKicerriiint.co^n 
Phong ; 01462-2201014)6 FAX ; 01462- 220117-19 
CIN; L2&9-53HJ19/gPLCa019S5 


PUBLIC NOTICE 


HOTICEiS hereby given ttigtfollowing Share CertificJte(s} having for owing Distinctive 
Nos held by under named Member^) has. 1 have been reported misplajced/lust: 


SR. 

No. 


1 


Name al Hc<lder(s} 


Munni ij^vi Ciiomal 


Ceflilicale 

Nns. 


3015 


3816 


Distt. has. 


1363071 -1369620 


1369021 - 1369670 


Mod! 

Shares 


160 


Appiiullon(s) has/tiave been made to the Company try the registered holders) ol 
ihesu stores for issue al Duplicate Share Cerlilicalels) in tvisAher Javar If no 
objedioo is received within a period oM5 days from ihe date al publication el this 
Notice. the Company wi praoeKi to ;ssue Gupitcate Share tertif iCBte(s) 

Fe^ SHREE CEMENT LIMITED 

S. S. KhandelwaE 

Company Secretary 


BEAWAH 

14” August, 2020 




RESERVE BANK OF INDIA 


vii 


WmV.rbi.Cir3.lrt 


AUCTION OF STATE GOVERNMENT SECURITIES 


The following Slflte ■Gevernmente hare r>ffort?d to sell 3 to 30 years 
securities by way of auction for an aggregate amount of ¥tP.SSC.OO 
croru (Face Value). 


FI 

Slate 

Amount 

SO l)t 

rais-ed (:erf 

Addiirofial 
borrowing 
(5reen Shod 
option (Ter) 

Tenure 
(in Vtar*) 

TypO Of 
auction 

1. 

Bihar 

2,00b 

- 

3 

Yield based 

2. 

Gna 

100 

- 

10 

Yield based 

3. 

Haryana 


- 

19 

Yield based 

EK 

Karnataka 

FITOTiJ 

- 

10 

Yield based 



1,000 

- 

12 

Yield based 

5. 

Punjab 

750 


Reissue of 
6.65% Pu^ati 
SDL 2G56 

Price Bassd 

fi. 

Rapsthgn 

700 

- 

10 

Yiefo based 

7. 

Tamil Nadu 

1 r 000 

250 

10 

frie d based 



L000 

250 

30 

Yield based 

a. 

Telangana 

1,000 

SOD 

30 

Ymld LcisixJ 


TOTAL 

10,550 





The aucteon will be conducted on Reserve Bank of (ndia Core Banking 
Solution (E-Kuticr) In multiple-price format on Augu&l IS, 2020 
(Tuesday). For further ttetails pi&asa rater ia RBl press release dated 
August 14, 2020 (Friday) an RBI webSrle (www.rbi.Drg.irt). 


"Don't gel cheated by E-mails I SMSs/Calls premising you money" 


SHftEE 

ItENUKA 

SUtSAkS 


SHREE RENIUKA SUGARS LIMITED 

R*gd. Office: k 3^ Flo&i Kjnak^shree Arcade. CT$ No 10^34 

JNMC Rod, Nehru Nags-r, Rel^avi S90010 T^t No . -91 631 2J04OOO 
E-maH; gr&upcs®renukasug&rs co-rii | Website: www renukasugsrs 
CIN LU1SA2KA199SPLC619646 


Notice is hereby given that the 24' h Annual General Meeting ('AGM') of the members 0 ! 
Slirct Rcnuka Sugars Liirsiled (the 'Company') will be held on Monday, 7 !h SepLcmber 2020 aL 
11:00 a.m. 1ST ttirdugh Video Conferencing, ("VC') f Other Audio Visua Means ['OAVM') in 
compliance with the applicable provisions ol the Companies Act 20IS ('Act') & Rules framed 
thereunder and the SEBI (Listing Obligations and Disclosure Requirements) Regulations, 
2015 ('Listing Regulations') re?d with General Circular Nos. J.4/202Q, 17/2020 and 20/2020 
dated 8 th April 2020. 13 ,h Ap-ril. 2020 and 5 :h May 2020 respectively, issued by the Ministry of 
Corporate Affairs ('MCA Circulars') and Circular No 5EBS/H0.-CFD/CMDl/CIR/P/2020/ 
70 dated 12' h May 2020 issued by the Securities and Exchange Board of India { SEBI Circular') 
to transact the business as mentioned in the 24 rh AGM Notice, without the physical presence 
of the Members at a common venue 

Pursuant to SccLion 101 of the Acl read with Rule 15 of Lhe Companies (Management 
and Administration) Rules. 20L4. Regulation .16 of the Listing Regulations, Secretarial 
Standard on General Meetings (SS-2) and in compliance with the MCA Circulars and SEBI 
Circular, I he Notice of 24 1h AGM along with the Annual Report 2010-20 have been, sent on 
16" August 2020 by esnai to those members whose email addresses are registered with 
the Company / Registrar and Share Transfer Ageiit (f?TA) Depositories,. The requirements 
of sending physical copy of the Notice of the 24 1 ' AGM anri Annual Report to the Members 
have been dispensed with vide MCA Circulars and SEBI Circular, Members are hereby 
informed that the said Annual Report including AGM Notice is also available on the 
Company's website www.renuK 35 ugar 5 .com', website of the Stock Exchanges i.e. BSE Limited 
and National Stock Exchange of India Limited at www.bseindin com and www.nseindia.com 
respectively and on the website of RTA, M/s KFm Technologies Private Limited (KFm), at 
https' //evot ing.karvy.com. 

Pursuant Lo Section 105 of the Act read with Rule 20 of Lhe Companies (Management and 
Administration) Rules, 2014, as amended from lime to time, Regulation 44 of the Listing 
Regulations and SS-2. the Company is providing, its members the e-votirsg facility to cast their 
votes On a I! tha resolutions set out in the ACM Notice hy using an electronic voting system 
(i.e. remote e-voting). The Company will also provide a facility of e-voting to members during 
the ACM. who have not cast their vote by remote e-voting. The Company has entered into an 
arrangement with KFin for providing the remote e-vocing and e-voting during the ACM 

A person whose name appears on the Register of Members / Beneficol Owners as on the 
cut off date i e Monday. dl sl August 2020 shall only be entitled to avail the remote e voting 
facility or e-voting during the AGM. 

The remote e-voting period will commence cm Thursday, 3 rd September 2020 (9.00 a.m. 1ST) 
and will end on Sunday, 6" September 2020 (5.00 pm f5T). During this period, the member(s) 
o-f the Company may cast their votes electronically nr items menttemed vn the ACM Notice. 
The remote e-voting shall be disabled for voting bv KFm after 5 00 p.m. ff>T on 6" h September 
2020 

Once The vote on a resolution is cast by a member any subsequent change shall not be allowed. 

The voting rights of the members shall be in proportion to their shares in paid-up share capital 
of the Company as On the cut-off date i.e. Monday, 51" August 2020. The detailed instructions 
relating to remote e-voting and e-voting during the AGM are provided in the Notes forming 
part of the AGM Notice. 

Only those Members, who will be present in the AGM through VC / OAVM and have not cast 
theif vote on the Resolutions through remote e-votuig and are otherwise not barred from 
doing so, shall be eligible to vote through e-voting system available during the Z4 ! "' AGM. 
Members who have cast their vote through remote e-voting may also attend the AGM. However, 
they will not be eligible to vote at the AGM. 

In case a person has become a member of the Company after dispatch of AGM Notice, but on 
or before the cut-off date for e-voting, i.e,, 31" August 2020 such person may obtain the User 
ID and Password from KFm by e-mail request on rajeev krSkfintech.com 

In case of any queries or issues regarding attending AGM / e-voting, membeis may refer to the 
Frequently Asked Questions (FAQs) and e-voting manual available at the 'download' section of 
https://evoting.karvy.com or call KFm on 1SDU 345 4001 [toll free) or contact Mr Rajeev 
Kumar, Deputy Manager, KFm Technologies Private Limited, Selenium Tower 6. Plot Nos. 
31 i 32 Financial District Nanakramguda. Serilingampally Mandal, Hyderabad - 500032, 
India Ttl: ; 91-4Q-67L61524, Email id: rajeev.kr®kfintech.com. Website: www.kfintech.com 

For Shree Renuka Sugars Limited 
Date ; 17 th August 2020 Deepak Manerikar 

Place: Mumbai Company Secretary 


mm 


Ahmedabad 


finaneialexp.epapr.in 
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UNITED BREWERIES LIMITED 

Registered office: UB Tower, UB City, No. 24, Vittal Mallya Road, Bengaluru - 560001 
Phone: +91-80-45655000. Fax: +91-80 - 22211964, 22229488 
CIN: L36999KA1999PLC025195 Email: ublinvestor@ubmail.com Website: www.unitedbreweries.com 

Rs. in Lakhs 


Statement of unaudited standalone financial results for the quarter ended June 30, 2020 

QuarteT ended 


Particulars 

June 30, 
2020 

March 31, 
2020 

June 30, 
2019 

March 31, 
2020 

Unaudited 


Unaudited 

Audited 

1 Income 





(a) Revenue from operations(gross of excise duty) (refer Note 7) 

126,225 

309,897 

470,720 

1,464,646 

(b) Other income 

141 

61 

316 

911 

Total income from operations 





2 Expenses 





(a) Cost of materials consumed 

21,338 

65,385 

97,555 

297,486 

(b) Purchase of stock-in-trade 

717 

5,592 

4,742 

19,497 

(c) changes in inventories of finished goods, 





work-in-progress and stock-in-trade 

4,984 

(1,041) 

(582) 

(955) 

(d) Excise duty on sale of goods 

75,537 

167,480 

265,867 

814,191 

(e) Employee benefits expense 

11,510 

12,787 

12,310 

49,977 

(f) Finance Costs 

715 

476 

768 

3,112 

(g) Depreciation and amortisation expense 

5,052 

7,337 

6,921 

28,497 

(h) Other expenses (refer Note 7) 

21,705 

46,469 

57,934 

197,010 

Total expenses 

141,558 

304,485 

445,515 

1,408,815 

3 (Loss)/profit before tax 

(15,192) 

5,473 

25,521 

56,742 

4 Tax expense 





(a) Current tax 

- 

2,563 

9,858 

17,550 

(b) Deferred tax (credit) 

(3,763) 

(1,209) 

(791) 

(3,531) 

Total tax (credit)/expense 

(37763) 

^17354 

9,0B7 

^T4,TJT9 

. . . - . 

5 (Loss)/profit for the period/year 

(TT,429) 

4,TT9 

1 KEEMI 


6 Other comprehensive income (OCI) 





Items that will not be reclassified to profit or loss in 





subsequent periods 





Re-measurement gains/(losses) on defined benefit plans 

19 

(1,428) 

(43) 

(1,538) 

Income tax effect on above 

(5) 

359 

15 

387 

Total other comprehensive income/(loss), net of taxes 

^14 


(28) 


7 Total comprehensive (loss)/income for the period/year 



16^426 

4T7572- 1 

8 Paid up equity share capital (Face value of Re.1 each) 

Zjb44 

27544 

' - 1 smi 

j- 1 mat': 1 

9 Other equity 




349,153 

10 Earning/(loss) per equity share in Rs. 





(nominal value per share Re.1)** 





(a) Basic 

(4.32) 

1.56 

6.22 

16.16 

(b) Diluted 

(4.32) 

1.56 

6.22 

16.16 

** Not annualised for interim periods 





Segment information (also refer Note 4) 




Rs. in lakhs 


Quarter ended 



June 30, 

March 31, 

June 30, 

March 31, 

Particulars 

2020 

2020 

2019 

2020 


Unaudited 


Unaudited 

Audited 

1. Segment revenue 





Beer 

125,510 



1,462,613 

Non-alcoholic beverages 

715 

466 


2,033 

Total revenue 

126,225 

309,897 



2. Segment results 

mi 




Beer 


14,210 

35,211 

94,841 

Non-alcoholic beverages 


(892) 

(2,019) 

(4,838) 

Total segment results 

(7,804) 


33,1 yz 


Other income 

141 

61 

316 

911 

Finance costs 

(715) 

(476) 

(768) 

(3,112) 

Other unallocable expenses 

(6,814) 

(7,430) 

(7,219) 


(Loss)/profit before tax 


5,473 

257S21 

56,742 j 


Year ended 


*Refer Note 9 

See accompanying notes to the standalone financial results 

NOTES: 

1 ■ In March 2020, the World Health Organisation declared Coronavirus (COVID-19) to be a pandemic and consequently on March 24, 2020, the Government of India ordered a 
nationwide lockdown, which got extended in phases. The outbreak of COVID-19 pandemic in India has caused significant disturbance and slowdown of economic activities. 
The Company's business operations have been significantly impacted by way of interruption of production, supply chain, etc. 

The Company has taken various precautionary measures to protect its employees from COVID-19. The Company has assessed the impact of this pandemic on its business 
operations and has considered all relevant internal and external information available upto the date of approval of these financial results in determining the recoverability and carrying 
values of property, plant and equipment, intangible assets, investments, trade and other receivables, inventories and other financial statement captions. The impact of COVID-19 
pandemic on the overall economic environment being uncertain, may affect the underlying assumptions and estimates used in preparation of these financial results, whereby actual 
outcome may differ from those assumptions and estimates considered at the date of approval of these financial results. The Company will continue to closely monitor the situation and 
any material changes to future economic conditions. From May 2020, the Company has resumed its business activities in a phased manner in line with directives issued by the central 
and state governments. 

2. The standalone financial results for the quarter ended June 30,2020 of United Breweries Limited (“the Company”) have been reviewed by the Audit Committee and approved by the 
Board of Directors at their meetings held on August 14,2020 and have been subjected to limited review by the statutory auditors of the Company. 

The standalone financial results have been prepared in accordance with the recognition and measurement principles laid down in the applicable accounting standards prescribed 
under Section 133 of the Companies Act, 2013, read with the Companies (Indian Accounting Standards) Rules, 2015, as amended, and in terms of Regulation 33 of the SEBI (Listing 

3. Obligations and Disclosure Requirements) Regulations, 2015, as amended. 

4. As per Ind AS 108, operating segment is a component of the Company that engages in business activities, whose operating results are regularly reviewed by the Company's Chief 
Operating Decision Maker ('CODM') to make decisions about resources to be allocated to the segment and assess its performance; and for which discrete financial information is 
available. Accordingly, the Company has identified its operating segments, as below: 

a) Beer - This segment includes manufacture, purchase and sale of beer including licensing of brands 

b) Non-alcoholic beverages - This segment includes manufacture, purchase and sale of non-alcoholic beverages 

Considering the seasonality of the business, the revenue and profits do not accrue evenly over the year in respect of aforesaid operating segments. The Company's CODM does not 
review assets and liabilities for each operating segment separately, hence segment disclosures relating to total assets and liabilities have not been furnished. 

5. On October 10,2018, certain officials from the Competition Commission of India (“CCI”) had visited the Company for their investigation in relation to allegations of price-fixation and 
performed search of the premises and conducted inquiries with certain officials of the Company at its registered office. Pursuant to this, the Company made requisite filings and also 
certain officials of the Company appeared before the aforesaid authorities. The Director General, CCI has submitted the investigation report to the CCI for consideration which was 
also communicated to the Company on December 13, 2019, followed with an updated report on March 19, 2020 for filing its suggestion / objections, if any. The Company has not 
received any demand order in respect of this matter, hence management is of the view that it is not practicable to state an estimate of its financial effect, if any. Management, along- 
with its legal advisors, are reviewing the aforesaid report and evaluating this matter; and believe that there are mitigating circumstances to counter presumptions made against the 
Company by the CCI as contained in the Competition Act, 2002. 

6. The Bihar State Government (“the Government”) vide its notification dated April 5, 2016 had imposed ban on trade and consumption of foreign liquor in the State of Bihar. 
The Company had filed a writ petition with the High Court at Patna, requesting remedies and compensation for losses incurred on account of such abrupt notification, against which 
the Government preferred a special leave petition before the Supreme Court of India. Further, the Government did not renew brewery licenses for the financial year 2017-18 onwards 
and consequently the Company discontinued production of beer at Bihar and all its inventories lying with Bihar State Beverages Corporation Limited (BSBCL) were drained / 
destroyed. The matter is currently pending before the Supreme Court forfinal conclusion. 

The financial impact on current assets arising from aforesaid matter was fully provided for. Also, during the financial year 2018-19, in order to maintain the assets in running condition, 
the Company commenced manufacture of non-alcoholic beverages at its existing manufacturing facility at Bihar using its existing property, plant and equipment at Bihar which has 
carrying value of Rs. 17,034 Lakhs as at June 30, 2020. Management believes that the carrying amount of these property, plant and equipment do not exceed their recoverable 
amount and accordingly no provision has been considered necessary by the management in this regard. 

7. Revenue from operations for the quarters ended June 30, 2020, March 31,2020 and June 30, 2019 is adjusted for reversals in variable considerations of Rs. 559 Lakhs, Rs. 992 
Lakhs and Rs. 789 Lakhs, respectively, and that for the year ended March 31,2020 is adjusted for such reversals of Rs. 1,702 Lakhs (excluding the amounts accrued and reversed 
within the said year). 

Sales promotion expense and selling and distribution expense (included under other expenses) for the quarter ended March 31,2020 is net of reversal of Rs. 1,005 Lakhs and that for 
the year ended March 31,2020 is net of such reversal of Rs. 489 Lakhs (excluding the amounts accrued and reversed within the said year). 

8. The Company had received an order dated September 30, 2015 from the Debt Recovery Tribunal, Karnataka, Bangalore (DRT), whereby the Company has been directed not to 
pay/release amounts that may be payable with respect to shares in the Company held by an erstwhile director (including his joint holdings) and United Breweries (Holdings) Limited, 
without its prior permission. Accordingly, the Company has withheld payment of Rs. 1,534 Lakhs (net of payment of Rs. 784 Lakhs to the official liquidator of United Breweries 
(Holdings) Limited) relating to dividend on aforesaid shares. The Company would also withhold payment of proposed dividend forthe year ended March 31,2020 on aforesaid shares, 
which is subject to approval by the shareholders at the ensuing annual general meeting. 

Further, the Company had received various orders from tax and provident fund authorities prohibiting the Company from making any payment to an erstwhile director. The Company 
has accordingly withheld payment of Rs. 45 Lakhs (net of TDS), relating to director commission and sitting fees payable to the aforesaid erstwhile director. 

9. The figures of the last quarter ended March 31,2020 are the balancing figures between audited figures in respect of the full financial year up to March 31,2020 and the unaudited 
published year-to-date figures up to December 31,2019 being the date of the end of the third quarter of the financial year, which were subjected to limited review. 

1 o. The standalone financial results and notes are also available on the websites of the Stock Exchanges viz,, www.bseindia.com and www.nseindia.com and also on the website of the 
Company viz. www.unitedbreweries.com 

By the authority of the Board, 

Sd/- 

Place: Bengaluru Rishi Pardal 

Date: August 14, 2020 Managing Director 
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UNITED BREWERIES LIMITED 

Registered office: UB Tower, UB City, No. 24, Vittal Mallya Road, Bengaluru - 560001 
Phone: +91-80-45655000. Fax: +91-80 - 22211964, 22229488 
CIN: L36999KA1999PLC025195 Email: ublinvestor@ubmail.com Website: www.unitedbreweries.com 

Rs. in Lakhs 


atement of unaudited consolidate 

df 

inancial results for 



une 


MlMWiWH 



uarter ende 


Year ended 


1 Income 

(a) Revenue from operations(gross of excise duty) (refer Note 7) 

(b) Other income 

Total income from operations 

2 Expenses 

(a) Cost of materials consumed 

(b) Purchase of stock-in-trade 

(c) changes in inventories of finished goods, 
work-in-progress and stock-in-trade 

(d) Excise duty on sale of goods 

(e) Employee benefits expense 

(f) Finance Costs 

(g) Depreciation and amortisation expense 

(h) Other expenses (refer Note 7) 

Total expenses 

3 (Loss)/profit before tax 

4 Tax expense 

(a) Current tax 

(b) Deferred tax (credit) 

Total tax (credit)/expense 

5 (Loss)/profit for the period/year 

6 Other comprehensive income (OCI) 

Items that will not be reclassified to profit or loss in 
subsequent periods 

Re-measurement gains/(losses) on defined benefit plan: 
Income tax effect on above 

Total other comprehensive income/(loss), net of taxes 

7 Total comprehensive (Loss)/income for the period/year 

8. (Loss)/profit for the period/year attributable to: 

Equity shareholders of the Holding Company 
Non-controlling interest 

9. Total comprehensive (loss)/income for the period/ 
year attributable to: 

Equity shareholders of the Holding Company 
Non-controlling interest 

10. Paid up equity share capital (Face value of Re.1 each) 

11. Other Equity 

12. Earnings/(loss) per equity share in Rs. 

(nominal value per share Re.1)** 

(a) Basic 

(b) Diluted 


Not annualised for interim periods 

Segment information (also refer Note 4) 


June 30, 

March 31, 

June 30, 

March 31, 

2020 

2020 

2019 

2020 





126,282 

309,991 

470,842 

1,465,115 

148 

76 

325 

930 





21,290 

65,145 

97,293 

296,605 

717 

5,592 

4,742 

19,497 

5,021 

(1,052) 

(569) 

(989) 

75,537 

167,480 

265,867 

814,191 

11,555 

12,865 

12,433 

50,412 

715 

476 

768 

3,112 

5,056 

7,343 

6,922 

28,510 

21,752 

46,659 

58,169 

197,815 

141,643 

304,508 

445,625 

1,409,153 

(15,213) 

5,559 

25,542 

56,892 

- 

2,589 

9,864 

17,597 

(3,763) 

(1,212) 

(791) 

(3,534) 



(1,428) 

(43) 

(1,538) 

359 

15 

387 


6.23 

6.23 


349,382 


16.18 

16.18 


Rs. in lakhs 



1. Segment revenue 

Beer 

Non-alcoholic beverages 

Total revenue 

2. Segment results 

Beer 

Non-alcoholic beverages 

Total segment results 



14,281 

35,223 

94,972 

(892) 

(2,019) 

(4,838) 


MljfeHI 


Other income 148 76 

Finance costs (715) (476) , , , 

Other unallocable expenses (6,814) (7,430) (7,219) (31,060) 

(Loss)/profit before tax (15,213) 5,559 25,542 56,892 

*Refer Note 9 

See accompanying notes to the consolidated financial results 

NOJES: 

1 ■ In March 2020, the World Health Organisation declared Coronavirus (COVID-19) to be a pandemic and consequently on March 24, 2020, the Government of India ordered a 
nationwide lockdown, which got extended in phases. The outbreak of COVID-19 pandemic in India has caused significant disturbance and slowdown of economic activities. 
The Group's business operations have been significantly impacted by way of interruption of production, supply chain, etc. 

The Group has taken various precautionary measures to protect its employees from COVID-19. The Group has assessed the impact of this pandemic on its business operations and 
has considered all relevant internal and external information available upto the date of approval of these consolidated financial results in determining the recoverability and carrying 
values of property, plant and equipment, intangible assets (including goodwill), trade and other receivables, inventories and other financial statement captions. The impact of COVID- 
19 pandemic on the overall economic environment being uncertain, may affect the underlying assumptions and estimates used in preparation of these consolidated financial results, 
whereby actual outcome may differ from those assumptions and estimates considered at the date of approval of these consolidated financial results. The Group will continue to 
closely monitor the situation and any material changes to future economic conditions. From May 2020, the Group has resumed its business activities in a phased manner inline with 
directives issued by the central and state governments. 

2. The consolidated financial results forthe quarter ended June 30,2020 of United Breweries Limited (“the Holding Company”), its subsidiary (together referred to as “the Group”) and its 
associate have been reviewed by the Audit Committee and approved by the Board of Directors at their meetings held on August 14,2020 and have been subjected to limited review by 
the statutory auditors of the Holding Company. The consolidated financial results does not include the Holding Company's share of net profit/loss in respect of Kingfisher East Bengal 
Football Team Private Limited, an associate, which is considered as not material to the Group. 

3. The consolidated financial results have been prepared in accordance with the recognition and measurement principles laid down in the applicable accounting standards prescribed 
under Section 133 of the Companies Act, 2013, read with the Companies (Indian Accounting Standards) Rules, 2015, as amended, and in terms of Regulation 33 of the SEBI (Listing 
Obligations and Disclosure Requirements) Regulations, 2015, as amended. 

4. As per Ind AS 108, operating segment is a component of the Group that engages in business activities, whose operating results are regularly reviewed by the Group's Chief Operating 
Decision Maker ('CODM') to make decisions about resources to be allocated to the segment and assess its performance; and for which discrete financial information is available. 
Accordingly, the Group has identified its operating segments, as below: 

a) Beer-This segment includes manufacture, purchase and sale of beer including licensing of brands 

b) Non-alcoholic beverages - This segment includes manufacture, purchase and sale of non-alcoholic beverages 

Considering the seasonality of the business, the revenue and profits do not accrue evenly over the year in respect of aforesaid operating segments. The Group's CODM does not 
review assets and liabilities for each operating segment separately, hence segment disclosures relating to total assets and liabilities have not been furnished. 

5. On October 10, 2018, certain officials from the Competition Commission of India (“CCI”) had visited the Holding Company for their investigation in relation to allegations of price- 
fixation and performed search of the premises and conducted inquiries with certain officials of the Holding Company at its registered office. Pursuant to this, the Holding Company 
made requisite filings and also certain officials of the Holding Company appeared before the aforesaid authorities. The Director General, CCI has submitted the investigation report to 
the CCI for consideration which was also communicated to the Holding Company on December 13,2019, followed with an updated report on March 19,2020 for filing its suggestion / 
objections, if any. The Holding Company has not received any demand order in respect of this matter, hence management is of the view that it is not practicable to state an estimate of 
its financial effect, if any. Management, along-with its legal advisors, are reviewing the aforesaid report and evaluating this matter; and believe that there are mitigating circumstances 
to counter presumptions made against the Holding Company by the CCI as contained in the Competition Act, 2002. 

6 . The Bihar State Government (“the Government”) vide its notification dated April 5,2016 had imposed ban on trade and consumption of foreign liquor in the State of Bihar. The Holding 
Company had filed a writ petition with the High Court at Patna, requesting remedies and compensation for losses incurred on account of such abrupt notification, against which the 
Government preferred a special leave petition before the Supreme Court of India. Further, the Government did not renew brewery licenses forthe financial year 2017-18 onwards and 
consequently the Holding Company discontinued production of beer at Bihar and all its inventories lying with Bihar State Beverages Corporation Limited (BSBCL) were drained / 
destroyed. The matter is currently pending before the Supreme Court forfinal conclusion. 

The financial impact on current assets arising from aforesaid matter was fully provided for. Also, during the financial year 2018-19, in order to maintain the assets in running condition, 
the Holding Company commenced manufacture of non-alcoholic beverages at its existing manufacturing facility at Bihar using its existing property, plant and equipment at Bihar 
which has carrying value of Rs. 17,034 Lakhs as at June 30, 2020. Management believes that the carrying amount of these property, plant and equipment do not exceed their 
recoverable amount and accordingly no provision has been considered necessary by the management in this regard. 

7■ Revenue from operations for the quarters ended June 30, 2020, March 31,2020 and June 30, 2019 is adjusted for reversals in variable considerations of Rs. 559 Lakhs, Rs. 992 
Lakhs and Rs. 789 Lakhs, respectively, and that for the year ended March 31,2020 is adjusted for such reversals of Rs. 1,702 Lakhs (excluding the amounts accrued and reversed 
within the said year). 

Sales promotion expense and selling and distribution expense (included underother expenses) forthe quarter ended March 31,2020 is net of reversal of Rs. 1,005 Lakhs and thatfor 
the year ended March 31,2020 is net of such reversal of Rs. 489 Lakhs (excluding the amounts accrued and reversed within the said year). 

8 . The Holding Company had received an order dated September 30,2015 from the Debt Recovery Tribunal, Karnataka, Bangalore (DRT), whereby the Holding Company has been 
directed not to pay/release amounts that may be payable with respect to shares in the Holding Company held by an erstwhile director (including his joint holdings) and United 
Breweries (Holdings) Limited, without its prior permission. Accordingly, the Holding Company has withheld payment of Rs. 1,534 Lakhs (net of payment of Rs. 784 Lakhs to the official 
liquidator of United Breweries (Holdings) Limited) relating to dividend on aforesaid shares. The Holding Company would also withhold payment of proposed dividend for the year 
ended March 31,2020 on aforesaid shares, which is subject to approval by the shareholders at the ensuing annual general meeting. 

Further, the Holding Company had received various orders from tax and providentfund authorities prohibiting the Holding Company from making any payment to an erstwhile director. 
The Holding Company has accordingly withheld payment of Rs. 45 Lakhs (net of TDS), relating to director commission and sitting fees payable to the aforesaid erstwhile director. 

9. The figures of the last quarter ended March 31,2020 are the balancing figures between audited figures in respect of the full financial year up to March 31,2020 and the unaudited 
published year-to-date figures up to December 31,2019 being the date of the end of the third quarter of the financial year, which were subjected to limited review. 

1 o. The consolidated financial results and notes are also available on the websites of the Stock Exchanges viz,, www.bseindia.com and www.nseindia.com and also on the website of the 
Holding Companvviz. www.unitedbreweries.com 

By the authority of the Board, 
Sd/- 

Place: Bengaluru Rishi Pardal 

Date: August 14, 2020 Managing Director 

Ahmedabad 
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Biden: If elected, will stand with ' r ; um P 1 ° oking f 
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Chinese firms after TilcTok ban 


India in confronting threats 


REUTERS 

August 16 


PRESS TRUST OF INDIA 

Washington, August 16 

DEMOCRATIC PRESIDEN¬ 
TIAL NOMINEE Joe Biden has 
asserted that if elected, his ad¬ 
ministration will stand with 
India against the threats New 
Delhi faces from its own re¬ 
gion and along its borders and 
vowed to continue to rely on 
the Indian-American diaspora, 
that keeps the two nations to¬ 
gether. Last week, Biden 
scripted history by selecting 
Indian origin Senator Harris, 
5 5, as his running mate in the 
US presidential election. Har¬ 
ris, whose father is an African 
from Jamaica and mother an 
Indian, is the first-ever Black 
vice-presidential nominee. 

Presidential elections in 
the US will be held on Novem¬ 
ber 3 and the 7 7-year-old is 
challenging incumbent Re¬ 
publican President Donald 
Trump in the polls. 

“Fifteen years ago, I was 
leading the efforts to approve 
the historic civil nuclear deal 
with India. I said that if the US 
and India became closer 
friends and partners, then the 
world will be a safer place,” 
Biden, who was vice-president 
in the Obama administration, 
said while addressing the In¬ 
dian-American community on 
India’s Independence Day. 

If elected president, Biden 
said, he will continue to believe 
this and also continue to stand 
with India against the threats 



Joe Biden said he will work on expanding two-way trade 
between the US and India if he is elected President 


Biden promises H-1B reform, stop 
country-quota for green cards 


IF VOTED TO power in the 
November general elections, 
a Biden administration will 
reform the H- IB visa system 
and work towards eliminat¬ 
ing the country-quota for 
green cards, his campaign 
has said, in a move to woo the 
influential Indian-American 
community. 

The H-1B visa is a 

it faces from its own region 
and along its borders. 

Biden said that he will work 
on expanding two-way trade 
between the US and India, and 
take on big global challenges 
like climate change and global 


non-immigrant visa that al¬ 
lows US companies to em¬ 
ploy foreign workers in spe¬ 
ciality occupations that 
require theoretical or 
technical expertise. 

Companies depend on it 
to hire tens of thousands of 
employees each year from 
countries like India and 
China. — PTI 

health security. If elected, the 
Democratic candidate said, he 
will work to strengthen the 
democracies where diversity is 
the mutual strength. 

On this day, let us “continue 
to deepen the bond that en¬ 


dures between our nation’s 
and our people,” Biden said. 

He said that “as President, 
I’ll also continue to rely on the 
Indian-American diaspora, 
that keeps our two nations to¬ 
gether, as I have throughout 
my career”. 

“My constituents in 
Delaware, my staff in the Sen¬ 
ate, the Obama administration 
that had more Indian-Ameri- 
cans than any other adminis¬ 
tration in the history of this 
country, and this campaign 
with Indian Americans at se¬ 
nior levels, which of course in¬ 
cludes the top of the heap, our 
dear friend (Kamala Harris) 
who will be the first Indian 
American vice president in the 
history of the United States of 
America,” Biden said. 

“We all know she’s smart, 
she’s tested, she’s prepared. But 
another thing that makes Ka¬ 
mala so inspiring is her 
mother’s immigrant story to 
the US that started in India, 
with pure courage that brought 
her daughters to this moment. I 
know the pride you feel. It’s 
your story too,” Biden said. 

“For your sacrifices, and 
your family’s courage, you be¬ 
came pillars of our community 
and our country. You’re patriots 
and the frontlines of this pan¬ 
demic. In this reckoning of sys¬ 
temic racism, you’re making 
real real promise that America 
is a place where people of all 
races and religions can live to¬ 
gether in peace,” he said. 


US PRESIDENT DONALD 

Trump said on Saturday he 
could exert pressure on more 
Chinese companies such as 
technology giant Alibaba after 
he moved to ban TikTok. 

Asked at a news conference 
whether there were other par¬ 
ticular China-owned compa¬ 
nies he was considering a ban 
on, such as Alibaba, Trump 
replied: “Well, we’re looking at 
other things, yes.” 

Trump has been piling 
pressure on Chinese-owned 



companies, such as by vowing 
to ban short-video app TikTok 
from the United States. The 


United States ordered its Chi¬ 
nese owner ByteDance on Fri¬ 
day to divest the US operations 
of TikTok within 90 days, the 
latest effort to ramp up pres¬ 
sure over concerns about the 
safety of the personal data 
it handles. 

Trump, who has made 
changing the US-China trade 
relationship a central theme of 
his presidency, has been 
sharply critical of China while 
also praising its purchases of 
agriculture products such as 
soybeans and corn as part of a 
trade agreement reached late 
last year. 


Trump says he's 
mulling pardon 
for Snowden 

US PRESIDENT DONALD 

Trump said on Saturday he is 
considering a pardon for Ed¬ 
ward Snowden, the former U.S. 
National Security Agency con¬ 
tractor - now living in Russia - 
whose spectacular leaks shook 
the US intelligence commu¬ 
nity in 2013. 

The Republican president’s 
comments followed an inter¬ 
view here Trump gave to the 
New York Post this week in 
which he said of Snowden that 
“there are a lot of people that 
think that he is not being 
treated fairly” by US law en¬ 
forcement. — REUTERS 


Biggest free trade pact targets 1st deal in 2021 


BLOOMBERG 

August 16 


THE FIRST COMMERCIAL 

deal under an Africa-wide free 
trade zone will take place on 
Jan. 1 as outstanding talks are 
set to move online, the African 
Union said. 

While the African Conti¬ 
nental Free Trade Area entered 
into force legally last year, 
transactions that were due to 
start on July 1 were delayed as 
the virus set back negotiations 
on the protocol for trade in 
goods, including tariff conces¬ 
sions. 

The outstanding negotia¬ 
tions will be finalized through 
a new African Virtual Trade- 


Diplomacy Platform that is 
being developed as a public- 
private partnership between 
the African Union Commis¬ 
sion and more than 20 
African multinational com¬ 
panies, the African Union said 
in a statement published on 
its website. 

The trade deal is being led 
by the continental body. 

Set to be fully operational 
by 2030, it could be the world’s 
biggest free trade zone by area, 
with a potential market of 1.2 
billion people and a combined 
gross domestic product of 
$2.5 trillion. 

Fifty-four of the 55 nations 
recognised by the African 
Union have signed to join the 


Democrats’VP pick 
Kamala Harris evokes 
mixed reactions among 
Indian-Americans 


Pelosi weighs cutting house 
recess over postal crisis 


PRESS TRUST OF INDIA 
Houston, August 16 


KAMALA HARRIS’ SELECTION as the Democratic vice-presi 
dential candidate has evoked mixed reactions from the influen 
tial Indian-Americans, with a majority of them expressing un 
favourable opinions about the Indian-American 
senator’s track record and her stance towards India and 
the community. 

Democratic presidential candidate Joe Biden scripted 
history on Wednesday by selecting 5 5 -year-old Harris, 
an Indian-American and an African-American, as his 
running mate in the election on November 3. 


HOUSE SPEAKER NANCY 

Pelosi is discussing whether to 
bring back lawmakers from 
recess to deal with the US 
Postal Service crisis amid na¬ 
tionwide uproar over funding 
cuts, according to a Democra¬ 
tic aide. 

Pelosi, who has been lob¬ 
bied by some House members 


to act, discussed the possibility 
of returning to Washington to 
take legislative action on a call 
with other House leaders at 
5:30 p.m. 

Eastern time Saturday, said 
the aide, who declined to be 
identified because the infor¬ 
mation isn’t yet public. 

—BLOOMBERG 



MUMBAI PORT TRUST 

NOTICE INVITING TENDER 

Mumbai PortTrust invites Globally on line o-Tendcrs rnTwo 
Cover System from Vie experienced, resourceful firms 
with proven technical and financial capabilities as detailed in the Tender 
Notice for the Work of Tender No, E €4/5050 * "Development, 
Operation arid Mai rite nance of Kanhoji Anysre Island (KAI) as 
Tourist Destination on PFF Basis”. Details of the tender are available 
On website fi 11 p : i 1 ' w w w m l j iti b a i p o r I. □ a v . i n AND 
http://www.eprocure.gov.in 1 he Hid Due Date of the Tender is 
50/1N2020. 

mbhi Chief Engineer 



Born to a Jamaican father 
and an Indian mother, Califor¬ 
nia Senator Harris, if elected, 
would be the first woman vice 
president ever for the country. 

While her nomination has 
filled many aspiring women, 
particularly young women of 
colour, with joy across the 
globe, Harris’ selection has 
also generated mixed reac¬ 
tions from about 3.9 million 
Indian-Americans, both Re¬ 
publicans and indecisive vot¬ 
ers, who believe she lacks un¬ 
derstanding of what she 
stands for and does not con¬ 
sider herself as a woman of 
Indian origin. 

After talking to various 
Indian-American groups, 
they all seem proud but have doubts at large on her han¬ 
dling of various critical issues towards the community 
and India. 

Radha Dixit, the founding member of Indo-Ameri- 
can Conservatives of Texas, said, “The Democratic 
Party’s reliance on‘Identity politics’has undermined 
her campaign because the focus has shifted to her be¬ 
ing Indian, Asian, Jamaican, African-American and a 
woman of colour.” 


Telephone service begins 
between UAE and Israel 


Bom to a Jamaican 
father and an Indian 
mother, California 
Senator Harris, if 
elected, would be 
the first woman vice 
president ever for 
the country 


ACE SOFTWARE EXPORTS LTD. 

Regd. Office: flOT -Everest Comm. Complex. Opp Shastri Maktan. Rajkot. 

Ph, 0281-2226047 Fas: 028i -2232918 E-mail-Id iovesloririfo4ace&ohe)e,com 
www.acesoltEX.CMTi CM: L722006J1&94PLG022781 
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For ACE SOFTWARE EXPORTS LTD. 
Martsi D. Patel 
Company Secretory 
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NRB INDUSTRIAL BEARINGS LIMITED 

CIN: L29253MH2011PLC213963 
Regd. Office: 2 nd Floor, Dhannur, 15, Sir P. M. Road, Fort, 
Mumbai - 400 001 Tei.: 022-2270 4206 Fax No.: 022-2270 4207 
Email: investorcare@nibl.in Web site: www.nrbindustrialbearings.com 

-NDTTCETORTDSTOrBXCEOT- 

Members of the Company are hereby informed that pursuant to provisions of Section 110 of the 
Companies Act, 2013 (the Act) read with the Companies (Management and Administration) Rules, 
2014 the Notice seeking consent of Members for the Postal Ballot by electronic means (e-voting) will 
be dispatched to the Members whose names appear in the Register of Members / Beneficial owners as 
on the cut-off date i.e. 13th August, 2020. 

In view of the continuing CoVID-19 pandemic, the Government of India, Ministry of Corporate Affairs 
vide its Circular No. 14/2020 dt. 8th April, 2020, Circular No. 17/2020 dt. 13th April, 2020 and Circular 1 
No. 20/2020 dt. 5th May, 2020 and Circular No. 22/2020 dt. 15th June, 2020 (“MCA Circulars"), have 
permitted the Company to send notice by email to all its shareholders who have registered their email 
addresses with the Company or Depository Participant / Depository. Further, the communication of the 
assent or dissent of the members would only take place through the remote e-voting. 

On account of the threat posed by COVID-19 and in terms of the MCA Circulars, the Company 
will send the postal ballot notice in electronic form only. The hard copy of this Postal Ballot Notice 
along with postal ballot forms and pre-paid business envelope will not be sent to the members for 
the postal ballot in accordance with the requirements specified under the MCA Circulars. Accordingly, 
the communication of the assent or dissent of the members would take place through the remote 
e-voting only. 

In accordance with the aforesaid Circulars, Notice of the Postal Ballot is being sent only by 
electronic mode to those Members whose e-mail addresses are registered with the Company/ 
Depositories. Members may also note that the Notice of Postal Ballot will also be made available 
on the Company's website - www.nrbindustrialbearings.com, website of Stock Exchanges 
i.e. BSE Limited and National Stock Exchange of India Limited at www.bseindia.com anc 
www.nseindia.com respectively and the Postal Ballot Notice will also be made available on the website 


of CDSL (agency for providing the Remote e-Voting facility) i.e. www.evotingindia.com. 

The Company is providing only remote e-voting facility (“remote e-voting”) to all its members to cast their 
votes on the resolution as set out in the Notice of the Postal Ballot. Detailed procedure for remote 
e-voting/ e-voting will be provided in the Notice of the Postal Ballot. 

In case Member(s) have not registered their e-mail addresses with the Company/ Depository, 
please follow the below instructions to register e-mail address for obtaining Notice and login 
details for e-voting. 

a. For members holding shares in Physical mode - Please provide the necessary details 
like Folio No., Name of shareholder by email to investorcare@nibl.in. 

b. Members holding shares in Demat mode can get their e-mail address registered by 
contacting their respective Depository Participant. 

The Postal Ballot Notice will only be sent to the shareholders holding shares as on cut-off date (i.e 
13 th August, 2020) fixed for the dispatch in accordance with the applicable laws on their registered 
e-mail addresses in due course. 

In case you have any queries or issues regarding e-voting, you may refer the Frequently Asked 
Questions (“FAQs”) and e-voting manual available at www.evotingindia.com, under help section or 
write an e-mail to helpdesk.evoting@cdslindia.com or call 1800225533. 

All grievances connected with the facility for voting by electronic means may be addressed to 
Mr. Rakesh Dalvi, Manager, Central Depository Services (India) Limited, AWing, 25 lh Floor, Marathon 
Futurex, Mafatlal Mills Compound, N M Joshi Marg, Lower Parel (East), Mumbai - 400 013 or send an 
email to he lpdes k. evoti ng @cdsli n dia.com or call 1800225533. 

For NRB Industrial Bearings Limited 

Sd/ 

Ratika Gandhi 

Date: 15 th August, 2020 Company Secretary and Compliance Officer 

Place: Mumbai (ACS: 29732) 



Israeli Prime Minister Benjamin Netanyahu (L) and Abu 
Dhabi's Crown Prince Mohammed bin Zayed (R) 


ASSOCIATED PRESS 
Dubai, August 16 

TELEPHONE SERVICE BE¬ 
TWEEN the United Arab Emi¬ 
rates and Israel began working 
on Sunday as the two coun¬ 
tries opened diplomatic ties. 
Associated Press journalists in 
Jerusalem and Dubai were 
able to call each other from 
both landline and cellular 
phones. 

Officials in Israel and the 
UAE did not immediately ac¬ 
knowledge the lines had begun 

m ©• • 
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working. They declined to im¬ 
mediately answer questions 
from the AP. In the UAE, a feder¬ 
ation of seven sheikhdoms on 
the Arabian Peninsula, a 
recorded message in Arabic and 
English would play saying calls 
to the +972 country code could 
not be connected. 

The advent of internet call¬ 
ing allowed people to get 
around the ban, though these 
too were often interrupted. 
Some in Israel used Palestinian 
mobile phone numbers, which 
the UAE could call. 
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EXTRACTS OF THE CONSOLIDATED AND STANDALONE FINANCIAL RESULTS FOR THE QUARTER ENDED JUNE 30, 2020 


if in m inns'! 


s. 

Particulars 


Standalone 



Consolidated 


No. 


Quarter ended 

Year ended 

Quarterly 

Ymi ended; 



Juttfr 3D. 5020 

June 30,2019 

March 31,2020 

June 30. 2(Hti 

June 3D 1 ,201 

March 31. 2AM 

1 

TctR/ Income from operations 

msa 

24-0.54 

1.600.93 

782.56 

m 

4,308.09 

2 

Prctit/ftass) before exceptional lems ind lan 

141 701 

(142.15) 

1354.011 

(94.59:1 

(451 55) 

(83-5,16) 

3 

Prttit'ifosS) before Sax 

[41 76) 

(142.15) 

1450.631 

(34.59) 

(451,55| 

$06.83) 

4 

Profit'lfoss) for the perkxf/year (aftertax) 

14 1 70) 

(137.10) 

1397 23) 

(104.66) 

(37fl Oft) 

(1,114,68) 

5 

Tote eamprehenave income for Ihu perickl.'yaar 
fcomprising preflf(kBS.) and ether ccmptewisive 
income for the perioa'yoar) (alter lax) 

m.4S) 

(142.66) 

1.401.36) 

(99.10) 

(355.56) 

(1,120.69) 

0 

Eqi.ly Share capital 

174.83 

174.86 

174.88 

174.88 

174 55- 

174.88 

7 

Reserves and surplus (excluding Revaluation Reserves) 

NA 

NA 

7.652.61 

NA 

NA 

8.009.64 

a 

EgmingE/ftosS) per snare (in 







■ Sasic 

i'1 19) 

(3.925 

(11 36) 

(2.99) 

(10 51) 

(31.87) 


- Dikited 

(1.19) 

(3.92) 

(11.30) [ (2.99) 

(10.51) 

(31.87) 


Notes: 

1. The above is an&xlrac: M detailed formal of Quarter y Financial Results liters with iha Slock Exchar^as under Regi aten 33 oi Tha SEBl i Lsling Otriigaliuns and Disdosura 
Requirement Regulations, 2015. The full forma! of the Quarterly Financial Resiils am available on iha Company's wehsria www.so LandgrcKip.com and cn the weteita of The 
Bcnray Slock Exchange (*ww bsc idia.oo.ri; are The National Stock Exchange of India Limited (www.nseindia.iHmt) 

2. The unaudited starwalone and consolidated financial rasuils forlhe quarter ended June 3Q, 20*0 were reviewed by (ne Audi! Committee el Hs meeting ield on Aucusl 15.2020. 
The sain meat ig was adjourned and concluded cn August 1- 2Q2D. Further, Ihe unaudited standalone arc: consolidated finanoial results have been approved arc ts^er cn 
record fry f be Board of Directors el He meeting held on August 14,5tl2D. 

For and on behalf of tha Board of directors 
$ C h, : . i id And Company Limited 

ScK- 

H-maasku Gupta 

Pete : August 14.2050 Managing Director 

Place : New Delhi PIN: UW54U15 
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area — Eritrea is intra-continental commerce 
the exception. accounting for just 15% of the 

Africa lags other regions in total, compared with 5 8% in 

terms of internal trade, with Asia and over 70% in Europe. 


FORM INC-2 BA. 

(Advertisement to be published in Ihe newspnper for conversion oF 
PutHc Company Inte a Private Company) 

Before iho Regional Director'. Ministry of Corporate Affanrs WestemRegien 
In ihe matter d the Comp-amus Aol. 2D13. Section f4 ot Companies AcL, 
?fj! 8 read wilh Rule dl of Ihe Companies (incoqxiralion) Riles. 2014. 

AND 

in ihe matter of Vufoan Consulted! Limiteo having its registered office at Ftorlda 
Estate Society, PLG&A, KeshevNager, Mundhwe, Ffone 411036 (Apolicantj. 
Nolice is hereby given to the general public thal the Company is intending 1o 
make un upplie-aliun to Lhc Central Govafnmentundsr Section 14 of 
Companies Act, 2013 read wifr the aforesaid rules and -s desirous of 
□onventing into a private limbed company n terms of the special resolution; 
passed at the Extra Ordinary General Meeting held on IS” July, 2020 1o 
apatite tha Company fogivoolfoct for such conversion 
Any parson vrfioSe .nteroSL Is likely to be alFected by the proposed 
change/status oftbe Company may deliver or cause to be delivered or send by 
registered pc s: of hie objections supported by an Affidavit stating the nalt re of 
his interest sod grounds oi opposition to the Regions: Director, Western 
Region Everest. V Floor, too, Marlrw Dnve, Mumbai 400U02 within Twenty 
one dayg from the bate of publication of this nohos with a copy 1o fbe applicant 
Com pony aL its registered -ofFceat the addre ss mentioned above. 

For Vulcan Consuiieeh u<j. 

Sdf- 

17*’ Augu&l, 2020 Vikfcam Ma lane-y 

Fume Director | DIN: 609276B2 
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Tam i Enact u Petro pro ducts Limited 

Regd.Office: Manali Express Highway, Manali, Chennai 600 068. 

CIN: L23200TN1984PLC010931 
Website: www.tnpetro.com E-mail: secy-legal@tnpetro.com 
Telefax: 044-25945588 


NOTICE OF ANNUAL GENERAL MEETING AND NOTICE THEREOF 


Notice is hereby given that the Thirty Fifth Annual General Meeting (AGM) of the 
Company will be held on Wednesday, the 9 th September 2020 at 2:00pm (1ST) through 
Video Conferencing (VC)/Other Audio Visual Means (OAVM) to transact the Ordinary 
and Special Businesses as set out in the Notice of the said meeting 

As informed vide public notice published on 11 th August 2020 the Annual Report for the 
year 2019-20 together with the Notice of the AGM will be sent on 17 th August 2020 only by 
electronic means to the shareholders who have registered their e-mail ids with the 
Company or as the case may be, the Depository Participants. These are also made 
available in the Websites of the Company and the Stock Exchanges 
viz., www.tnpetro.com and www.bseindia.com & www.nseindia.com 

FACILITY TO PARTICIPATE IN THE AGM THROUGH VC/OAVM AND SPEAK 
THEREAT 

Shareholder will be provided with a facility to attend the AGM through VC/OAVM through 
the CDSL e-Voting system. Detailed guidance for joining the meeting is available in the 
Notice of the Meeting. The window for joining the meeting would be available from 
1:45 PM to 2:15 PM on the AGM day. 

In terms of the relevant Circulars of the Ministry of Corporate Affairs there is no provision 
for appointment of proxies for the meeting. 

Members desirous of speaking at the meeting may register through the web portal of the 
Registrar & Transfer Agent M/s Cameo Corporate Services Limited via 
https://lnvestors.cameoindia.com. The above facility for participant registration will be 
open from 9:00 AM on 1 st September 2020 to 5:00 PM on 5 th September 2020. It may 
please be noted that there will be no option for spot registration and so only those 
shareholders who have registered through the above process will be able to speak at the 
meeting. 

Members who do not wish to speak during the AGM but need clarifications on the items to 
be transacted at the meeting may send their queries by e-mail to 
secy-legal@tnpetro.com on or before 5 th September 2020, mentioning their names, 
demat account number/folio number, E-mail id and mobile number. These queries will be 
replied to by the company suitably by email. 

BOOKCLOSURE 

Pursuant to Section 91 of the Companies Act 2013, notice is hereby given that the 
Register of Members and Share Transfer Books of the Company will remain closed from 
04.09.2020 to 09.09.2020 (both the days inclusive). 

DECLARATION & PAYMENT OF DIVIDEND FORTHE YEAR 2019-20 

The dividend as recommended by the Board of Directors, if approved at the AGM will be 
paid on 4 th October 2020 in respect of shares held in physical form to those Members 
whose names appear in the Register of Members on 9 lh September 2020 and in respect 
of shares held in electronic form to those Members whose names appear in the list of 
beneficial owners furnished by the Depositories as at the close of business hours on 
3 rd September 2020. 

For receiving dividend electronically, Members may register the bank account details 
with the Depository Participant for shares held in demat form before 2 nd September 2020 
so that the details are received by the Company in the list of BO for payment of dividend. 
Persons holding shares in physical form may send the details to the RTA on or before 
16 th September 2020. 

Where bank account details are not registered dividend will be paid through warrants. 
Owing to the current pandemic situation, there could be delays in receipt of the warrants 
and so to avoid the same, Members may register their bank mandates well in advance. 

It may also be noted that the payment of dividend for the FY 2019-20 will be subject to 
TDS. Resident Individuals can furnish Form 15G/15H if tax is not to be deducted. For 
detailed information please refer to the notice of the meeting. 

FACILITY FOR REMOTE E-VOTING 

Pursuant to Section 108 of the companies Act, 2013, the relevant Rules and Regulation 
44 of SEBl (Listing Obligations & Disclosure Requirements) Regulations, 2015 the 
Company has entered in to an agreement with Central Depository Services (India) 
Limited (CDSL) to facilitate the Members to exercise their right to vote at the meeting 
through remote e-voting. The detailed process for participating in AGM through 
VC/OAVM and in the remote e-voting is available in the notice of the meeting. Members 
of the Company holding shares in either physical or dematerialized form as on 
3 rd September 2020 being the Cut-Off Date and whose names are entered as 
Members in the Register of Members or in the Register of Beneficial Owners by the 
Depositories on that date alone shall be entitled to exercise the voting rights 
electronically. 

Persons who have acquired shares and become Members of the Company after the 
dispatch of the notice and hold shares as on the Cut-off date may contact the RTA to 
obtain the login details if they desire to participate through VC/OAVM and to avail remote 
e-voting facility. 

The remote e-voting period commences on Sunday, 6 th September 2020 at 9.00 AM and 
will end on Tuesday, the 8 th September 2020 at 5.00 PM during which period the 
Members can cast their vote electronically. The remote E-voting module shall be 
disabled by CDSL and will not be available thereafter. Members who did not avail remote 
E-voting facility will be provided an opportunity to vote electronically at the meeting. 
Members who have exercised remote e-voting are entitled to attend the meeting but shall 
not be permitted to vote. The results of the E-voting will be declared as stipulated under 
the relevant Rules and will also be posted on the Company’s Website and the website 
ofCDSL. 

For any queries or issues regarding participating in AGM through VC/OAVM and remote 
e-voting, please refer to the Frequently Asked Questions (“FAQs”) and E-voting manual 
available at www.evotingindia.comunder help section or write an email to 
helpdesk.evoting@cdslindia.comor contact Mr. Nitin Kunder (022- 23058738) or 
Mr. Mehboob Lakhani (022-23058543) or Mr. Rakesh Dalvi (022-23058542), Central 
Depository Services (India) Limited (CDSL), 25th Floor, Marathon Futurex, N M Joshi 
Marg, Lower Parel (East), Mumbai - 400013. Helpdesk:1800225533 E-mail: 
helpdesk.evoting@cdslindia.com ortheRTAor the undersigned by e-mail/ post/courier. 

By Order of the Board 
ForTamilnadu Petroproducts Limited 


Place: Chennai 
Date : 16.08.2020 


K. Priya 
Company Secretary 




Ahmedabad 




























































































